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ew French Liner 
Normandie Insured 
Value $10,000,000 


Post Over $40,000,000 But Insur- 
ance Markets Can Carry Only 
Quarter of That Sum 








ROUND $500,000 IN U. S. 





ies of World Share in Cov- 
e of All Huge Liners; Amounts 
On Various Vessels 





Although the new French luxury liner 
Normandie, which is scheduled to arrive 
1 New York City on her maiden voyage 
in June, cost more than $40,000,000 to 
ronstruct, the marine insurance markets 
bf the world can absorb only about $10,- 
100000, leaving the balance of the risk 
0 be assumed by the French Govern- 
ment. It is expected that the American 
Kyndicate for Insurance of Foreign 
Hulls, a subsidiary of the American Ma- 
tine Insurance Syndicates, will write 
komewhat under $500,000 but some addi- 
tional coverage may be placed here with 
rompanies not members of the foreign 
hull syndicate. Due to the heavy loss of 
close to $1,000,000 suffered by the Amer- 
can companies on the total loss of the 
Atlantique the New York market is now 
nclined to be more conservative in its 
acceptance of lines on huge vessels 
whose coverage taxes the insurance mar- 
Kets of the world to capacity. 

Maximum Was $12,500,000 on Bremen 
Experience has shown that any attempt 
to place an insured value of more than 
10,000,000 embarrasses the insurance 
markets of the world. In 1929 the Ger- 
man liner Bremen was covered for the 
full sea risk with an insured value of 
$12,500,000 but this amount proved so far 
m excess of the capacity of the market 
that abnormally high rates had to be paid 
for reinsurance by those underwriters 
who had accepted heavy liabilities. On 
the renewal of the policy the following 
ear the insured value was reduced to 
9,000,000, 





With respect to insured values the 
rman liners Bremen and Europa are 
alued at $9,000,000 each; the Empress of 
Britain is insured for $7,000,000; the Ital- 
van liner Rex for $6,500,000, and the 
Britannic and Georgic for $5,000,000 each. 
Underwriters took the exceptional 
ourse of arranging for an experienced 
British ship surveyor to inspect the 
ier in dock at St. Nazaire, where she 
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Not Too Proud 


In Tulsa we have an excellently successful repre- 


sentative. 


Yet he is not content to stop effectualizing 


his salesmanship. In Tulsa we have, also, a superlative 


producer. 


The excellent producer, recently, ever alert 


to improve his ability, asked the superlative producer 
if he might accompany him throughout one of his busy 
days. His request was at once granted. The specific 
object was to see how the other’s time was divided and 
used. The day began the evening before, when the dem- 
onstrator showed how he planned his next day’s work. 
Then followed the day’s interviewing. The laying out 
of movement from prospect to prospect, the time used 
in several types of approach, and the sharp swiftness 
of the closings was keenly observed. The listener drew 
lessons he immediately used to “touch up” his own 
methods, and at once signed cases which otherwise 


might have been lost. 


Here was an able man, who was not too proud to 
learn from a still abler Agency comrade. 


THE PENN MUTUAL LIFE INSURANCE CO. 


Independence Square 


WM. A. LAW, President 


PHILADELPHIA 
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Smaller Companies’ 
Underwriting Now In 
Activities of L.O.M.A. 


Management Ass’n. Hadn’t Cov- 
ered Their Special Needs 
of This Type 


COOPERATE WITH H.O.L.U.A. 











Special Underwriting Conference 
To Be Held In Kansas City 
May 20-22 





The Life Office Management Associa- 
tion, which established permanent head- 
quarters in New York last year under 
the direction of Frank L. Rowland as 
executive secretary to handle its broad 
research activities in life office manage- 
ment, has upon the request of a number 
of its members expanded its field to 
include home office underwriting prac- 
tices for the smaller companies not com- 
ing within the range of the Home Office 
Life Underwriters Association. This ac- 
tivity in no way duplicates the work of 
the latter organization, but will parallel 
it from the standpoint of the special 
needs of the smaller companies. 

The 1935 midwest special conference 
will be held at the Hotel Muehlebach, 
Kansas City, May 20-22. This conference 
will aim to cover new business and home 
office underwriting activities of the small 
and medium-sized company also includ- 
ing premium collection and conservation 
efforts. Among the speakers will be 
several who are prominent in the Home 
Office Life Underwriters Association. 


Two Organizations Cooperating 


L.O.M.A. functions in a somewhat dif- 
ferent way from the Home Office Un- 
derwriters Association. The latter meets 
twice a year with committees functioning 
as needed in the interim. L.O.M.A. has 
a continuous program of research and 
consultation with the Institute as a train- 
ing adjunct giving the lay employe spe- 
cial qualifications for doing technica! 
work under the direction of professional 
heads of departments. The Institute 
graduate course in “Selection of Risks” 
has been developed by Malcolm Adam, 
assistant vice-president of the Penn Mu- 
tual and is being offered for the first time 
this year. 

General chairman of the meeting is 
Richard Boissard, vice-president, Nation- 
al Guardian Life, while chairman of the 
conference sessions are C. L. O’Brien, 
superintendent, underwriting department, 
Minnesota Mutual Life, and L. D. Ram- 
sey, secretary, Business Men’s Assurance 
Co. C. J. Swift, a director of the Busi- 
ness Men’s Assurance, will make the 
address of welcome. Speakers and their 
subjects follow: 

Monday Program on Underwriting 


Henry H. Jackson, actuary, National Life of 
Vermont,—‘‘Initial Selection in the Field.” Dis- 
cussion by Robert E. Sweeney, president, State 


(Continued on Page 14) 
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THERE ARE MORE WAYS than one to make a little money 
go a long way and do a big job. But here is one which goes 
still further, and its beneficiary gets what we think is first prize. 


..... Lake an insured with an $11,500. Massachusetts Mutual 














contract. Let the insured die if he 
will, most any FM - 1 1500 time within 20 
yrs. and see what happens!....For 


30 long years, on the Ist of every month, the beneficiary gets a 
hundred dollar bill ($100.)..... When the 30 years is up, instead 
of the beneficiary being left to starve at some helpless old age, 
she comes into another prize,—some $14,683." in cash— which 
amply provides for a grand time as long as it lasts, or a probable 
annuity of from $100. to $200. a month for the remainder of 
her life, including the extra 5 years that actuaries concede that 
annuitants live..... Anyone who passes up the opportunity of 


purchasing such a ticket as this is missing a good bet. 


*Based on present interest rate 


—Organized Service— 


THE KEANE-PATTERSON AGENCIES 


225 WEST 34TH STREET—CHickering 4-2384 AShland 4-8610—100 EAST 42np STREET 
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Huge Cost and Vast Accumulations 
Under Social Security Bill 


The costs to the Federal Government 
nd the states of the social security pro- 
ram now before Congress _ could reach 
almost unbelievable possibilities of in- 
‘ease’ was the opinion of one actuary 
peaking before the Academy of Political 
rience in New York Tuesday. The 
cademy heard several speakers qualified 
» discuss with authority the Govern- 
nent plans, among them M. A. Linton, 
resident Provident Mutual Life, a mem- 
er of President Roosevelt's economic 
ecurity committee ; William ¥. Graham, 
ice-president of the Equitable Society, 
n authority on group and pension plans; 
)r. Edgar Sydenstricker, director of re- 
Bearch Milbank Memorial Fund; and Dr. 
Brvce M. Stewart, director of research, 
industrial Relations Counselors. Both 
ydenstricker and Stewart were mem- 
ers of the original group that went to 
Vashington to lay the foundations for 
e government security program. 
Speaking at the Academy dinner Tues- 
av night Mr. Linton said that the com- 
ulsory contributory plan for old age 
ensions in the proposed legislation now 
efore Congress has no safe precedent 
rom a practical standpoint and presents 
uture problems which actuaries feel un- 
ble to cope with. 
Cost Billion In Ten Years 
Under the old age assistance program, 
hich provides free pensions to persons 
ow old who are in need, and calls for a 
fty-fifty cooperation of the states and 
he Federal Government, the Federal ap- 
bropriation for the first year is less than 
50,000,000. Mr. Linton believes that gives 
0 conception of the magnitude of the 
Itimate burden that will be entailed by 
he free pensions. Although he favors 
he adoption of the assistance plan he 
eclared that the country should be pre- 
bared within ten years for a total burden 
bf some $1,000,000,000 shared equally by 
he states and Federal Government. Since 
he assistance plan is only part of a 
arger program of economic. security, 
ponsored by the administration, no 
ingle item of cost should be underesti- 
ated in arriving at the probable total 
ax burden that the country may have 
io bear. 
“Under the compulsory contributory 
lan suggested originally by the Commit- 
ee on Economic Security, there was an 
stimated Federal deficit of $1,400,000,000 
| 1980. This apparently did not meet 
ith administrative approval. The Secre- 
ary of the Treasury therefore suggested 
increased rates of contribution for em- 
loyes and employers. The Ways and 
Means Committee of the House adopted 
he new rates but on their own responsi- 
bility boosted the pension payments, thus 
hrowing the plan again out of balance. 
They present a table of figures showing 
he Progress of the plan. By 1950 the 
otal receipts from contributions and in- 
“rest exceed the pension payments by 
1,500,000,000 a year. Then the excess 
tarts to go down and by 1970 the figures 
Tein a nose-dive. But strangely enough 
he table is cut off at this point and not 
arried to 1980 as was the case with pre- 
lous tables. Had it been so continued 
he Federal deficit in 1980 would have 
een nearly as large as under the original 
lan of the Committee on Economic Se- 
vA assuming the two plans to apply 
ne same classes of occupations. Since 
wa ec Committee excluded certain 
Pations in their bill, adjustments 











































have to be made before direct compari- 
son is possible. 

“The deficit under the new bill is all 
the more serious because it is accom- 
panied by a large increase in taxes. For 
example a man with level earnings dur- 
ing the first twenty years of the plans 
operation would pay 80% more than un- 
der the original bill. His employer would 
also pay a similar increased tax. 

“The proposed bill makes no provision 
for continuing the pension to an aged 
person if he leaves the state where he 
has qualified for a pension.” Mr. Linton 
continued, “An aged man or woman may 
want to live with a son or daughter in 
another state, or, because of health 
should move to a part of the country 
where the climate is more favorable. This 
cannot be done without losing the right 
to the pension. Canada specifically pro- 
vides for meeting this intensely human 
problem. So should the United States. 

Problem In Huge Reserves 

“The basis of operation proposed in 
Washington requires the accumulation of 
huge reserves running anywhere from 
$15,000,000,000 (Committee on Economic 
Security plan) to $50,000,000,000 (Secre- 
tary of the Treasury plan) with the 
House Committee’s plan involving some 
$30,000,000,000. Entirely apart from the 
economic consequences of the accumula- 
tion of such huge funds, they would be 
subject to grave risk from other points 
of view. First income will exceed outgo 
for many years. Even in 1950 contribu- 
tions will exceed benefit payments by at 
least one billion dollars. The twenty-five 
million voters included in the plan will be 
very likely to see that the benefits are 
boosted. Actuarial theory will mean noth- 
ing to them. It will appear to them that 
obviously the calculations have been in- 
correctly made since outgo has been so 
much less than income for so many years. 
If the rates should be increased a tre- 
mendous extra burden will be passed on 
to our children and grandchildren. Fur- 
thermore, the building of large funds 
may easily stimulate political pressure to 
invest the funds back home in the state 
where the funds originated in the first 
place. A great spending orgy might 
casily develop. Again there would be the 


temptation in times of severe depression, 
when it is hard to levy new taxes, to use 
the accumulated funds for emergency 
purposes. This actually happened last 
year in France where 75% of the avail- 
able resources of the old age fund were 
diverted for the next six years to a public 
works program for unemployment. 

“Great Britain and Germany have con- 
tributory pension plans and it is some- 
times argued that if they can build re- 
serves the United States can also do it 
safely. The reserve under the British 
system, which includes nearly nineteen 
million people, reached a maximum of 
about $230,000,000 in 1931 and has since 
declined to $150,000,000. The German 
system, which included about seventcen 
million people, had accumulated a reserve 
of about $750,000,000 prior to the infla- 
tion when it was wiped out. It is evident 
that neither of these two nations pro- 
vides any precedent for the building of 
reserves running into the tens of billions 
of dollars.” 

Mr. Linton concluded by advocating 
the adoption of the old age assistance 
plan and further consideration of the ex- 
ceedingly baffling problems of a compul- 
sory contributory pension system of the 
magnitude proposed. “It may well turn 
out eventually that the only practicable 
solution is for each generation to cope 
with its own old age problem within the 
limit of its economic ability,” he said. 

W. J. Graham Discusses Financial 

Aspects 

Speaking on the financial aspects of 
the social security legislation William J. 
Graham presented several tabulations 
based on the provisions of the congres- 
sional bills applied to the number of per- 
sons affected the calculations projected 
over periods of years into the future. 
These showed substantial increases in 
the number and proportion of persons 
over Age 65 in future years with in- 
creases in the Federal subsidy alone from 
an estimated $136,600,000 for 1936 to 
$1,294,300,000 in 1980 based on an average 
monthly pension of $25. 

“These figures show clearly the tre- 
mendous increase which may be expected 
in Federal and state payments,” said Mr. 
Graham. “In addition to its task of re- 


Name Three Speakers for May Meeting; 
New York State Congress at Syracuse 


Three of the speakers at the Syracuse 
sales congress to be held by the New 
York State Association of Life Under- 
writers May 24 will be President T. M. 
Riehle of the National Association; Hol- 
gar J. Johnson of the Penn Mutual Life 
in Pittsburgh and Paul Speicher, editor 
of the R. & R. Service. Three more are 
to be selected. 

The sales congress will follow the an- 
nual business meeting of the association, 
which will be held in the Onondaga Hotel 
Thursday, May 23, and at which officers 
for the coming year wil! be elected. The 
meeting will open with a luncheon at the 
hotel followed by the business meeting. 
In the evening the Syracuse Association 
will entertain the delegates at dinner in 
the Bellevue Country Club. 

Present officers of the state association 


are Frank Wenner, Connecticut Mutual, 
Utica, president; Clancy D. Connell, 
Provident Mutual, New York City, vice- 
president, and John O. Wintsch, Phoenix 
Mutual, Syracuse, secretary-treasurer. 

Of the nearly twenty local associations 
in New York State each is entitled to 
three delegates at the business meeting. 
Julian Myrick, George Kederich and 
Clancy Connell are New York City dele- 
gates. John M. Fraser, president of the 
New York City association, and other 
prominent life insurance men here also 
plan to attend the meetings. 

Three Syracusans make up the commit- 
tee for the sales congress. They are 


Elmer L. Beesley, State Mutual, general 
chairman; William B. Stark, chairman 
local committee; W. L. Boyce in charge 
of the program. 


ducing the future burden of old age as- 
sistance, the contributory annuity system 
provides for pensions to be granted as a 
matter of right. When the actuarial plan 
was developed for this contributory sys- 
tem the administration was faced with 
choosing one of two horns of a dilemma 
—low taxes, small reserves and an abso- 
lutely certain Federal subsidy, estimated 
by the committee as probably reaching at 
its maximum (by 1980) the sum of a 
billion and a half dollars for the year: 
or higher taxes, large reserves and no 
Federal subsidy. The administration chose 
(the Morgenthau recommendation) the 
course of higher taxes and large reserves. 
The increase in the tax probably elimi- 
nates the necessity for a subsidy per se, 
but the guarantee of an investment re- 
turn of 3% on the funds as suggested in 
the Doughton bill may mean a heavy 
subsidy, the government would have 
about one billion dollars to provide from 
government funds to cover the 3% on 
reserves estimated for 1970.” 
Growth of Reserves 

A phenomenal growth of the reserves 
is estimated, reaching almost $2,000,000,- 
000 by 1940, over $26,550,000,000 by 1960 
and more than $32,780,000,C00 by 1970. 
The committee estimates were not pro- 
jected beyond 1970 although further 
growth in reserves is indicated. 

It has been suggested, commented Mr. 
Graham, that these reserves be used to 
retire the national debt but he poirted 
out that when reserves are growing at 
the greatest speed the’ public debt is 
otherwise being reduced also at the 
greatest speed. 

Discussing the unemployment tax fea- 
ture of the Doughton bill which aims to 
provide the incentive to individual states 
to enact unemployment legislation, Mr. 
Graham pointed out that had a nation- 
wide law been enacted with a 3% em- 
ployer contribution as contemplated in 
the Doughton bill and had it paid un- 
employment benefits from 1922 after a 
waiting period of four weeks up to 50% 
of salary, limited to $15 per week, for a 
maximum duration of sixteen weeks, the 
fund would have remained, solvent only 
until 1931. Had the contribution been 
4% instead of 3% or had maximum dura- 
tion been twelve weeks instead of sixteen, 
the fund would have survived at least to 
the end of 1933. The unemployment study 
revealed some interesting facts one of 
which was that while the hypothetical 
unemployment system would have bene- 
fited 50% of the gainful workers, the per- 
centage would have been as high as 
76.8% in Rhode Island and as low as 
23% in Mississippi. 

After citing some of the large costs of 
administration of the social security bill 
Mr. Graham said that the bill provides 
for decentralization of administration of 
the old age assistance and unemployment 
parts and that in Europe decentralization 
has tripled administration costs owing to 
the migrations of insureds and benefici- 
aries. State administration of parts of the 
Doughton bill will involve collecting, in 
addition tc the state’s own statistics, in- 
formation concerning former residents of 
other states. At the same time the Fed- 
eral Government will be required to re- 
tain a statistical record for each insured. 
Only through the experience of a central- 
ized and well-directed administration 
could one learn the true administrative 
cost of a social insurance system in the 
United States. 
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N. Y. Equitable Agents Turn Out 


In Force for Parkinson Drive 


The largest gathering of Equitable So- 
ciety agents that has been held in the 
New York department filled the main 
floor and the balcony of the ballroom in 
the Hotel New Yorker on Monday morn- 
ing to start the thirty day production 
drive in honor of Thomas I. Parkinson, 
president. The drive originated by the 
field force through the Equitable Board 
of Managers in Greater New York drew 
a crowd of 1600 for the opening meeting. 

On the platform were Gage E. Tarbell, 
senior director; Frank L. Jones, W. W. 
Klingman and Albert G. Borden, vice- 
presidents; H. C. Nolting, superintendent 
of agencies; and agency managers Wm. 
J. Dunsmore, chairman of the drive; 
Abraham Rosenstein, president of the 
board of managers; Samuel Karsch, a 
member of the campaign committee, and 
Franklin H. Devitt, secretary-treasurer 
of the managers’ board. 

Leadership in Life Underwriting is the 
theme of the campaign and publicity ma- 
terial to agents draws attention to the 
leadership already demonstrated by Pres- 
ident Parkinson. An outstanding life in- 
surance executive, he is also president of 
the Chamber of Commerce of the State 
of New York and is often quoted as an 
authority in affairs of government, busi- 
ness and finance. Among newspaper clip- 
pings reproduced in the campaign litera- 
ture is the signed article in which Mr. 
Parkinson gave his opinion as to the 
effect of the government’s social insur- 
ance program on the life insurance busi- 
ness. 

Vice-president Jones called attention to 
the fact that the public never thought as 
highly of life insurance in the history of 
the business as it does today. He quoted 
from a letter which he received recently 
from William Lowe Bryan, president of 
Indiana University: “The insurance busi- 
ness at its best because of its essential 
integrity is a bulwark not only to the 
world of business but to the morality 
of society.” 

“In our business we have no obsoles- 
cence,” Mr. Jones said, “the need for 
what we have—the demand for it—the 
usefulness of it grows.” The only obso- 
lescence he pointed out may be in the 
methods used by the agent. He told the 
story of the coon dog that always barked 
up the wrong tree and said, “Don’t bark 
up a tree where there’s no prospect.” He 
stressed also that Life Insurance Week 
comes during the period of the campaign 
and the slogan for that week is “The 
sooner you plan your future the better 
your future will be.” 

Tarbell Stresses Double Opportunity 

In introducing Mr. Tarbell, Samuel 
Karsch payed fine tribute to him 
for his leadership in the agency depart- 
ment of the company and to the com- 
pany’s president, Mr. Parkinson. Mr. 
Karsch was an inspirational speaker at 
the meeting of managers and unit man- 
agers held at the home office on Thurs- 
day of last week. 

Mr. Tarbell laid emphasis on the double 
opportunity afforded by the campaign— 
which he referred to as the largest ever 
held by the Equitable Society of New 
York City—to pay tribute to Mr. Park- 

KIEFER WITH CEDAR RAPIDS 

E. J. Kiefer has been appointed assist- 
ant agency director of the Cedar Rapids 
Life, to be associated with Vice-Presi- 
dent and Agency Director Jay G. Sig- 
mund. He has been with the Bankers 
Life of Des Moines in Illinois, and was 
at One time assistant to the agency vice- 
president in the Missouri State Life. 





PLICOS CHANGE CRUISE SHIP 

The Philadelphia Life annual agency 
convention in late August will go to 
sea on the Swedish liner Kungsholm, mak- 
ing a triangular cruise from New York 
© Bermuda to Halifax and back again, 
instead of to Bermuda and back on the 
Monarch of Bermuda. 


inson and to make of the individual 
agents better representatives of the busi- 
ness. “I predict,” he said, “that a large 
per cent of these present will be far better 
representatives of the Equitable Society 
at the end of the thirty days. Through 
learning the value of time and following 
a system that for years has proved suc- 
cessful, those who are not now leaders 
will find how easy it is to become lead- 
ers.” He reminisced a bit from his own 
experience as a producer and an agency 
manager back in 1889 and ’90 and sent 
the large assembly out for their first ap- 
plication with the admonition, “This is a 
month for results.” 


MERGES MONTREAL OFFICES 


V. R. F. Macdonald, for three years 
manager of the Canada Life’s Montreal 
St. Catherine’s Street branch, has as- 
sumed management of the St. James 
Street branch also and will amalgamate 
the two agency forces. Mr. Macdonald 
was manager at Detroit before being 
transferred to Montreal three years ago. 





G. HOUSTON BROWN DIES 


G. Houston Brown, who had the title 
of superintendent of the actuary’s de- 
partment of the Mutual Life, died on 
Sunday at his home in Somerville, N. J., 
at the age of 60. Mr. Brown had been 
with the Mutual Life for forty-threc 
years, having started with the company 
as an office boy. He is survived by his 
widow, a son, George, also a brother and 
sister. 











Drawn in 1866 for Harper's Weekly by Theodore Davis, a passenger on stage surprised by Indians 


Keeping Pace With 


The American Temperament 


When the Connecticut General was founded in 1865, California 
was seventeen days beyond Atchison, Kansas, the outpost of the 
eastern railway system and starting point of the Overland Mail 


Coach Line. 


Life insurance was then an inexperienced institution operating 
only in restricted areas. During the intervening seven decades in 
the hands of companies such as the Connecticut General, it has 
kept pace with the venturesome American temperament whose 
need for a balance has forced its tremendous growth. 

It has triumphed over epidemics, wars and panics and has become 
the chief financial bulwark of a people for whom the right to life, 
liberty and the pursuit of happiness includes the right to take 


chances. 


If you must have color and variety in your life, if you cannot 
resist a chance to get ahead in the world, use life insurance to 
guarantee your minimum financial requirements and be free to 
make the most of whatever opportunity presents itself. 

Few know how much security they can command until they 
obtain expert advice. To learn how Connecticut General agents 
work consult our books, ““How to Build Up a Guaranteed Income 
for You and Your Family,” obtainable at our local offices. 


Connecticut General 


Life Insurance Company. 
Hartford, Conn. 





a 
Wellington, 80 Years Old, 
Dean of Great Souther 
































J. F. “DUKE” WELLINGTON 





John Farnum Wellington, editor of th: 
Great Southern, assistant manager ¢j 
agencies of the Great Southern Life ani 
known to everybody in that company a 
“Duke” Wellington, passed his eightiet 
birthday this month. While he was edit 
ing the April edition of the company 
bulletin others in the office prepared; 
complimentary edition commemoratix 
his birthday. Its front page is the phote- 
graph printed above; its contents includs 
many pages of letters from officers an! 
agents, also reprints of articles that ap- 
peared in the Great Southern in 1912 ani 
in 1932. 

“Duke” Wellington was born in White 


side County, Illinois, in 1855. When hi 
was eighteen years old he_ took hi 


father’s place as a salesman on the roa! 
while the father was ill. At nineteen hi 
business career proper started when hip 
began selling McCormick wheat binders 
He bought a newspaper in western Ne 
braska during President Cleveland’s at: 
ministration, ran it successfully for fief 
years. In reporting Western condition 
for an Eastern newspaper he lived muti 
with the Sioux Indians from whom ht 
learned the effectiveness of sitting sti 
and saying nothing at the psychologic: 
moments. 

In 1889 Mr. Wellington joined the Nev 
York Life and found his life-time career 
He spent twenty years with that com 
pany, mostly in Louisiana. He came! 
the Great Southern in 1910, did work 
the field and became chief contributor t 
the bulletin. That was when the Grea 
Southern Life was first soliciting bus: 
ness. By 1915 he led the entire field i 
production. In 1925 he became assistat! 
manager of agencies and has held that 
post in conjunction with his editorship 0! 
the agency publication. 





Brooklyn Managers’ Group 
Names L.I.W. Committee 


A group of Brooklyn managers mi! 
Wednesday to lay plans for Life Insur 
ance Week in that borough. Committet 
appointed are: general, M. J. Sackermat, 
Massachusetts Mutual, chairman; W. ! 
Kee, Mutual Life; Jack Warshaue! 
Guardian; publicity, G. A. Kederich, Nev 
York Life; posters, W. B. Johnson, Mu 
tual Benefit; breakfast, A. G. Cort? 
New England; speakers, H. H. Lethe! 
Equitable Society. 





NEW POST FOR P. C. KILLEEN 
Peter C. Killeen has been selected } 
the Postal National Life as field supe" 
visor and will assist Vice-President M 
J. Denda in recruiting and_ trainit 


agents. He was formerly with The Lat 
Agency of the Connecticut Mutual. 
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W. L. Boyce of Syracuse 
Leaving N. Y. Equitable 


MANAGER THERE SEVEN YEARS 





North Dakota Man Took Up- 
Peete Agency When It Was Pro- 
ducing $4,800,000; His Record 





W. L. Boyce, for seven years agency 
manager, Syracuse, of the Equitable Life 
Assurance Society, and one of the best 
known of the up-state production excc- 





WILLIAM L. BOYCE 


utives, has resigned, effective April 30. 
Brought up on a ranch in North Dakota, 
Mr. Boyce later studied theology at 
Wesleyan College, Grand Forks, N. D., 
and also is a graduate of the University 
of North Dakota in that city. He worked 
his way through college, making some of 
his expenses in the prize fight ring. He 
then became an insurance agent in Fargo 
where he averaged about $250,000 a year. 
He went overseas, was gassed in the 
Argonne engagement, spent some time 
in hospitals both in France and the 
United States. 

He became a district manager of the 
Equitable Society, and W. W. Klingman, 
then head of the Klingman agency, St. 
Paul, made him superintendent of agents. 
In April, 1928, he became manager of 
the Equitable’s Syracuse office. The Syr- 
acuse agency in 1927 had paid for $4,800,- 
000. In the ensuing seven years after 
April 1, 1928, the agency paid for $93,- 
657,000. 

His Largest Year 


Mr. Boyce’s largest business was in 

1931 when his agency paid for $15,800,000. 
In 1934 the agency produced $13,900,000 
of paid business. The first three months 
of 1935 the agency has done $5,200,000. 
Of this amount Mr. Boyce personally 
produced seventy-four cases for $573,000. 
In 1934 out of 170 men in the agency 
sixty-one attained club membership. 
_ Mr. Boyce was one of the first men 
in the country to hold the degree of 
C.L.U. He has been an aggressive agen- 
cy builder and has made many talks be- 
fore national and regional sales and man- 
gement conferences. He is past president 
of the Syracuse Life Underwriters As- 
sociation and is at present on the execu- 
tive board of the National Association 
of Life Insurance Managers. The school 
in the agency has attracted wide atten- 
tion. 

His future plans will be announced 
later. 





TO DROP PIONEER NAME 
The Pioneer-Pyramid Life of Char- 
lotte, N. C., will change its name to 
Pyramid Life, according to President E. 
E. Jones. The company purchased the 
Pioneer Life in 1932. 
























































competent Life Insur- 
ance Representative can lay 
out a comprehensive pro- 
gram of insurance for his 
prospect in a comparatively 
short time, but it may be 
many years before the 
program can be completed. 


The modern Representative 
creates a business relation- 
ship which is strengthened 
as each link in the program 
chain is forged. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, President 
ONE MADISON AVE., NEW YORK, N. Y. 


C. C. Fulton, L. Cruess 





Made Vice-Presidents 


HOME OF N. Y. PROMOTES FIVE 








W. P. Worthington Superintendent of 
Agencies; Lincoln Ass’t Actuary; 
Neil Ass’t Sec’y; Their Careers 





Cecil C. Fulton, Jr., superintendent of 
agencies for the Home Life of New York, 
has been elected vice-president in charge 
of agencies, the election taking place at 





CECIL C. FULTON, JR. 


the annual meeting of the board of di- 
rectors. Leigh Cruess, underwriting sec- 
retary, was elected vice-president in 
charge of underwriting at the same meet- 
ing. 

William P. Worthington becomes su- 
perintendent of agencies succeeding Mr. 
Fulton and other promotions are Owen 





LEIGH CRUESS 


C. Lincoln to assistant actuary and John 
B. Neil, assistant financial secretary. 

Cecil C. Fulton, Jr., has spent his en- 
tire insurance career with the Home Life, 
starting in the field in the Newark agen- 
cy and coming into the home office in 
1930 as an assistant to the superintendent 
of agencies. In 1931 he was made super- 
intendent of agencies and has now been 
elected agency vice-president. He is a 
brother of James A. Fulton, president of 
the company. 

Leigh Cruess, who becomes underwrit- 
ing vice-president, has also spent his en- 
tire life insurance career with the Home 
Life. He was one of the organizers and 
secretary since its organization of the 
Home Office Life Underwriters’ Associ- 
ation. 

Mr. Cruess was graduated from Queen’s 
University in Kingston, Canada, in 1915 
and, after the war, took post-graduate 
work there. In 1919 he joined the Home 
Life in the actuarial department and in 
1923 was appointed assistant actuary. 
When the department of issue of the 
company was organized he was placed 

(Continued on Page 12) 
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New Washington, D. C., Home Office 
To Be Built By Acacia Mutual Life 





How the new home office building of the Acacia Mutual Life will look when com- 


pleted. 


It is to stand on Capitol Plaza, near the United States Capitol, and har- 


monize in architectural design with the surrounding government structures. 


The Acacia Mutual Life plans to start 
work immediately on a new home office 
structure in Washington, D. C., to stand 
on Capitol Plaza a short distance from 
the United States Capitol and fit into the 
architectural plan of “New Washington” 
under which a number of new govern- 
ment buildings have been erected in that 
district. 

Capitol Plaza, on which the home of- 
fice will front, was created as part of the 
rebuilding project which has consider- 
ably added to the beauty of the nation’s 
capitol city. It involved the cutting 
through of several new streets and gave 
the plot of land held by the Acacia an 
imposing position, overlooking the Cap- 
itol. 

The former home office of the Acacia 
was bought by the Government in 1934 


to house part of the emergency rclief 
work. 
Decision to begin construction was 


made at a special meeting of the board 
of directors last week and announced by 
President William Montgomery. The 
first unit of the building should be com- 
pleted not later than July, 1936. 

The architects are Shreve, Lamb and 
Harmon of New York, designers of the 
Empire State, Bankers Trust and other 
outstanding buildings of the country. 

When the square bounded by Louisi- 
ana and New Jersey Avenues, First and 
D. Streets, was purchased some years 
ago, plans were laid for its eventual use 
as the site for Acacia’s home office. The 
sale of the former home office building 
to the Government opened the way for 


the continuance of Acacia’s building 
program. 

A Six Story Unit 
The plans approved call for a first 


unit six stories, 90 feet, high; more than 
fifty-five feet wide, and nearly three hun- 
dred feet long, constructed so that it can 
be later extended to occupy the entire 
block. It will set back one hundred feet 
from the curb, and face toward the Uni- 
ted States Capitol. The entrance will be 
about twelve feet above the curb, ter- 
raced, and the surroundings landscaped 
to harinonize with the Capitol Plaza 
which it borders. The exterior will’ be 
finished in marble, architecturally in 
keeping with the Government buildings 
in the Capitol area. 

The lobby will be two floors high. There 
will be three elevators with space for a 
fourth. The policyholders’ service, cash- 
ier’s, mortgage loan and other depart- 
ments having to do with the public will 
be located on the first floor. 

Acacia Club to Have Rooms 


As at present planned, the Acacia Club 
rooms for visiting policyholders will be 
found on the third floor. This club, evi- 
dence of Acacia’s close knit relations 
with its policyholders has been a great 
success with visiting policyholders. 

The location of the various depart- 
ments has not been finally determined, 


but there will be practically no partitions 
in the building, each floor having an 
open working space fifty-seven feet wide 
the full length of the building on either 
side of the center elevators. 

A cafeteria with auditorium above 
seating eight hundred people will be hou- 
sed in a separate two-story building con- 
nected to the main unit at the rear, with 


an outside entrance so that the auditori- 
um can be used independently of the 
home office structure. 
A Scientific Structure 
The home office building proper as 
well as the cafeteria-auditorium sec- 
tion will be air conditioned and sound 


scientifically planned for maxi- 
mum daylight and indirect light effici- 
ency, and will be modern in every way. 

As expressed by President Montgom- 


pre 0fed, 


ery, the new structure is to be “Monu- 
mental in type, in harmony with the 
government buildings in the vicinity, one 
that is plain and substantial and typifies 
that for which the institution stands, 
one that is economical to construct, eco- 
nomical in upkeep, efficient in operation, 
providing good working facilities and one 
that can be economically and harmoni- 
ously extended from time to time.” 





A. E. Lawrence Joins Federal 


To Head Group Department 


A. E. Lawrence, formerly of Travelers 
and the Continental Assurance, has 
jo‘ned the Federal Life of Chicago to 
become head of its group insurance de- 
partment, which is being expanded. 

Announcing Mr. Lawrence’s addition 
to the Federal Life home office staff, 
President Isaac Miller Hamilton ex- 
plained that, while Federal has written 
some group, both in life and accident and 
health fields, in the past, he feels that 
the time is now ripe for the creation of 
a separate group insurance department, 
and an active campaign in the wholesale 
policy field. 

Mr. Lawrence was head of the Trav- 
elers group business in Cook County for 
nine years, and spent four and a half 
years with the Continental Assurance as 
group supervisor. 


Bill Would Include Wives In 


Group Insurance Coverage 


Under the provisions of a bill intro- 
duced in the New York State Senate by 
Frederic H. Bontecou, Poughkeepsie, and 
referred to Insurance Committee, § 101-a 
Insurance Law is amended by defining 
group life insurance to include life insur- 
ance covering members and wives if 
members of veteran associations and war 
time members of affiliated welfare ser- 
vice groups and their wives. 
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1935 
—First 
Quarter 


We are ahead of last 
year (and ahead of 
our 1935 quota) for 
March and for the 
first three months, 
both in total busi- 
ness and in business 
from new orfganiza- 
tion. 


Reynolds 
Pomeroy 
Agency 


Provident Mutual Life 
Insurance Company 
420 Lexington Avenue 











JOINS ROBERT KRUH AGENCY 





Paul Waldman Becomes Assistant Man- 
ager of Brooklyn Office of Conti- 
nental American 

Robert Kruh, manager for the Conti- 
nental American, 26 Court Street, Brook- 
lyn, held open house for his many Nev 
York and Brooklyn insurance friends last 
Saturday afternoon to mect and welcome 
Paul Waldman as assistant manager of 
the agency. Ralph Halstead of the home 
office came on from Wilmington for the 
occasion. 

Mr. Waldman has been in life insur- 
ance business for ten years until recently 


as unit manager with the  Bleetstein 
agency and _ previously with Samuel 
Karsch of the Equitable Society. He is 


a substantial personal producer and has 
had much experience in developing suc- 
cessful agents. 

The Kruh agency, which started from 
scratch January 1, 1934, in Brooklyn, 
now has cighteen full-time men and for 
the first quarter has exceeded the com- 
pany’s production allotment by 288%. 





BONDHOLDINGS INCREASED 





M. J. Cleary Reports on Northwesterr 
Mutual Life Figures For First 
Quarter of 1935 


The Northwestern Mutual Life’s bond 
holdings are $86,000,000 greater now than 
at the end of the first quarter of last 
year, President M. J. Cleary announced 
at the quarterly meeting of the board of 
trustees last week. New life insurance 
during the first quarter of 1935 was 
10.5% better than that quarter of last 
year. New business was $65,865,424, in- 
cluding $2,688,950. There was a falling 
off in requests for surrender values, 
which were 27% less than last year. 
Policy loans decreased $17,000,000. 

Gross assets on March 31, 1935 reached 
the sum of $1,050,287.797, an increase of 
more than $29,000,000 since a year ago. 
The total bond holdings of the company 
were $86,000,000 greater than at the end 
of the first quarter last year. The in- 
vestment portfolio included: Cash, 
$10,726,046; U.S.A. Government Bonds 
(Direct or Fully Guaranteed), $123,811,- 
061; All other Bonds, $290,894,127; Mort- 
gage Loans, $314,822,866; Policy Loans, 
$213,824,131. 





COLONIAL MOVES MANAGERS 


Martin Stern, who has been manager 
of the Newark office of the Colonial Life 
of Jersey City, has been transferred to 
the Bronx, N. Y., office and Thomas E. 
McHugh, formerly located in Dover, N. 
J., has succeeded Mr. Stern at Newark. 
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Controversy Between 
Best and Fraternals 


EXCHANGE OF CORRESPONDENCE 





Argument Based Upon Stricter Reserve 
Requirement Necessities ; Fraternals 
Have Four Billions In Force 





Fraternal insurance papers are devot- 
ing considerable space to a bulletin which 
Alfred M. Best Co. sent to subscribers 
during the time that the Missouri com- 
missioner was trying to put through his 
code, which bulletin said the commission- 
er should be backed in his desire for 
stricter regulations governing fraternals. 
The fraternals by the way have four bil- 
lions of dollars of insurance in force. 
Among material being published is a let- 
ter from A. Dexter Best, vice-president 
Alfred M. Best Co., to Bradley C. Marks, 
grand master workman of the A.O.U.W., 
North Dakota. 

Letter from A. Dexter Best 

Marks objected to the Alfred M. Best 
Co. bulletin, and his protest drew this 
letter from A. Dexter Best. 

Dear Sir: 

I have your letter and am sorry that 
you perhaps misunderstood our comment. 
We do not desire to be inequitable to the 
fraternals, but merely to have them 
treated the same as legal reserve com- 
panies. 

Fraternals originally were quite differ- 
ent from legal reserve insurance com- 
panies. They were what their names said 
they were, i.e., fraternal societies and in- 
surance was the last thing they were 
formed to give. Many of them of course 
did give insurance and the _ practice 
spread, largely at inadequate rates, which 
resulted in trouble, revaluation, and 
more-or-less the present set-up. With 
this present legal reserves set-up which, 
however, is a lower legal reserve than 
that allowed the life insurance com- 
panies, and in many ways the supervision 
is much less strict, such societies are now 
competing in selling insurance with legal 
reserve companies. 

It is simply my opinion that anyone 
soliciting the public with paid representa- 
tives should have as a minimum require- 
ment for the safety of the public the 
laws such as they are that govern legal 
reserve life insurance. We shall work to 
that end. 

It is quite true, as you state, that even 
the legal reserve life insurance laws are 
inadequate, but from this I can only de- 
duce that the fraternal ones are more 
inadequate. 

Fraternal societies, as you know, do 
not in general give cash or loan values 
and do not have to give them at all. | 
know a number for example that changed 
the by-laws preventing such loans dur- 
ing the recent depression.» Naturally, they 
do not have to borrow, when they do not 
have to pay out. 

We are thoroughly familiar with the 
statements of all the legal reserve com- 
panies, and the larger fraternals, and | 
can say that. there is very little compari- 
son in strength. the advantage lying all 
with the legal reserve companies. I be- 
lieve that if the laws were stricter, fra- 
ternal societies would be in much strong- 
er condition today. However, that is 
more or less beside the main point, which 
simply is that if a concern wishes to 
Solicit insurance from the public, it 
should not go below the legal minimum 
of legal reserve companies, especially 
since these requirements are none too 
Strong, 

A. Dexter Best, vice-president. 
Fraternal Reply 

In his reply Marks called attention to 
the fact that the fraternals have $4.000,- 
, 000 insurance in force; have 4,650,000 
lives insured; and total assets of $767,- 
8,382; that their mortality reserves are 
9613.366,784. Continuing he said: 

A very large part of the insurance in 
force is valued on the American Experi- 
nce table of mortality with 4% interest 
assumption and some setting up reserves 
on a 31%4% rate. In addition to reserves 





on this legal basis, there is available 
more than $139,000,000 for special mor- 
tality and investment reserves. Valuation 
certificates by recognized actuaries are 
filed with all insurance departments. The 
investment laws in most states are the 
same for societies and companies. In 
practically all states, societies are not al- 
lowed to use mortality savings or excess 
interest earnings while companies are 
permitted the use of these profits for ex- 
penses. Net interest earnings aré low and 
probably will continue to be. Societies, 
without a doubt, will reduce the interes: 
assumption 0n new insurance written. 
“There are very few societies valuing 
on the American Mortality table who do 
not grant loans on certificates, as well 
as fractional paid-up and extended insur- 
ance options. These societies met the de- 
mand for loans during the depression 
and paid their death claims promptly.” 





State Mutual Life Plans For 


90th Anniversary Convention 


The State Mutual Life of Worcester, 
Mass., will hold a gala ninetieth anniver- 
sary convention at Worcester June 4 
and 5, for which plans are now being 
developed. Qualification period for the 
convention began July of last year and 
will end on May 15. 

The company has been running a con- 
vention contest to stimulate production 
during the qualifying period. Agencies 
and agents have been given quotas of 
lives and of paid volume; and besides 
the weekly charts showing standings of 
the agencies and the groups into which 
they have been divided, a bulletin pub- 
licizing standings has been issued week 
by week. 

A large increase in paid business has 
been experienced during the first three 
months of 1935, in which increase most 
of the agencies have participated to the 
extent that with more than a month yet 
to run many have already exceeded their 
entire convention quotas. 























Mutual 


LIFE INSURANCE COMPANY 





The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
of more than 600,000 policybolders. 






































RELIANCE LIFE 37% GAIN 

The Reliance Life of Pittsburgh paid- 
for business in the first quarter of 1935 
was $11,595,565, a gain of 37%. New ac- 
cident insurance amounted to $1,613,950, 
a gain of 16%, and weekly indemnity 
health insurance totaled $4,183, an in- 
crease of 12%. In March alone, the new 
life insurance amounted to $4,194,342, a 
gain of 19.6% compared with March, 
1934. The Western Pennsylvania de- 
partment, Pittsburgh, established a new 
company record for submitted applica- 
tions in March with 914 sales totaling 
$2,172,000 of insurance. 











since 1899. 





AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 


INDIANAPOLIS, INDIANA 


@ Serving in the life insurance field through 
wars, epidemics, panics, and depressions 














North Central Round Table 
To Be At Chicago May 24 


The North Central Round Table of the 
Life Advertisers’ Association will be held 
this year in Chicago at the Edgewater 
Beach Hotel on May 24, according to 
Richard C. Budlong, membership chair- 
man of the Life Advertisers’ Association. 

The committee in charge of the Round 
Table is composed of Chester Cogswell 
of the National Life, Des Moines, Ia.; 
Alan Beck of the Central States; Fred. 
L. Fisher of the Lincoln National Life, 
and Chairman Richard C. Budlong of 
the Northwestern National Life. 





400 AT NEW CO/’S DINNER 





Standard Life of Indiana Has Former 
Governor Leslie as President; Di- 
rectors Address Stockholders 
The Standard Life of Indiana, newly 
organized company which has a former 
governor as president, held a dinner in 
Indianapolis recently attended by 400 
people, including stockholders and guests. 
Prof. J. Raymond Schutz of Manchester 
College was one of the leading speakers. 
Other speakers included Harrv G. Les- 
lie, former governor of Indiana and pres- 
ident of the new company; Judge Walter 
E. Treanor of the Indiana Supreme Court 
and the following directors: Charles E. 
Smith, William Lehman, Dean J. H. 
Skinner.of Purdue University and Wil- 
liam P. O’Neill of Mishawaka, former 

state securities commissioner. 

Officers besides Mr. Leslie are Floyd 
D. Williamson, former state auditor, and 
John W. Cherry, vice-presidents; George 
F. Flagg, secretary, and E. J. Barker, 
treasurer. 





WRITTEN BY PRUDENTIAL 





Ten Business Concerns Where Salary 
Allotment Insurance Has Recently 
Been Written 
Ten additional business concerns 
throughout the country have acquired 
salary allotment insurance for the pro- 
tection of their employes, through pol- 


icies issued by the Prudential. They are 
the American Garage, Albuquerque, 
N. M.; Bridgeman-Russell Co., dairy 


products, Duluth, Minn.; Central West 
Public Service Co., Sioux City, Ia.; 
Durant Grocery & Market, Durant, 
Okla.; Eagle Laundry, Waycross, Ga.; 
Home Roofing Co., Kansas City, Kans. ; 
W. D. Kibler Trucking Co., Indianapolis, 
Ind.: North Side Lumber Co., Greenville, 
N. C.; The Botterill Automobile Co., Salt 
Lake City, Utah; and the Twin Pine 
Farm Dairy, Detroit, Mich. 
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HEARD on the: WAY 








William Alexander, secretary of the 
Equitable Life Assurance Society, has 
returned to New York after spending 
some weeks in Nassau, Bahama, where 
he was engaged in writing his history of 
the Equitable. Two messengers who 
went to the pier to meet the veteran 
secretary—he is 86 years old—missed him 


as he was the first passenger to leave the: 


ship and got by them. 

In his travels Mr. Alexander carries 
in his pockets miniature editions of clas- 
sics, such as Shakespeare and Tennyson, 
and he scorns the habit of buying extras. 
While in Bahama he ran across a book 
on international affairs written by John 
Bassett Moore, formerly of the World 
Court. Judge Moore, who is a director 
of the Equitable, is at present engaged 
in writing another volume for which he 
has been making exhaustive researches 
and in which work his experiences abroad 
have proved a valuable aid. 





Almost as rare in poker as the hole 
in one in golf is the royal pat flush. 
Such a hand was held at a party the 
other night in the apartment of Ken- 
drick A. Luther, general agent, Aetna 
Life, New York, and Mrs. Luther by H. 
Arthur Schmidt, general agent, New 
England Mutual. He held the ace, king, 
queen, jack and ten of clubs. 





The Administration’s social security 
measure—the Doughton bill—in its pres- 
ent form makes no provision whatever 
for the exemption of employers and em- 
ployes who are covered by existing pri- 
vate retirement systems or will be cov- 
ered by private retirement systems estab- 
lished in the future. Naturally, this has 
somewhat upset that part of the business 
community which has private retirement 
systems and group pension plans. 

At the recent insurance buyers’ con- 
ference of the American Management 
Association Actuary O. C. Richter of the 
American Telephone & Telegraph Co. 
and who was one of the actuaries loaned 
to the Government before the old Wag- 
ner-Lewis bill was introduced, told why 
the private plans get no exemption. He 
was answered on the floor. 





James Chester Jones, former president 
of the Missouri and of the St. Louis bar 
associations, and a member of Jones, 
Hocker, Jones & Gladney, has been a 
lawyer for half a century. He is a prom- 
inent member of the legal section of the 
American Life Convention. 

The event was celebrated recently by 
a dinner, attended by many prominent 
people of St. Louis. He is 69 years old. 

One of his most interesting memories 
had to do with the kidnaping of the 
eccentric St. Louis baseball club owner, 
Chris Von Der Ahe, thirty years ago. 

The baseball magnate had sued Mark 
Baldwin for violating his contract with 
the St. Louis Browns by jumping to the 
outlaw Brotherhood League. He lost the 
suit and Baldwin countered with a suit 
for damages in Pittsburgh. 

“A variation of the old law providing 
for imprisonment for debt was then in 
force in Pennsylvania,” said Jones. “Von 
Der Ahe, who wanted to leave Pittsburgh 
with his team, gave a bond to cover any 
judgment against him in the case. A 
judgment against him for $2,000 was en- 
tered, and his bondsman started hunting 
for him.” 

The bondsman came to St. Louis to 
engage the father of J. C. Jones, and in 
the father’s absence J. C. took the case 
after satisfying himself that the law in 
such cases gave the bondsman the right 
to seize Von Der Ahe and take him back 
to Pittsburgh without further court pro- 
cedure. 

In telling what happened next Jones 
said: 

“I hired a hack and a driver. The 
bondsman and others working in his in- 
terest invited Von Der Ahe to a dinner 












at the St. Nicholas Hotel. The hack was 
waiting outside. Von Der Ahe arrived at 
the hotel; was met by his hosts; and told 
it had been decided to hold the dinner in 
another place. Not suspecting any plot 
he got into the hack and was taken to 
East St. Louis; handcuffed and locked in 
a stateroom on a train bound for Pitts- 
burgh. 

“The kidnapping raised a great rumpus. 
Governor Stephens of Missouri called it 
a high-handed outrage. Many other 
lawyers also thought it illegal, but Fred- 
erick W. Lehmann and Eugene Ittmann, 
noted St. Louis attorneys, said my action 
in advising the bondsman was legal. Von 
Der Ahe was kept in jail in Pittsburgh 
six days while his attorney tried to have 
him released. It became apparent that 
the owner of the Browns must stay in 
jail until the judgment-was paid; so he 
came across with a check for $2,000.” 





Arthur J. Hicks, life manager of the 
Phoenix of London, has retired. He 
joined the Law Life Office in 1904 and 
when that company was absorbed by the 
Phoenix in 1910 he was made life man- 
ager of the West End branch in London. 
Later he was made assistant manager 
and had other promotions until he be- 
came life manager. 

Uncle Francis 





HILL JOINS BUFFALO MUTUAL 


A Columbus, O., branch office of the 
Buffalo Mutual Life has been opened 
with W. D. Hill as manager. Mr. Hill 
had been with the Lincoln National Life 
from 1925 until last year at the home 
office and lately with the Columbus agen- 
cy of the Lincoln National. He was at 
one time a teacher, and was also asso- 
ciated with a manufacturing concern. 


Mutual Benefit Anniversary 
Celebrated at White Sulphur 


Celebrating the company’s ninetieth 
anniversary, 108 agents of the Mutual 
Benefit Life each wrote more than 
$90,000 of new business in the first ninety 
days of the year. The 108 were then 
invited to attend a conference with home 
office officials at The Greenbrier, White 
Sulphur Springs, W. Va., April 12 and 13. 

President John R. Hardin presented 
certificates of merit to the 108 leaders. 
Other company officials participating in 
the conference were John S. Thompson, 
vice-president and mathematician ; Oliver 
Thurman, vice-president and_ superin- 
tendent of agencies, Virgil W. Samms 
and G. Franklin Ream, assistant super- 
intendents of agencies, and Mildred F. 
Stone, agency field secretary. 

The goal of the anniversary campaign 
was to have 90 men qualify for the con- 
ference. Final results showed one hun- 
dred and eight men. 

First to qualify was Charles F. Raley 
of Wilmington, Del., a member of the 
Baltimore agency and volume leader for 
the first quarter of 1935. J. D. Hibbard 
of Grand Rapids, Mich., wrote the largest 
volume during the campaign. The first 
to write one case of $90,000 or more was 
W. A. Christians Jr. of Milwaukee. 

A feature of the conference was a ban- 
quet Friday evening. Others participating 
were: H. Cobb, Atlanta, C. E. Hodg- 
man, Detroit, W. E. Wright, Cincinnati, 
and G. E. Harris, Washington, D. C. 
L. C. Roth, Buffalo, A. H. Kollenberg, 
Grand Rapids, and John Brown, general 
agent, Louisville, who qualified for the 
conference by personal production. 

Group discussion leaders were: W. H. 
King, S. W. Sturm and A. R. Groenke of 
the Cincinnati agency; P. W. Cook, Chic- 
ago; A. P. Steler, Detroit; R. S. Koehler 
Jr., Pittsburgh; A. V. Youngman, New 
York City and J. D. Hibbard, Grand 
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New National Advertising and Merchandising Program 
Now in Full Swing! 








ment” 
National Advertising” . . 
not otherwise have been reached!” 


50 UNION SQUARE 


Guardian of American Families 


Here are some reports which have reached the Guardian’s Home Office of 
the results that are being obtained through the Company’s new National 
Advertising and Merchandising Program. 


“Can’t emphasize too strongly the benefits which the Agent enjoys through 
such contacts. The greeting extended to me was warm and hospitable, and 
much of the so-called ‘breaking of ice’ was eliminated. 
an insurance man, and insurance was the immediate topic.” . 
secured .applicationg from a third of those who replied to the advertise- 
- + + “Wide field of additional sales from Direct-Mail tie-up with 
. “New centers of influence uncovered that would 


I was expected as 
- . “Have 


The next Guardian Life advertisements will appear in the April 21st issue 
of The New York Times Magazine, in the May 23rd issue of The Saturday 
Evening Post and in the June issue of Parents’ Magazine. 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 


Established 1860 


NEW YORK CITY 
for 75 Years! 








Bleetstein Leads Greate : 
New York For Equitabk} 


WILL MOVE TO HOME OFFicg 





Production for First Quarter T 
Nearly $5,000,000; Has Large Full 
Time Staff 





The Abraham Bleetstein agency of th. 
Equitable Society now located in the 
Herald Square Building, 1350 Broadway, 
New York City, will move into new of. 





‘ 


ABRAHAM BLEETSTEIN 


fices on the eighteenth floor of the com- 


pany’s home office, 393 Seventh Avenue, § 


about the first of next month. 
The Bleetstein agency is leading the 
company in the greater New York ter- 


ritory for the first quarter of the: year, 


having jumped into an early lead witha 
paid production of $3,300,000 in January 


The paid production for the first three 7 


months of 1935 is a little short of $5,000; 
000. The total production for the year 


1933 was $6,000,000. The total for last 


year was $9,543,000. 

The agency has a staff of eighty-seven 
men under contract. 
ters they will be equipped to handle the 


business of the full time organization P 


and brokerage accounts as well. In 193 
the agency rated first in number of cases 
and third in new organization in the 
company’s New York department. 
Mr. Bleetstein started as a_ personal 
producer with the Equitable Society in 


the agency of the late C. J. Edwards, | 


New York City, in 1922. He became unit 
manager in 1925 and agency manager 
in 1929, 





W. C. BAWDEN’S MOTHER DIES 

Mrs. Clara Louise Roe Bawden, wilt 
of Rev. William H. Bawden, retired Bap- 
tist minister, and mother of William C 
Bawden of the Connell Agency of the 
Provident Mutual, New York, died on 
Sunday at her home in Elizabeth, N. J. 
in her sixty-fourth year. Mrs. Bawden 
was long prominent in church and wom- 
en’s club activities. Graduate of Barnard 
College, she was for ten years secretaty- 
director of the Women’s Missionary S0 





In their new quar- | 





: 


’ 





ciety of New Jersey and was founder 
and president of the Perth Amboy Da) 
Nursery, having formerly lived in. that 
city. She was also a member of the 
Elizabeth Women’s Club and the Mor 
day Club. 





REGISTER ALL FRENCH AGENTS 


The French life insurance companies 
have opened a Register in which al 
agents transacting business in 
must be entered. Only those registered 
in these lists can be employed by the 
companies. 


France § 
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“No, I Don’t Carry Life Insurance—I OWN It.” | 
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Human interest ads in daily newspa- 
pers will be one of the features of Life 
Insurance, Week. The accompanying cut 
is the first of four major advertisements 
which will be run. It bears the caption, 
“No, I don’t carry life insurance—I own 








Life Insurance Week Picture for Ads, Posters and Stickers 


the Life Insurance Week committee, M. 
A. Linton, chairman, entitled “How To 
Win Both Ways.” 

In the daily newspaper advertisements 
there is to be a concluding paragraph, 
“When your life insurance representa- 
tive calls on you in the next few days 

















400 Billboards to be Used 


In Canadian Insurance Week 

During Life Insurance Week in Can- 
ada, May 13-18, which is the same as in 
the United States, 400 billboards in 
thirty-eight cities from Halifax to Vic- 
toria will display the slogan “Save and 
Be Safe With Life Insurance.” The 
slogan is in white letters on a dark blue 
background. Nothing else will appear 
on the posters. 

In addition to these displays there will 
be two advertisements inserted in eighty- 
eight publications. 


MARCH PRODUCTION FIGURES 





First Quarter of 1935 Shows Gain of 
10% But Month is 2% Less 
Than in Last Year 

New life insurance production for the 
first quarter of 1935 was 10.1% greater 
than the first quarter of 1934, although 
the month of March production was less 
by 2.4% than last March, according to 
the figures of the Association of Life In- 
surance Presidents. 

For March, the total new business of 
all classes written by forty-two com- 
panies was $768,491,000 against $787,628,- 
000 during March of 1934—a decrease of 
2.4%. New Ordinary insurance amounted 
to $502,619,000 against $526,280,000—a de- 
crease of 4.5%. Industrial insurance 
amounted to $235,261,000 against $228,- 
107,000—an increase of 3.1%. Group in- 
surance was $30,611,000 against $33,241,000 
—a decrease of 7.9%. 

For the first three months, the total 
new business of these companies was 
$2,312,992,000 this year against $2,101,158,- 
000 last year—an increase of 10.1%. New 
Ordinary insurance amounted to $1,594,- 
112,000 against $1,386,351,000—an increase 
of 15.0%. Industrial insurance amounted 
to $640,533,000 against $622,031,000 — an 
increase of 3%. Group insurance 
amounted to $78,347,000 against $92,776,000 
—a decrease of 15.6%. 


TO HEAR A. RUSHTON ALLEN 

The Richle agency of the Equitable 
Society, New York City, announces that 
it has completed arrangements with A. 
Rushton Allen, Philadelphia insurance 
lawyer, to give a series of four lectures 
at the agency on four consecutive Mon- 
days, beginning Monday, April 22. 








PRU’S 9,000 ATHLETES 


The Prudential’s athletic association at 
the home office has 9.000 members and 
the annual election of officers takes sev- 
eral weeks. Campaigns started April 8, 
the election is April 26. 














it.” At the bottom of the ad is the he will give you a copy of ‘How To Win 
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of the & Conversions, continued its record last 
e Mon & year despite the trying conditions of the 

Period to which it applied. In 1929 the 

agency wrote a total of $1,103,500 of five- 
ENTS year term. In 1934 it converted $161,000 
apanies §) *S,0f the original age and $340,500 at the 
ich al ined age for a total of 501,500, or 
France § . Since 1917 and including 1929 
ristere po agency has reported $11,864,620 of 
by the 0237 insurance and has converted $7,- 

/00 for an average of 59.19%. 
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LIFE INSURANCE COMPANY 





The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
. Of more than 600,000 policybolders, 
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Let George Greason Prove It! 





Brokerage Department Supervisor 


THE 
Clancy D. Connell 
AGENCY 


ProvipDENT MuTuaAt LIFE 
INSURANCE Co. 


99 John St., New York 
Phone BEekman 3-613! 





BANKERS OF IOWA PROMOTES 





Corley Assistant Treasurer; Trick Now 
Investment Secretary; G. S. Nollen 
Addresses 400 Policyholders 

J. S. Corley was named assistant treas- 
urer of the Bankers Life of Iowa at the 
annual meeting last week, and Deane W. 
Trick investment secretary. 

Changes in titles of various officers of 
the company were approved by the board 
of directors as follows: Dr. A. E. Johann, 
assistant medical director, was made as- 
sociate medical director; E. M. Nourse 
and J. P. Lorentzen, assistant counsel, 
were made associate counsel; F. LI. 
McGraw, assistant secretary, was made 
underwriting secretary; Martin Roe, as- 
sistant secretary, was made claims secre- 
tary. ; 

There were 400 policyholders present 
at the policyholders meeting. President 
Gerard S. Nollen in his address pointed 
to the achievement of life insurance in 
paying out, since 1929, $15,000,000,000 to 
policyholders and_ beneficiaries, “which 
has been a tremendous aid toward stabili- 
zation during difficult years,” also that 
insurance has not contributed to unem- 
ployment. ; 

In the past five years the Bankers Life 
has increased its assets from $133,000,000 
to $182,000 000; its surplus from $5,000,000 
to $11,000,000; and has paid to policy- 
holders since 1929 a total of $140,000,000. 





NEWARKERS HEAR NORENE 





Read Financial Pages for Prospects, His 
Advice to N. J. Association; Essay 
Contest to Be Held 

Reading the financial pages of the daily 
newspapers was recommended as one of 
the best ways of getting prospects by 
Edwin H. Norene, assistant superintend- 
ent of the Connecticut Mutual Life, when 
he addressed the Life Underwriters’ As- 
sociation of Northern New Jersey at its 
luncheon meeting in Newark Monday. 

The annual essay contest among pupils 
of the public and parochial schools of 
Newark will be held again this year. 
Frank W. Henson has been made chair- 
man of that committee. The essays are 
1o be written on the subject of life in- 
surance generally and prizes will be 
awarded. 

One of the principal speakers at the 
Monday morning breakfast which will 
open Life Insurance Week will be A. E. 
N. Gray, assistant secretary of the Pru- 
dential, it was announced. 
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Home Life Adds Two 
To Home Office Staff 


W. G. THOMPSON AND D. D. JOHNS 





Former Was Agency Director of Engels- 
man Agency; Latter Field Super- 
visor for Acacia Mutual Life 


W. G. Thompson and Daryl D. Johns 
have been appointed agency field assist- 
ants in the home office agency depart- 
ment of the Home Life of New York. 
These appointments are a definite part 





W. G. THOMPSON 

of the company’s agency program of 
bringing in qualified fieldmen to under- 
take this field supervisory work, primar- 
ily with a view of developing general 
agency material fully qualified from every 
angle, as well as aiding the present field- 
men in client building and planned estate 
work. This makes four such assistants 
now in the field for the company, John 





DARYL D. JOHNS 


Walsh and Charles E. 
named last year. 

W. G. Thompson is resigning as agen- 
cy director of the Ralph G. Engelsman 
Agency of the Penn Mutual Life in New 
York City to take this new post. He is 
a graduate of Lehigh University and New 
York University Law School, also gradu- 
ating from the New York University 
life insurance course. He spent his early 
years in the lumber and real estate busi- 
ness. Five years ago he entered life 
insurance work, beginning as an agent 
under Mr. Engelsman and shortly being 
named supervisor. A year and a half 
ago he was made agency director. He 
has wide experience in recruiting and 
training work, as well as personal pro- 
duction and has been active in the New 
York Association of Life Underwriters, 
serving on several committees. 

Daryl D. Johns, who has resigned as 
field supervisor of the Acacia Mutual 
Life, has had considerable field experi- 
ence. A graduate of Drake University, 
he started his life insurance career im- 


Fritsche being 


MURRELL APPOINTS C. W. SABIN 
New Supervisor for Connecticut General 
Has Been Personal Producer and 
Instructor in New York Agency 

C. W. Sabin has been promoted to be 
brokerage supervisor of the T. G. Mur- 
rell agency, Connecticut Life, 
New York City. He has been a personal 
producer in the agency and also instruc- 
tor for new men. Miss Frances Reyn- 
olds, who will assist Mr. Sabin, has a 
record of personal production, also long 
experience in the agency and underwrit- 
ing fields. : 

The making of the new appointment 
from within the agency itself is in line 
with the agency plan of making promo- 
tions from the field force. 

New paid premiums of the 
agency are 400% ahead of last 


General 


Murrell 
year. 


WOODMEN SET MARCH RECORD 

Woodmen of the World, fraternal as- 
sociation of Omaha, wrote $21,912,300 new 
business during March, almost double the 
March production of last year. It was 
the association’s second annual “Presi- 
dent’s Month.” 


BROOKLYN NAT'L 109% GAIN 

Brooklyn National Life reports  in- 
creased new business for the month of 
March 1935 equal to 209% of the busi- 
ness in March 193. 





mediately on leaving school, beginning 
with the National Life of Iowa. He be- 
came assistant superintendent of agen- 
cies for that company and was later made 
home office field supervisor for the Cen- 
tral Life of Iowa. After three years in 
that position, he went to the Acacia Mu- 
tual Life as field supervisor, assisting the 
agency vice-president. Mr. Johns has 
been active in local association work and 
a speaker before many such gatherings. 


Ad Exhibits Will Be Feature 
Of Southern Round Table 


A feature of the Southern Round Table 
meeting of the Life Advertisers Associa- 
tion at Richmond April 29 and 30 will be 
the advertising exhibits of the various 
companies comprised in its membership, 
who will compete for the silver cup won 
last year by the Pilot Life. Emmett Rus- 
sell, Jr., manager of the policyholders 
service division of the Life & Casualty 
Co. of Tennessee, is in charge of the 
arrangements for the exhibits, which will 
be judged by three prominent advertising 
men of Richmond; being Frank Christian 
of Cecil, Warwick & Cecil, Henry Staples 
of Staples & Staples, and Lynn Miller of 
Advertising, Inc. 

Additional speakers for the meeting 
have been announced by John W. Mur- 
phy, public relations manager of the Pan- 
American Life, who is in charge of the 
program. Nelson A. White, in charge of 
advertising for the Provident Mutual, 
and who is chairman of the sub-commit- 
tee handling the publicity and advertising 
in connection with Life Insurance Week 
activities, will tell the delegates of the 
plans which have been made for the ob- 
servance of this important event. R. G. 
Richards, agency secretary of the Atlan- 
tic Life, will discuss several phases of 
work still in process of development by 
the advertising departments of life in- 
surance companies. 

At the April 30 meeting Kenneth R. 
Miller of the Sales Research Bureau will 
make the keynote speech discussing re- 
lationship between agency, advertising 
and conservation departments. 


LEYENDECKER-SCHNUR LEAD 


The Leyendecker-Schnur agency of the 
Guardian Life, New York, in March was 
22% ahead of March last year and is now 
leading the company for the year to date. 
For the quarter the agency is 25% ahead 
of the first quarter of last year. 
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For Every Personal Insurance Need 


There’s A Pacific Mutual Policy That Fits 
And Behind that Policy is | 


PERMANENT STABILITY 


Consider, for instance, these figures brought out by the 
Company's 67th Annuai Statement 


ASSETS 


Total Admitted Assets December 31, 1934... $205,211,144.44 
Increase during 1934... 
Increase 1930 to 1934 inclusive ss 


NEW BUSINESS 





7,004,001 .39 
42,924,779.7| 











1934 as compared to 1933 





New Paid Life Insurance... 
New Accident Department Premium Income 


Paes An Increase of 21%, 


An Increase of 47% 





The 


Home Office— 
Los Angeles, California 








PAYMENTS TO POLICYHOLDERS 


Total Paid Policyholders—Year 1934......... _...$ 25,918,721.25 
Total Paid Policyholders—1930 to 1934 incl... 130,970,919.00 
Total Paid Policyholders since Organization.. 313,666,279.83 








Founded 1868 


acific Mutual Life 


/nsurance Company tauraxn 
GEORGE 1.COCHRAN., pnesioent 


Operating in 
42 States 








Occupation Committee 
Program Is Complete ~ 


MEETING IN CANADA May | 





——- HAVE 
Morris Pitler and J. D. Williamson to 
Preside; Current Topics Included: Formerly 
Plan Visit to Plant and Ge 
A distinctly Canadian atmosphere ha 
been added to the program of the Oc. § James k 
pation Committee of the Home Off, § rector of 
Life Underwriters Association in prepa. George 


ration for its meeting on May 1 at th 
Royal York Hotel, Toronto, by placing, 
discussion of the Royal Canada 
Mounted Police as occupational risks 3 
the head of the list of interesting paper 
to be presented. The manufacture 9 
pulp and paper, a large Canadian indy. 
try, is also on the program. 

The meeting of the Occupation Com. 
mittee will precede the two day confer. 
ence of the main body. Morris Pitler 
statistician, supervisor of risks office 
Mutual Life of New York, who is chair. 
man of the Occupation Committee, an( 

D. Williamson, assistant actuary 
Canada Life, will preside as chairman oj 
the sessions. 

An interest expressed at the last meet. 
ing in the occupational hazard of police. 
men and state troopers led the committe 
to include that topic on the program as jt © 
applies to the Canadian Mounted. W. \ 





























Bell, assistant actuary, London Life, will JAM 
present the paper. R. J. Vane, super- 
visor, occupational ratings, Metropolitan 
Life, will lead the discussion. 
G. Lane, underwriter, Aetna Life 
will present a paper in which he will con- 
sider the aviation hazard of army and 
navy Officers and students at West Point 
and Annapolis who are not in the avia- 
tion service. Consideration of this sub- 
ject follows the regulation that officers 7 
and military students shall have a famil- 
iarization course in aviation and a certain 
number of hours in the air. 
Dr. Lanza To Discuss Dust Hazard 
The effect of exposure to feldspar, gyp- 
sum and tale dusts and to volatile so- 
vents on the health of workers will be 
presented by Dr. A. J. Lanza, assistant 
medical director, Metropolitan Life. Dr 
G. Cunningham, director industrial 
hygiene division, department of health, 
Province of Ontario, will discuss the 
paper. 
J. B. Mabon, associate actuary, Su 
Life of Canada, will discuss underwriting 7 
hazards connected with the manufactur) ., 
: gent fo 
of pulp and paper. W. N. Bagley, assis B formed a 
ant actuary, Travelers, will preside at tht F Indiana S 
case clinic where the members will again B ¢,. \idi- 
consider the peculiar risks and hazard § opi, : 
connected with the liquor industry. 0n , 
May 2 the members of the Occupation § (Mr. Ma 
Committee plan a visit to some plant. with the : 
) and previc 
HAD BIG GAIN IN FORCE American 
Mr. Bo 
Connecticut Mutual Total Increased | career as 
$8,480,000 For First Quarter of the Wanz 
1935; March Production dianapolis 
The Connecticut Mutual had an esti: though fc 
mated gain in insurance in force for the § devoted n 
first quarter of $8,480,000 as compared § ance. He 
with a loss of $2,428,000 for the first County (1 
quarter of 1934. During the first quat- § tion last y 
ter the company paid for $26,380,000 maker ba 
of life insurance alone as against $18; moved up 
600,000 last year, a 41.8% increase. Ter J the past « 
minations are less this year than last § nection w 
the amounts being $17,900,000 and $l; rectors m 
028,000 respectively. routine n 
Although life insurance paid for last bank’s st; 
year showed an increase over the prt throughor 
vious year, this is the first quarter sinct 
1932 in which there has been a greal 
enough improvement in new life insur LANG 
ance and in persistency to produce*# a py 
gain in insurance in force. dent of t 
Connecticut Mutual’s paid life insur BS ¢ suec 
ance sales for March were $10,725,537, # ecomes 
gain of 53.7% over March, 1934. B thirty yea 
has 
FOSTER LEFT $725,000 pany". 
Samuel M. Foster, late chairman 0 manager 
the board of the Lincoln National Life ; 
Fort Wayne manufacturer, left an estatt 
of $725,000, according to the executor The Cres, 
application. Ind, has 
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| Mayfield and Bowen 


Join Midland Mutual 


HAVE OFFICE 
Formerly Aeemdated as Agency Director 
and General Agent for Indianapolis 
Life; Their Careers 


James R. Mayfield, formerly agency di- 
‘ the 
3owen, 


and 
general 


Indianapolis Life, 


rector of 
formerly 


George A. 

















JAMES R. MAYFIELD 











\ 


GEORGE A. 





BOWEN 


agent for the same company, have 
formed a partnership and taken over the 
Indiana State agency at Indianapolis for 


» the Midland Mutual Life of Columbus, 
| Ohio. 


Mr. Mayfield, a native of Indiana, was 


' with the Indianapolis Life for eight years 
) and previously was an agent for the Pan- 


L American Life in southern Indiana. 


Mr. Bowen, who started his business 


) career as a banker, is still president of 
» the Wanamaker State Bank in the In- 
f dianapolis suburb where he lives, al- 
S though for the past ten years he has 


devoted most of his time to selling insur- 
ance. He was president of the Marion 
County (Indianapolis) Bankers Associa- 
tion last year. He began with the Wana- 
maker bank as a cashier and gradually 
moved up until he became president. For 
the past decade his chief duties in con- 
nection with the bank have been at di- 
rectors meetings and the loan committee, 
routine matters being handled by the 
bank’s staff. The bank has kept open 
throughout the depression. 


LANGLEY HEADS CAROLINA 
Peon B. Langley has been elected presi- 
ent of the Carolina Life of Columbia, 

» Succeeding P. H. Haltiwanger, who 


s comes chairman of the board after 









ty years as president. Mr. Langley 
ve een twenty-five years with the com- 
ny, lately as vice-president and general 


Manager, 





re Crescent Life Agency of Bvansville, 


nd, has been incorporated. 


LEHMAN SIGNS MERGER BILL 





New York State Laws Now Include for 
The First Time Provision for Con- 
solidating Companies in State 
Governor Lehman has approved the 
I. S. Moran bill as chapter 360 laws 
of 1935, amending section 80-a of the In- 
surance Law of New York State, in re- 
lation to the merger or consolidation of 

insurance corporations. 

This is a departmental bill. The de- 
partment submitted a memorandum on 
this measure as follows: “The above 
amendment considerably changes present 
section 80-a and provides for the merger 
of insurance corporations organized un- 
der section 70 of the Insurance Law. 
Oddly enough, there has never been a 
provision permitting life companies or- 
ganized under this section to merge and 
with that thought primarily in mind, the 
section has been amended to permit such 
mergers. The amendment has _ been 
drawn with an eye to erecting careful 
checks and balances and every agree- 
ment growing out of the amendment 
must have the approval of the Superin- 
tendent of Insurance.” 





GETS NEW PENSION PLAN 





Metropolitan Life Writes Contract for 
Employes of Employers Mutual 
Liability of Wausau 


The Employers Mutual Liability Insur- 
ance Co., Wausau, Wis., has adopted a 
cooperative retirement plan which ena- 
bles employes of the company to retire 
at certain specified ages with Retirement 
Incomes payable for the rest of their 
lives. Payment of benefits is guaranteed 
under contract with the Metropolitan 
Life Insurance Company. 

Employes numbering 270—or 98% of 
those eligible to participate—have joined 
the plan. Upon retirement at the nor- 
mal retirement age, 65 for men and 60 
for women, each of these workers will 
receive a Retirement Income equal to 
144% of salary earned after the effec- 
tive date—April 1, 1935—plus 1% of an- 
nual salary as of that date, multiplied by 
years of prior service. 





COAST INSURANCE WEEK IDEAS 


Life Insurance Week, May 12 to 18, 
inclusive, was the main topic discussed at 
the luncheon-meeting of the Life Man- 
agers’ Association of Los Angeles April 
8, with reference particular to considera- 
tion and selection of effective methods of 
directing attention of the public to the 
subject. Roy Ray Roberts, State Mutual 
of Mass., general chairman in charge of 
the event, submitted a number of ideas, 
including suggestion of use of bumper 
signs on automobiles, front and rear, and 
also large banners extending across 
streets in the downtown area of Los An- 
geles, but definite decision referred back 
to the committee for action. In addition 
to publicity of this character, arrange- 
ments will be made for talks to be given 
before various local business, social, civic 
and service clubs, and for ministers in 
local pulpits to announce the week on 
Sunday, May 12, with a brief explanation 
of its purpose. 





WHAT EUROPEANS CARRY 


The Insurance Almanac for 1935, pub- 
lished annually by the Union of Swiss 
Life Underwriters, gives data regarding 
the amount of life insurance per head 
carried in the various countries of the 
European continent. The amount, in 
Swiss francs is Switzerland 932, Nether- 
lands 800; Sweden 600; Norway 469; 
Denmark 404; Germany 325; France 222; 
Austria 177; Czechoslovakia 144; Italy 
103; Spain 35 and Poland 22. The Swiss 
franc is valued at $.37. 





CARTOONS $3,000,000 POLICY 

The taking out of a $3,000,000 life in- 
surance policy on “Bim Gump,” charac- 
ter in the Andy Gump cartoon strip, has 
been the daily subject of that cartoon 
recently. The strip, distributed by the 
Chicago Tribune-N. Y. News Syndicate, 
is widely published. 





Overlooking the harbor at Nassau in the Bahamas 


THAT’S WHERE NYNL FIELDMEN 
WILL BE GOING NEXT MARCH 


When the fickle March winds begin to blow in 1936, a party of 
NWNL fieldmen and their wives will steam forth from New York 
harbor aboard an ocean liner bound for the isles of eternal sun 
where warm southern skies will take the place of chill wintry 


days. They will be gone a week or more on 
A WEST INDIES AND CARIBBEAN CRUISE 


as guests of the Company. It is expected that they will visit such 
inviting spots of interest as Nassau in the Bahamas, Port au 
Prince in Haiti, and Kingston, Jamaica. The occasion for this 
great trip, which will abound with new sights and new experi- 


ences for all, is 
NWYNL’S SECOND HALF CENTURY CONVENTION 


commemorating the close of the Company’s first fifty years 
and the beginning of its second fifty. The convention will be 
held aboard ship, and every member of the agency organiza- 
tion is eligible to qualify for attendance. Arrangements also 
have been made whereby fieldmen who join the Company 
between now and the first of the year likewise will be given 


an opportunity to qualify for the cruise. 


Since 1885 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O. J ARNOLD. passwexr 


STRON G~— Minneapolis Minn. ~ LIBERAL 


* 
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Home Promotions 
(Continued from Page 5) 


in charge of that and in this capacity 
made an intensive study of underwriting 
problems. In 1928 he was elected assist- 
ant secretary in charge of underwriting 
and last year was elected underwriting 
secretary. 

William P. Worthington has had a 
broad life insurance experience in both 
field and home office, starting with the 
Continental American Life. He was man- 
ager of the home office agency of that 
company and later manager of the Phila- 
delphia branch office. In 1933 he went 





WM. P. WORTHINGTON 


with the Home Life as an assistant su- 
perintendent of agencies and now be- 
comes superintendent of agencies. Since 
he has been with the Home Life Mr. 
Worthington has been instrumental in 
the development of the present program 
of estate planning and client building 
which has been established as a com- 
pany plan for the field organization. 

Owen C. Lincoln has been with the 
Home Life for a number of years. He 
will assist William J. Cameron, vice- 
president and actuary, in the general 
phases of actuarial work. 

John B. Neil, who becomes assistant 
financial secretary, has been with the 
company for a number of years, also 
coming through the actuarial department, 
devoting his time chiefly to the financial 
side of the business. He is assisting 
Allan B. Cook, financial secretary. 


SHOWS INTEREST PERCENTAGE 








Rates Earned by Boston Mutual Life 
on Various Classes of Investments 


Reported by H. O. Edgerton 


Percentage of interest return on its 
various classes of investments is given 
by the Boston Mutual Life in the annual 
report of President Herbert O. Edger- 
ton, just issued. The various classes of 
investments owned on December 31, 1934, 
yielded during that year the following 
per cent income: 

Per Cent 

2.92 


Government Bonds .........cceceseess 
States, Territories and Possessions...... 4.28 
Political Subdivisions of States, Terri 
tories and Possessions..........+.++. 4.21 
PE ‘osc cuttebsnddmenaneaae tones 4.41 
ER ee ee 5.29 
Industrial and Miscellaneous........... 4.82 
Mortgage Loans average about.......... 6.00 
DP MN pe ectasecinaiwecdevevaees 6.00 
The percentage of gross interest 


earned to the mean ledger assets of the 
company was 5.19%. The Boston Mutual 
Life had a $3,100,000 gain in insurance 
in force last year, or 444%. 





EXPAND PALMETTO STATE LIFE 


The Palmetto State Life of Columbia, 
S. C., plans agency expansion following 
an increase in capital to be voted on May 
1, according to J. M. Walker, president 
of the company. The Palmetto State at 
present writes only in South Carolina. 
Increase of capital from $50,000 to $200,- 
000 has been approved by the directors 
and will be put before the stockholders. 


Geo. Washington Mutual Life 
Organized In Des Moines, Ia. 


The George Washington Mutual Life 
has been organized in Des Moines with 
Guy A. Miller, attorney, as president and 
Officers in addition to 
are G. F. Hull, vice- 
president; Dr. A. E. Shaw, vice-president 
and medical director; J. H. Swan, vice 
president ; Lawrence De Graff, secretary ; 
Roscoe Riemenschneider, treasurer, and 
Denmar Miller, assistant secretary and 
assistant counsel. The company will con- 
fine its business to Iowa for at least five 
years. 

He explained that a feature of the 
policy to be issued is that it provides for 
policyholder participation in profits of 
the company to be paid direct in cash, 
no part of which will be retained or in- 
vested by the company. 


general counsel. 
President Miller 





VA. DEPARTMENT REPORTS 





Business in Force in That State In- 
creased $14,987,374 During 1934, 
Mostly in Domestic Co.’s 
Figures compiled by the Virginia De- 
partment show that the total amount of 
life insurance in force in that state in- 
creased $14,987,374 in 1934. Domestic 
companies accounted for $13,419,902 and 
companies of other states for $1,567,462. 
The largest gain was in the Industrial 
field were the total increase amounted to 
$17,134,567. A decrease of $596,742 in 
Ordinary life and a decrease of $1,550,- 

in Group reduced the net gain 
slightly. 

The year closed with a total of $1,- 
260,410,290 of life insurance in force in 
Virginia as compared with $1,245,422,916 
in 1933 and $1,272,099,694 in 1932. Ordi- 
nary life policies accounted for $916,780,- 
667 of the business in force in 1934. In- 
dustrial policies totaled $262,895,387 and 
Group policies $80,734,236. 


— 
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Mutual 


LIFE INSURANCE COMPANY ; 





The assets of the Northwestern Mutual, as reported to state insurance departments, now 
total a billion dollars—a great estate administered for the mutual welfare and protection 
of more than 600,000 policybolders. 



































CANADIAN OFFICERS’ DATES 

The 1935 annuai convention of the Can- 
adian Association of Agency Officers will 
be held in Quebec May 20, 21 and 22. 
John Marshall Holcombe, Jr., and other 
members of the Life Insurance Sales Re- 
search Bureau of Hartford will be pres- 
ent. 





SPRAGUE AGENCY MOVING 
Lewis Sprague, recently appointed 
agency manager, Provident Mutual, New 
York City, is moving the agency offices 
from 400 Madison Avenue to new quar- 
ters at No. 101 Park Avenue on April 26. 
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**It is our objective to provide our . 


field representatives with all 





ing needs. 


WALTER 





necessary tools, tangible and — 
intangible, with which success is 
achieved in life insurance selling.” 


kh THIS changing world, insurance needs 
and requirements vary. A multiple line 
company recognizes this dynamic factor 
in insurance by offering a versatile and 
flexible program of life, salary savings, ac- 


cident and health, and group insurance. 


A General American Life representative 


will explain how multiple lines meet vary- 


SHatond 
See (3 ——— 
GENERAL AMERICAN . Lire INSURANCE Comp, 


—_ * 


Saint Louis, Missouri 


Life— Salary Savings—Group—Accident and Health 








CONNECTICUT GENERAL DRIVE 





Company's Seventieth Anniversary and 

State’s Tercentenary Being Observed 

By Same Campaign 

The Connecticut General is celebrating 
its Own seventieth anniversary and the 
tercentenary of the state of Connecticut § 
simultaneously by holding a sales drive! 
which started April 15 and will continu § 
until June 22. As the first week of the 
campaign was celebrated as National Ac- 
cident and Health Week by companies 
writing that line the campaign got off t 
a quick start. ; 

For agents the objectives in the cam- 9 
paign are fifteen completed application 
of which seven must be life; for agencies 
the objectives are quotas that have been 
assigned. The twenty-five leading agents § 
will be guests of the company in Hatt 
ford during the Connecticut Tercenter- 
ary celebrations in July. 


RALPH H. MORROW’S NEW POSI 








Made Manager, Group Department 
Goulden, Woodward, Cook & Gudeon, 
Connecticut General Life 

Ralph H. Morrow, for many years i 
the Group division of life insurance, ha 
been appointed manager of the Grow 
department of Goulden, Woodward, Cook 
& Gudeon, general agents, Connecticut! 
General, 80 John Street, New York City 

A graduate of Denison University, Mr 
Morrow was with the Travelers unllf 
recently. He joined that company sevel § 
teen years ago and for part of that tm) 
was a_ special representative of the 
Group department of the company; ait 
for five years was an assistant secretal) § 
His field experience was wide and ht 
closed a number of large cases. 


Bo uti ao 


a 








W. T. SHEPARD PROGRESS 

The Southern California agency at Ls 
Angeles for the Lincoln National Lilt 
Walter T. Shepard, general agent, wo 
third place for March among the col 
pany’s leaders in volume of paid bus 
ness, and for the first quarter of 1935! 
achieved second place as a_top-notth 
agency. California was third as a stalt 
leader for the quarter ending March JL 


—— 





Consulting Actuaries 
Woodward, Ryan, Sharp, 
Davis & Hezlett 
90 JOHN ST., NEW YORK, N. ¥. 
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Massachusetts Mutual Life 






Insurance Company 


Springfield, Massachusetts 
Organized 1851 


Comparative Summary 
of 
Annual Statement Figures 

















ASSETS December 31, December 31, 

—_— 1933 1934 
RE SE vinccenkdcedeceveeiensdes $445,678,555 $473,911,284 
Interest Due and Accrued.............. 11,062,261 12,499,294 
Premiums Due and Accrued............ 12,274,396 11,978,782 
$469,015,212 $498,389,360 

LIABILITIES 

fe ee eer $364,287,397 $385,437,421 
Policyholders’ Funds .............+5+: 74,562,638 82,202,769 
Policy Claims in process of settlement. ... 1,617,376 1,775,419 
Dividends to Policyholders............. 6,693,084 4,885,663 
Eo et doc cdakbbhhesuaeeew eed 1,404,090 1,445,849 
Miscellaneous Liabilities .............. 320,941 382,828 
$448,885,526  $476,129,949 
St IND ko ov cnreeventenneess 4,459,678 4,581,603 
$453,345,204  $480,711,552 
SURPLUS, Massachusetts Standard..... $ 15,670,008 $ 17,677,808 
TOTAL CONTINGENCY FUNDS.... $ 20,129,686 $ 22,259,411 


On December 31, 1934, the Company had in its 
Offices and in Banks Cash Balances of more than 
TWENTY MILLION DOLLARS 
And Held Nearly 
SEVENTEEN MILLION DOLLARS 


in Government Bonds 


During the year 1934 
the Company Paid to 


During the year 1934 
the Cash Receipts of the Company 


Policyholders and Beneficiaries were over 


the sum of FORTY MILLION DOLLARS 


SIXTY-THREE MILLION DOLLARS 


in Excess of Disbursements 
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Adolph Ochs Was One of First 
Publishers to Buy Group Coverage 


Late Head of New York Times Patron and Friend of Insurance 
For Years; Prominent Executives Attended 


His Funeral in This City 


The death of Adolph Ochs, publisher 
of, the New York Times, caused world- 
wide regret because of admiration for 


him as a man as well as a publisher, and 
also because of the marvelous job he did 


taken “as a fitting observance of this 
day” and “in keeping with the spirit 
which has always characterized the re- 
lations of Mr. Ochs with those associated 
with him in the activities of this com- 

pany.” Later the 

contract was twice 

















‘ompany. 





























rh TABLE ‘tire ASSURANC Se SOCIETY OF THE UNITED STATES, by 
the Company's expense, 








Sa a ee revised and - 
SES SES ON SOLON ONS OOS SLO Del] ument givi > ya 
. Ne giving data 
fai] about the Group 
= ~ : 4, contract and tw 
ihe New York : sod two 
¢ New nied pimes OS later revisions of 
; News Thats Fit to Prin rt! 
Ail the News Thats Fi cl the contract ap- 
Wi pears on this page. 
March 12, 1918. | Appeal of Group 
TO THE EMPLOYEES OF THE NEW YORK TIMES NG) Hi 
ing observance of this day—The Sixtieth Birthday of Mr ADOLPH S ox Hs, Publi ther f THE NEW yORE ma) to im 
h “y sae i + 4 a ons < se per vat we » 4 > 
a a In buying the 


will be protected from this insurance on _ his 




















date by life insurance to the pared of the ne ‘folowing plan - 
All Employees connected not less than six (6) months or more than one year birthday Mr. Ochs 
ith The New York Times Com 3 500 Sol : ) ; 
All Employees o yours nd i ses $ 300 NG said that it ap- 
All ph th. 4 rs . . 
Ail Employees (4) years and lese than (5) years $ 900 io pealed to him in 
All Employees (5) years and more ° $1000 of, 
iy The arrangement by which the insurance is made available for the Employees of The New York Times, without costo |) 7/34 many ways. He 
them, has not been ed by any other spirit than that of manifesting a human interes in the welfare of a are daily | S4/ 
oN  prompe he han th. he Ma Il who are das! 1634 | if th : 
££)! associated in the work of producing The New York Times and to encourage and foster 2 spirit of loyal cooperation so {LW had from the start 
a) Sasaaiel to the wediine ond cesses of the inatnesion S| k nh i i ‘ h 
2i| — -— bey cept in ciose touc! 
Ie) PLAN REVISED MARCH 12, 1924 ya with staff and oth- 
ie MI ervify chat THE NEW YORK TIMES COMPANY has contracted wit om a meta ant 
aA THE EQU TABLE LiFe "ASSURANCE SOCIETY OF THE UNITED STATES to increase the amounts — provided ihe, er employ es as 
1P%a| under the Group Life Insurance plan, adopted March 12, 1918, in pais rtp feng tag we ONT : gH, 
124} Ait Employees connected not less than 6 months ot mote than one yeat with The New York Times Company, towrance 3x00 {fis well as with mem- 
Wei] =, E year and legotham 2 years, Insurance § 800 "All Emple vyees 14 years and les than 15 years, gic bers of their fam- 
2 y « 800 16 17 $2100 cae 
roi) $20 "7 8 $2200 ilies. But as the 
yale $1100 9 * 20 $2400 ri 3 o rj Tr 
re ~ : sl Bi ii in: $i T oe = per- 
\ey 1300 n° - 2 260 ‘ ‘ . 
On) $1400 eo <2 $2700 sonne t at became 
rg S00 7 ae $2900 increasingly diffi- 
AN $1700 “ 3 * “more $3000 . ; 
| $1800 cult and thus the 
jet! ead REVISED MARCH 12, 1928 protection of 
aN to certify that NEW YORK TIMES ¢ DOMPANY has contracted with - . 
PSL re EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES to increase amounts of insurance provided Group insurance 
et} under the Group Life Insurance plan adopted March 12, 1924, in acc ste ines 2 with the following echedule - 
jens, EMPLOYEES IN SERVICE made a great im- 
he and up to I ye $500 10 " $3000 21 2 # $4100 . : 
TF] $ mone oo. tad be $3100 22 years to 23 years $4200 pression upon him. 
i oe) $1000 12 years to 13 years $3200 23 years to 24 years $4300 F ?s 
$1280 u “4 ars to 2 td +e y > - of. 
$1500 14 years to. 15 years $00 25 years to 6 years Msn rew men in “Amer 
750 % z . pee were 
$2000 ie your * i youre Beco nv youss 60 30 yeas $4700 ican business were 
H to 6 rr $2290 7 iy 7 u 29 $4800 ° p 
eA é rear > Siem $2500 18 years to 19 years $3800 29 years to 30 years $4900 held in higher es- 
lbon 9 years to 10 years $2750 19 years to 20 years $3900 30 years and over $5000 
"Os 20 years to 21 yea $4000 teem than the 
inet This new schedule shall supersede the old schedule and is effective March 12, 1928 The cost of this insurance will We ; ° 
lax be paid, as before, entirely by the Employe és) Times chie f, a loy- 
Pe! . meaner n 
15S), THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE UNITED STATES a alty w hich did not 
PAY Full credit will be given for past service and the amount of insurance to each Employee will he automatically increased for CN 
C4) each year of service until che maximum of $5000 is attained at the end of thirty years. A supplemental cerufcate will be M4 fade with the 
xt} imued to each Employee at the end of each year of service stating the increase in the amount of insurance we, 
yell years. 
y eae ke . s 
BONE Pa GEES: Mr. Ochs also 
carried a large line 
of insurance on 
a ° ° ee 
Original Times Group With Revisions his own life. 


in building up the New York Times, 
which when he purchased it after coming 
here from Chattanooga as a young man 
was a moribund sheet. 

A number of insurance executives were 
at the funeral. David F. Houston, pres- 
ident, and Walter S. Sullivan, purchas- 
ing agent of the Mutual Life, were 
among honorary pallbearers. Thomas I. 
Parkinson, president of the Equitable 
Society and also of the Chamber of 
Commerce of New York State, appoint- 
ed a committee to attend the funeral, 
one member of which was Frederick H. 
Ecker, president Metropolitan Life. Wil- 
liam J. Graham, vice-president, Equita- 
ble, also was at the funeral. 


Friend of Late Henry B. Hyde 


_Mr. Ochs not only numbered among 
his personal friends many insurance men 
but he was a staunch friend and patron 


of insurance. Probably the first insur- 
ance man with whom he was associated 
in New York was the late Henry B. 


As- 
seeking backers 


Hyde, founder of the Equitable Life 
surance Society. While 
in New York the young publisher called 
upon Mr. Hyde and the latter became 
one of the leading members of the com- 


mittee that had much to do with the 
reorganization of the Times. On March 
12, 1918, Mr. Ochs was sixty years old. 


At the time he purchased a Group in- 
surance contract for employes of the 
New York Times. In announcing the 
contract Charles R. Miller, editor of the 
Times, writing in his capacity as vice- 
president of the corporation, said in a 
letter to employes that the contract was 


ALEXANDER-WARSHAUER GAIN 

The Alexander-Warshauer agency of 
the Guardian Life in Brooklyn wrote 
forty-four applications in six days for 
$101,500 the first week of April, during 
a drive in honor of the agency’s produc- 
tion manager, N. Lee Colin. It was his 
forty-third birthday and the agents ex- 
ceeded that by one application. For the 
first quarter of the year the agency was 
15% ahead of last year. 





BROOKS MAKES HELD CHAIRMAN 


Wilson M. Brooks, who headed the 
Richmond, Va., Life Insurance Week 
committee the year that city won the 


national prize for Financial Independence 


activity, has named Lewis I. Held to be 
chairman of that committee this year. 
Mr. Held is supervisor for the Nolley 


agency of the Northwestern Mutual Life. 





PRUDENTIAL MEETING APRIL 29 
The Prudential’s conference of mana- 
gers, superintendents and field leaders 
will open at the home office in Newark 
on April 29, continuing through Tuesday 
and Wednesday. The annual dinner will 
be held at the Commodore Hotel, New 
York, Wednesday night, May 1. 





PASS GUARDIANSHIP BILL 

The Pennsylvania state senate has 
passed the Norton bill which gives guard- 
ians of minors the right to invest part 
of the income of minors in ‘life insurance. 
The measure which is approved by in- 
surance people is now before the house 

for consideration. 
r 
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ARE YOU ANXIOUS TO ADVANCE ?7?——— 
— HERE’S YOUR OPPORTUNITY — 


The Colonial Life Insurance Company ORDINARY 


—of America — 


— PUBLIC SERVANT SINCE 1897 — 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


MAKE GOOD WITH A GOOD COMPANY 


JERSEY CITY, N. J. 


GROUP 





HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 


FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 





FIGURES OF EIGHT CO.’S 


Group Annuities, Group A. & H., Group 
Accidental Death; Some Individual 


Annuities 
The Equitable Life Assurance Society 
; re ze 

recently furnished to Dr. E. E. Witte, 
executive director of the President’s 
committee economic security, 
interesting figures relative to some writ- 
ings of eight large group insurance-writ- 
ing companies, as of December 31, 1934 
the figures being estimates. The figures 
follow: 

Group Annuities (Approximately 98°”) 
Number of master contracts........ 325 
Number of active employes covered 290,000 
Amount of annual income payments 

at maturity 
Amount of premium income for the 
year 1934 


Group Accident and Health Insurance 
(Approximately 60%) 


on som 


$150,000,000 


40,000,000 


Number of master contracts........ 5,000 
Number of employes covered....... 1,600,000 
Amount of weekly indemnity....... $ 18,900,000 
Amount of premium income for the 

Wt DD sce dee vedetsed ceed 19,000,000 


Group Accidental Death and Dismember- 
ment Insurance 
(Approximately 85%) 


Number of master contracts....... 2,500 
Number of employes covered....... 800,000 
ee $1,200,000,000 
Amount of premium income for the 

eS SSE PESO 500,000 


Individual Annuities 
(Approximately 98%) 

For 25 Leading Insurance Companies Estimated 
As of December 31, 34 


Number of contracts. .............. 500,000 
Amount of annual income at matur- 
BEE Tia 4 aan Ta een cane ieee Ni eps? 250,000,000 


Premium income for the year 1934.. 300,000,000 
Note—The Equitable has also provided an esti- 
mate of Group life insurance as of December 


31, 1934, for eight large group insurance-writ- 
ing companies, as follows: 
Number of master contracts...... 15,500 
Number of certificates............ 5,190,000 
NY Oe NS oo ee cecedwasens $8,975,000,000 
Amount of premium income for the 
Sr SOUP ax wtewen eee eviniess's 90,000,000 





IN LITERARY DIGEST 


A picture and a brief sketch of the 
career of Theodore M. Riehle, president 


National Association of Life Underwrit- 
crs, is in the current issue of The Liter- 
ary Digest. 


i M.A A. —_— 


(Continued from Page 1) 


Life. Carl R. Anderson, secretary, Minnesota 
Mutual Life.—‘‘Home Office Routine—New Bus- 
iness and Underwriting Department.” Discus- 
sions by Dirk Heezen, assistant actuary, Na- 
tional Guardian Life. F 

Dr. W. E. Tho- ‘nton, medical director, Lincoln 


National Life—‘Life Insurance and the Medical 
Profession.” Discussion by Dr. H. A. Baker, 
medical director, Kansas City Life. R. 
McCankie, associate actuary, Equitable of Iowa, 

—‘Underwriting Reinstatements and Changes.” 
Discussion by M. W. Donnelly, assistant secre- 
tary, General American Life. 


Liquor Risks Among Tuesday Subjects 


Dr. Henry Wireman Cook, vice-president and 
medical director, Northwestern National Life,— 





WOODWARD and FONDILLER, Ine 
* 


Consulting Actuaries ®@ 
90 John Street, New York 


Telephone Beekman 3-6799 
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“The Effect of the Depression on Mortality. 

L. B. Codding, in charge of underwriting Group 
and Wholesale insurance, Aetna Life,—‘Under 
writing Group and W holesale Insurance.” E. J 

Hardin, Retail Credit Co., Chicago,—‘‘How Life 
Companies Can Make More Effective the Ser- 
vices of Inspection Companies.” 

Richard S. Rust, secretary, Union Central 
Life,— “Recent Opinions on Applicants Engaged 
in the Retail Liquor Industry.’ Ray Anderson, 
chief underwriter, Central Life,—‘‘Underwriting 
Juvenile Insurance.”’ Discussion by Clarence 
Schultz, chief underwriter, Federal Reserve Lilt. 


Collections and Conservation 
on Wednesday 


W. Grant, president, Business Men's Asst! 
ance ds. »—Better Conservation through Better 
Supervision of Routine.” Mr. Boissard—“Com 
pany Practices Relative. to Conservation Acti 
ities.” *H. H. Buckman, California-Weste™ 
States Life, and F. E. Young, actuary, Montamé 
Life, —“Should Collections of Renewal Premiums 
Be Made at the Home Office or Branch Office 
in Small and Medium Sized Companies? Ps 

L. S. Adams, executive vice-president, Great 
Southern Life,—‘Maintaining of Records Int 
dental to Handling Reinstatements and Rewrit 
ten Business.” Warren B.~ Irons, secretary: 
Federal Reserve Life, “Paying Commissions 
Reinstated Business.” 
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Jerome J. Wilson Dies; 
Veteran General Agent 


WITH EQUITABLE, N. Y., 48 YEARS 





Son Horace J. Wilson Associated With 
Him in Agency; A Forty-second 
Street Personality 





erome J. Wilson, oldest general agent 
of the Equitable Society in point of ser- 
vice, died in his home in West End 
Avenue, New York, on April 13. He had 
been with the Society forty-eight years, 
starting at the age of 26 as an agent. 
For more than forty years he had been 
a general agent. 

One interesting aspect of his offices 
was that they were all in Forty-Second 
Street from the time he became a gen- 
eral agent, and because of renovations of 
buildings he was at various times in a 
number of locations. Some years ago 
when Forty-Second Street business men 
had an affair they picked out Mr. Wilson 
to honor him as a typical and representa- 
tive business personality of the street. 

In the councils of the Equitable Mr. 
Wilson stood high. He was a man who 
had few outside activities or hobbies, his 
principal interest being the Equitable 
and his general agency. Sometime ago 
his son, Horace H. Wilson, and Archi- 
bald B. Moffatt were made associate gen- 
eral agents. Horace H. Wilson has been 
head of the Equitable’s board of man- 
agers in New York. Jerome J. Wilson 
left three sons, Horace, Michael and 
Lloyd, and one daughter, Gwendolyn. 





BEACON-ATLAS MERGER 





Wait for Approval of Oklahoma Insur- 
ance Department to Consolidate; 
$26,000,000 in Force 
Approval of the Oklahoma State In- 
surance Department has been asked on 
merging of the Beacon Life Insurance 
Co. into the Atlas Life Insurance Co., 
both of Tulsa. The Atlas Life will au- 
tomatically reinsure all business and as- 
sume all responsibilities of the Beacon 
Life and offices of the latter will imme- 
miately be consolidated with those of the 
former in the Atlas Life Building as soon 
as the department’s approval is assured. 
The consolidation gives the Atlas Life 
Insurance Co. more than $26,000,000 of 
business in force with admitted assets 
in excess of $3,200,000. The merging will 
become effective upon receipt of the In- 
surance Department’s approval and com- 
pletion of some pending legal adjust- 

ments. 

Johnson |. Hill, president and treas- 
urer of the Atlas Life, will retain the 
same office under the new arrangement. 





ST. LOUIS CONGRESS PROGRAM 
St. Louis’ sales congress, to be held 
May 10, will hear four main speakers. 
They will be E. B. Stevenson, Jr., vice- 
president National Life & Accident; 
Manuel Camps, Jr., general agent Penn 
Mutual in Boston; C. Vivian Anderson, 
Provident Mutual at Cincinnati, and Ca- 
leb R. Smith, Massachusetts Mutual, 
Ann Harbor. Milton L. Woodward, gen- 
eral agent Northwestern Mutual Life at 
Detroit, speaks at the St. Louis associa- 
tion's regular luncheon meeting today. 
The association recently added 212 mem- 
bers, giving it a total of 465. 


Samuel L. Carpenter, Jr., recently ap- 
Spe California commissioner, paid his 
st official visit to his Los Angeles office 


) April 10, and in an interview stated that 


re chief aim will be protection of policy- 
olders. “The insuring public has a right 


| '© expect that insurance shall be sound,” 


Me said. He remarked that the insurance 
aws are “a little lax” as to certain types 


| of companies, but that legislation is now 


efore the Legislature to correct the situ- 

ation. The new commissioner has lived in 
Southern California since 1912. For four- 
teen years he was associated with Rule & 
ons, Inc.. insurance brokers and general 
agents, holding the position of vice presi- 
‘nt and general manager for the past 
three years, 


Ellis J. Lehman Appointed 
Fidelity Brooklyn Manager 





ELLIS J. LEHMAN 


Ellis J. Lehman, who has been ap- 
pointed manager of a new Brooklyn 
agency of the Fidelity Mutual Life, on 
Monday opened offices in the No. 16 
Court Street Building, the Borough Hall 
skyscraper which houses many of the 
3rooklyn life agencies. 

Mr. Lehman had been brokerage su- 
pervisor of the M. J. Sackerman agency 
of the Massachusetts Mutual in Brook- 
lyn since 1929. A native of St. Louis, 
he started out to be an engineer but 
when he came to Brooklyn in 1913 he 
entered the general insurance field. In 
1919 he joined the Connecticut Mutual 
and was a personal producer for ten 
years. 

A resident of Rockville Center, L. I., 
Mr. Lehman was founder and is now 
membership chairman of the Unity Club 
of Rockville Center, Inc. 


KERN EXPECTS NEB. LICENSE 

M. A. Kern, president of the Alliance 
Life Insurance Co., reinsurer of the Pe- 
oria Life, has expressed confidence that 
difficulties with the Nebraska Insurance 
Department would be satisfactorily ad- 
justed so that the Alliance license to do 
business in that state would be renewed. 
Insurance Director Moose served notice 
on the company that he would not re- 
license it for the coming year, beginning 
May 1, because expenses for promotion 
and organization exceeded the limit of 
10% of par value of capital stock per- 
mitted by Nebraska insurance laws, be- 
ing 124%. 


CONNELL IN TORONTO 
Clancy D. Connell, general agent, Prov- 
ident Mutual, New York City, spoke 
yesterday before the Toronto Life Un- 
derwriters’ Association at the Royal 
York Hotel. His subject was time con- 
trol. 


TANGEMAN ADDRESSES AGENTS 

Theodore Tangeman, former director 
of commerce for Ohio and now a vice- 
president of the Columbus Mutual Life, 
addressed the Michigan convention of 
the company’s agents last Saturday at 
Lansing. 


RECORD CROWD HEARS RIEHLE 

A Pittsburgh record was hung up for 
attendance when T. M. Riehle, president 
of the National Association of Life Un- 
derwriters, spoke there last Friday. There 
were 425 people in the Chamber of Com- 
merce auditorium. 


FRASER AGCY. MOVES UPSTAIRS 

The Fraser Agency of the Connecticut 
Mutual, 149 Broadway, New York, has 
moved from the sixth to the ninth floor 
of that address—the Singer Building. 
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Fulton and William Streets 








Excepting, perhaps, a fat bundle of signed “contracts,” 
your most cheering experience in the downtown insur- 
ance district is a hearty drink and a heartening repast at 
CHILDS GOLDEN HILL. A club-like atmosphere 
. - - delicious, delightfully varied dishes . . . skillfully 
mixed cocktails . . . sound wines . . . top-quality liquors. 
You may prefer the friendly informality of the Colonial 
Room . . . the quiet of a semi-private room .. . or a quick 
snack at the Lunch Bar. 


WINE, DINE AND DANCE AT CHILDS 


SPANISH GARDENS 
12 East 59th Street 


PARAMOUNT RESTAURANT 
Broadway & 43rd Street 


RAINBOW CLUB 
103rd St. & Broadway 





FOUNTAIN ROOM 
Broadway & 73rd Street 


No Cover Charge At Any Time 
Childs Usual Modest Prices 
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A BACKWARD STEP 
The Federal social insurance 
plan makes no provision for the exemp- 


present 


tion of employers and employes who are 
covered by existing private pension, and 
it is hoped that one of the amendments 
among the numerous ones now being of- 
fered will meet this situation justly. The 
bill should certainly permit the operation 
of private annuity plans as they provide 
larger pensions and recognize continuity 
of service with one employer. 

In an unusually good article on what 
the economic security act means to em- 
ployers, printed in Manufacturers News 
of Chicago, Howard I. 
Potter, manager life department, Marsh 
& McLennan, insurance 
brokers, the author says that at present 
least 600 voluntary formal 
American plans, exclusive of 
railroads; that half of these plans, cover- 
ing more than 1,000,000 employes, are 
backed by reserves in excess of $700,000,- 
000. 

These plans 
along humane lines, 
measures and have 


and written by 
nation-wide 


there are at 
pension 


Continuing he says: 

have been established 
chiefly as efficiency 
worked successfully. 


To many of these plans employes con- 
tribute, and adequate, sound pensions re- 
sult. If these plans must be dissolved 


as the result of all employes being com- 
pelled to come under the Federal plan, 
the difficulties of providing supplement- 
ary pensions on a funded basis may be 
so great as to prevent most plans from 
being rebuilt. As a result, we may be 
taking a serious backward step and re- 
ducing existing economic security to a 
fixed lower basis. Employers may make 
gifts of some additional pensions, but the 
assurance of continuance of such gratu- 
ities may be lost. 

In its report on social legislation, issued 
in March of this year, the social reserves 
committee of the Chamber of Commerce 
of the U. S., 
number of industrial leaders, 
obstacles should not be placed in the way 
who wish voluntarily to 
maintain measures beneficial to their em- 
Among other paragraphs the re- 
port contains this one: 

Employers have not been unmindful of 
the need for providing employes with 
means for making them more secure 
against the uncertainties arising from un- 
employment, old age and other hazards. 
Over a long period, as business enter- 
prises have become well established and 


on which committee 
urges that 


are a 


of employers 


ployes. 


have themselves been able to make fin- 
ancial provision for future contingencies, 
they have adopted numerous plans for 


relieving their employes of all or part of 
the burdens resulting from economic in- 
security. The scope and extent of appli- 
cation of such measures are impressive. 


U. S. CHAMBER MEETING 

One of the insurance conferences which 
appeals to insurance men is the insurance 
round table of the Chamber of Commerce 
of the United States held in Washington 
at the time of the annual convention of 
the Chamber. 

Last year there were 125 insurance men 
present, and it was a_ representative 
gathering. The round table, which wil! 
meet on the afternoon of April 30, will 
also have a satisfactory attendance this 
year as the activities of the Chamber are 
decidedly constructive and the literature 
it turns out has a tremendous circulation 
and is most effective in informing the 
public about issues of business moment. 
One of the speakers before the insur- 
ance group will be Henry Heimann, exec- 
utive manager of the National Associa- 
tion of Credit Men, which organization 
recently made public a survey of fire and 


casualty insurance needs of American 
business in which it was brought out that 
business generally is uninsured. 


T. F. Cunneen, insurance manager of 
the Chamber, is a level headed 
executive with his feet on the 
and with a fine knowledge of the busi- 


young 
ground 


ness. He has filled this position ade- 
quately and admirably for some years. 
Before going to Washington he was a 
deputy superintendent of insurance in 


New York State. 





S. Merchant Meeker, well known local 
agent, was last week elected president of 
the Union County Savings Bank of Eliz- 
abeth, N. J., succeeding John M. Clark, 
whose death occurred March 28. Mr. 
Meeker, who had previously served for 
six years as vice-president of the bank- 
ing institution, was selected by the board 
of managers meeting at the bank build- 
Meeker. 


ing. He is president of S. M. 
Inc., insurance firm with offices at 207 
Broad Street. He is director of the 


Elizabethport Banking Co., member of 
the finance committee of the board of 
trustees of Evergreen Cemetery, chair- 
man of the Welfare Board of Union 
County, a director and assistant treasurer 
of the Young Men’s Christian Associa- 
tion, a member of the Rotary Club and 
is active in Masonic circles in Elizabeth, 
Newark and Jersey City. Mr. Meeker 
has been a member of the board of the 
savings bank since July 14, 1925. 


* * * 


Vincent B. Coffin, superintendent of 
agents, Connecticut Mutual, talked be- 
fore the Boston Life Underwriters Asso- 
ciation on Wednesday in the Chamber of 
Commerce, that city. His title was Build- 
ing Prestige. 





McKAY REED 


McKay Reed, new insurance commis- 


of Kentucky, has been general 


sioner 
agent of the John Hancock for nine 
years. Stanley Reed, his brother, suc- 
ceeds him as John Hancock general 
agent. 


Former Commissioner G. B. Senff will 
continue in the department as deputy 


commissioner. 
x * 


E. S. Waggaman, manager Southern 


department, Royal-Liverpool group, is a 
patient at St. Agnes Hospital, White 
Plains, N. Y., where he is recovering 


from an operation for appendicitis. 
x * * 


K. K. Peters, general manager North- 
ern Assurance, arrived in the United 
States this week with Mrs. Peters. While 
in this country Mr. and Mrs. Peters and 
United States Manager Robert P. Bar- 


bour will visit the Pacific Coast. It will 
be Mr. Peters’ first trip to the Pacific 
Coast. 


Ss *& & 


E. Forrest Mitchell, former California 
insurance commissioner, has been made 
associate general agent of the General 
American Life in San Francisco, and has 
also been made a member of the San 
Francisco Life Underwriters Associa- 
tion’s legislative committee. 

* 


Colonel Harry C. Fry, Jr., vice-presi- 
dent of Logue Bros. & Co., Inc., Pitts- 
burgh, will be guest of honor at a dinner 
given at the University Club of Pitts- 
burgh on April 24. Charles B. Shaler of 
Shaler & Crawford, secretary of the din- 
ner committee, in announcing the testi- 
monial committee of the dinner, says: 
“Due to the enthusiasm, self sacrifice and 
untiring efforts of Col. Fry the progress 
of both military and civil aviation here 
has been a source of pride to all of us. 
We who are in a position to know the 
value of his contributions to aviation 
have planned a gathering of his friends 
for the purpose of demonstrating, in 
some inadequate manner, the esteem in 
which he is held. Although the Aero 
Club of Pittsburgh is sponsoring this 
testimonial, we are being assisted by 
Colonel Fry’s friends in many other or- 
ganizations and the only qualification for 
attendance at this dinner is a desire to 
do honor to a friend whom we all admire 
and respect.” 

* * & 

Joseph M. Guilfoyle of the staff of 
the Wall Street Journal has been as- 
signed to cover insurance news. His en- 
tire newspaper experience has been with 
that publication. He has covered com- 
moditv markets and general assignments 
and also has done statistical work. 





JOSEPH G. BILL 
Joseph G. Bill, New York deputy sv- 


perintendent who is to become general 
counsel for the Continental Casualty, 
Chicago, May 1, is to be guest of honor 
at a dinner April 23, Downtown Athletic 
Club, New York, which already gives 
many evidences of being a large affair 7 
as he is highly regarded in the com-§ 
munity. Judge Albert Conway will bef 
toastmaster, fitting in view of the fact § 
that Mr. Bill is a protege of Judge Con- 
way, who brought him into the New York 
State Insurance Department. James |] 
Hoey, collector of internal revenue and 
insurance agent, and John McGinley 
manager casualty division the Traveler 
in New York, will be principal speakers 
Albert N. Butler of Corroon & Reyn- 
olds, former deputy superintendent, is 
a member of the committee on arrange- 
ments, other members including Archi- 
bald J. Smith, Vincent A. Cullen, John 

Griffin, William Tomlins, Herber! 
McCooey, Charles P. Butler, Floyd N 
Dull and John M. Francis. Reservation 
for the dinner may be made through 
Helen Jackson, 92 William Street. 

* * * 


Olaf Johnson, one of the founders an 
since its establishment in 1930 of the 
Workmen’s Mutual Automobile of Mil 
waukee its secretary, has resigned ani 
is succeeded by Mrs. Molly Slutsky, chit! 
accountant and assistant secretary. Mr 
Johnson, who is a former Wisconsin i0- 
surance commissioner, has not announce 
his plans for the future. The entire bus: 
ness of the company has been reinsurté 
in the Employers Mutual of Wavusat 
Wis., but the Milwaukee concern will re- 
main in operation, retaining its separatt 
identity, and continuing to write business 
Thomas M. Duncan is president; 
Jenkins, vice-president, and Herman / 
Ekern, also a former Wisconsin commis 
sioner of insurance, is general couns¢l 
Mr. Ekern is senior member of the Chr 


cago insurance law firm of Ekern & 
Meyers. 
* * * 
Albert Dodge of Buffalo, N. Y, 


member of the executive committee 





the National Association of Insuranc 
Agents, advocated a joint national oF 
ganization of stock fire and casualty§ 


companies to secure better unde rstandine 
of problems of the business when a 
dressing the members of the Loutsiat 
Insurance Society at Lafayette, La. l@ 
week. 


* * * 


Harold Warner, United States _, 
ger of the Royal Liverpool groups, ! 
spending this week at the Pacific Coast 
headquarters in San Francisco. 















April 1 





t 


Auto 


The fi 
surance 
than it) 
writers 
quantity 
the solt 
nies ha' 
oressive 
been th: 
good y« 
the satis 
fortunat 
no meat 

The g 
nies is f 
with fir 
a decide 
problem 
in part 
ard in « 
the aut 
ownersh 

Recog 
automok 
tinctive 
tomobile 
vote ap 
lems, it 


E. E. C 


When 
have ant 
them re 
grams, ¢ 
telegran 
don’t al 
flowers. 

Recen 
dent of 
and one 
business 
been wit 

Durins 
achieved 
day whe 
he had ° 
company 
pay at t 
envelope 
came rej 
began t« 
didn’t u 
he was 
matic. 
he never 
A cold 
which st 
aged no 
a reputa 
Life anc 
up to th 
still reg: 
in the at 
mixed w 

ne sens 
Storms ; 
has little 

It is tl 
made hii 
just ano’ 
about, 

But wi 
Versary « 








19, 1935 


eputy su- 
e general 
Casualty, 
of honor 
1 Athletic 
dy gives 


‘ge affair } 


the con- 


y will be F 
the fact © 


dge Con- 
Yew York 
James J 
enue and 
Mf cGinley, 
Travelers 
speakers 
& Reyn- 
ndent, is 
arrange- 
eg Archi- 
en, John 
Herbert 
Floyd N 
ervation: 
through 
et. 


ders and 
of the 
of Mil: 
red and 
sky, chie! 
iry. Mr 








onsin in- § 
nounced 
‘ire busi 
-einsurel 
Wausatl 
1 will re & 


separatt 


business 
t; H.D 
rman L 
commis: 
counsel 
the Chi- 
‘kern &F 


. Y, al 
rittee ol 
nsuranct 
onal of 
casual § 
standing 
hen at: 
ouisian 
La., lai 







S mana 
oups, 
ic Coast 










April 19, 1935 














Page 17 











Auto Finance Business Insurance 


Under Review 

The finance business in automobile in- 
surance is more of a major problem now 
than it was for several reasons. Under- 
writers are beginning to realize that 
quantity production is not going to be 
the solution. One reason why compa- 
nies have entered this business so ag- 
eressively in the past year or so has 
been that 1934 turned out to be such a 
good year. One of the surprises was 
the satisfactory record of the South. Un- 
fortunately, one year’s experience is by 
no means typical. 

The general plan of the finance compa- 
nies is for deductible collision to be sold 
with fire and theft, and there has been 
a decided increase in collision losses. The 
problem is particularly difficult to handle 
in part because of the tricky moral haz- 
ard in collision. Underwriters say that 
the auto finance account is a_ single 
ownership proposition. 

Recognizing that the finance end of 
automobile insurance has its own dis- 
tinctive features and headaches the au- 
tomobile underwriters conference will de- 
vote appropriate study to these prob- 
lems, it is reported. 

* * ot 


E. E. Cammack Needs Warehouse To 
Store Gifts 

When leading insurance executives 

have anniversaries it is customary to send 

them reams of letters, sheaves of tele- 

grams, dozens of flowers. They read the 


telegrams and letters with pleasure, but 
don’t always know what to do with 
flowers. 


Recently, E. E. Cammack, vice-presi- 
dent of the Aetna Life & Affiliated Co.’s, 
and one of the great scientific men of the 
business, had an anniversary. He has 
been with the company twenty-five years. 

During the quarter of a century he 
achieved much; has gone far since the 
day when, a stranger from South Africa, 
he had wandered into the offices of the 
company cold: and got a position. The 
pay at the time was small, but the pay 
envelope was welcomed, especially as it 
came regularly. It wasn’t long before he 
began to attract attention. Some people 
didn’t understand him at first; thought 
he was a little fresh; certainly undiplo- 
matic. A blunt, a very blunt, observer, 
he never pulled his punches of sarcasm. 

cold water thrower on suggestions 
which struck him as not sound, he man- 
aged not only to survive but to build up 
a reputation inside the walls of the Aetna 
Life and without, which has taken him 
up to the top rung of his vocation. He 
still regards diplomacy as ranking No. 87 
in the art of every day relationships. But 
mixed with his common sense has been a 
fine sense of humor which has tempered 
Storms ; helped out situations. And he 
has little sentiment. 

It is this non-sentimental streak which 
made him feel that his anniversary was 
just another day; nothing to get excited 
about, : 

But when he arrived home on his anni- 
Versary day he found that the Aetna Life 




















that 


organization felt differently about it; 
they had decided to make the occasion 


an event. Scattered all about the living 
room were a great many gifts which 
greeted him. 

“What is this?” he queried of Mrs. 
Cammack. “Is somebody moving in or 
are we moving out?” 

“You have been twenty-five years with 
the Aetna Life and your friends are re- 
membering you,” was her explanation. 

From the field men of the Group divi- 
sion was an imposing looking mahogany 
desk and a large leather covered chair. 
From his home office associates were a 
bronze lamp and clock. From the general 
agents seven pieces of luggage, includiny 
one bag for air travel, and a bag for a 
steamship stateroom which Mr. Cam- 
mack can use on one of those yearly trips 
when he decides one day to take the boat 
the next. Seeing all that luggage drew 
this wry observation from Mr. Cammack: 

“T don’t think this is a very compli- 
mentary gift. It looks as if they wanted 
to get rid of me.” 

Also from the general agents was a 
Sheffield silver tray. Mr. Cammack im- 
mediately promised to give any of the 
donors who visits him a chance to see 
the tray in action with a round or two 
of what goes on it. 

: 2 & 


Strictly Personal Notes Gathered at 
Insurance Buyers Convention 


Aetna Life and Affiliated Companies 
and Insurance Co. of North America had 
most visitors to their suites. Aetna Life 
crowd had a piano. Joe Nickell, .Phila- 
delphia Electric Light Co., suggested the 
piano. 

Most kidded person at hotel was Ar- 
thur Bennett, star producer of R. 
Knox agency in Hartford, who arrived 
with Mrs. Bennett to indulge in a “rest” 
at the seashore, and found himself com- 
pletely surrounded by insurance men and 
insurance buyers. 

Frank E. West, Standard Brands, got 
in thirty-six holes of golf and 3,600 holes 
of rain water. 

James E. Dickey, Retail Credit Co., 
divides the insurance on the company’s 
Aflanta building among all customers, 
which makes about ninety-seven different 


ers 
R. G. Clarke, General Covers Under- 
ote Association, New York, seemed 


flabbergasted when no one had any ques- 
tions to ask on reporting covers. 

Professor Ralph H. Blanchard of Co- 
lumbia University says the new insur- 
ance educators’ association is already a 
success. Phi Beta Kappas are as thick 
in its membership as wrinkles in an 
evening suit taken out of a grip. 

John Ashmead, Phoenix of Hartford, 
can detect a subtle bit of non-agency 
mutual or reciprocal propaganda almost 
before the speaker concludes his sen- 
tence. 

R. W. Crowther, Springfield Fire & 
Marine, left Atlantic City to come to the 
dinner over which H. Mosenthal, veteran 
N. Y. City broker, presided of alumni of 





a New York City public school the lat- 
ter attended many, many years ago. 

J. Albert Robinson, McKesson & Rob- 
bins, who presented keynote address at 
convention, was at one time with the 
National Fire of Hartford. 

C. J. Langley, assistant secretary, au- 
tomobile insurance department, Aetna 
Life, and Charles P. Butler, Insurance 
Co. of North America, and former dep- 
uty superintendent of insurance, dis- 
cussed experiences at Canadian resorts. 
They agreed that fishing there is easier 
than skiing. 

P. D. Betterley, insurance manager, 
Graton & Knight, left Atlantic City for 
a motor trip through the South. 

E. J. Sullivan, Kansas City (Loose- 
Wiles Biscuit Co.), said that one day 
when the dust storm was in full swing 
it was completely dark in Kansas City 
at noon. 

John Goetz of the American Manage- 
ment Association knows everything there 
is to know about successful handling of 
a convention. 

When a man loses his overcoat it is 
not much of a news item, but when Con 
Godard, the traveling Chicago broker, 
lost his in Atlantic City at the insurance 
buyers’ convention it caused consider- 
able excitement and the fact was put 
up on a bulletin board. Godard says that 
it is exceedingly difficult for a man to 
explain the loss of an overcoat or a 
watch or any other personal belonging 
after he gets home. Much easier to ex- 
plain having one’s pocket picked, or one’s 


grip stolen. 
+2 


Lowell Thomas Will Talk To 
Insurance Company Clubs 


Lowell Thomas, the radio commentatcr, 
will appear under the auspices of the 
Aetna Life Girls’ and Men’s Clubs at 
Bushnell Memorial, Hartford, on April 
23, giving his illustrated lecture “From 
Singapore to Mandalay.” This will be a 
benefit performance as a contribution to 
the Hartford Times “Farm” and_ the 
Hartford Courant “Camp” for poor chil- 


dren. 
* * * 


Lunches Daily With Gov. Cross 


M. L. Hewes, chairman of the Stand- 
ard Fire of Connecticut board, which is 
one of the Aetna Life and Affiliated 
Companies, is an ardent Democrat, and 
can be seen daily lunching with Gov- 
ernor Cross of Connecticut at the Hart- 
ford Club. He is the father of Thomas 
Hewes, Under-Secretary of State, and of 
Philip Hewes, editor of the Managers’ 
Magazine of the Life Insurance Sales 
Research Bureau and a member of the 
Connecticut legislature. His daughter-in- 
law, Mrs. Thomas Hewes, is the daughter 
of the late George Chase, for many years 
head of the Hartford Fire. 

* * * 


A Prince Studies Insurance 


According to the Gjallarhornet, one 
of the leading insurance weeklies in 
Sweden, Prince Carl of Sweden has re- 
cently made an automobile trip through 
the province of Halsingland to study in- 
surance in a practical manner. He was 
accompanied by some of the directors of 
the Fylgia of Stockholm. 

. + 9 


A Pig Iron Line 


Here is a bit of news respectfully re- 
ferred to Ripley of Believe It or Not 
fame, and to Floyd R. Du Bois, who last 
week at the insurance buyers’ convention 
in Atlantic City told of some unusual 
lines: 

Into the office of the Firemen’s Insur- 
ance Co., Newark, a few days ago came 
a line from an agent in South Carolina. 
It was for $647 insurance covering fire 
and windstorm on thirteen fire hydrants 
in a town. No conference of underwrit- 
ers was called to consider the line, ac- 
ceptance being instantaneous. Fire pol- 
icy was written for three vear term at 
59 cents. Windstorm rate is 23 cents. 

Asked by the writer how a windstorm 
could damage a fire hydrant, an officer of 
the Firemen’s said: “Well, the windstorm 


might knock over a building; it could 
fall on the hydrant and demolish it. As 
for the fire hazard we often hear that 
the safest fire risk in the world would 
be pig iron under water. Pig iron on 
land through which water can stream is 
about as near parallel as you can get.” 
. e: 6 


Admiral John R. Jellicoe 


“The Riddle of Jutland”—an exciting 
and controversial narrative of the battle 
of Jutland in the North Sea, written by 
Langhorne Gibson and Vice-Admiral J. 
E. T. Harper and dealing quite fully with 
the Jellicoe-Beatty controversy—is hav- 
ing a wide circulation among Hartford 
insurance men. Admiral Jellicoe comes 
from a family of famous Scotch actuaries. 

ek 


* 
What a Shave Might Cost 


The Herald-Tribune had the best 
Townsend plan headline. It was over an 
article by Mark Sullivan discussing what 
in his opinion would happen if Town- 
send’s plan became effective. The head- 


line ran: “$2 Hair Cut, $5 Lunch Pre- 
dicted Under Townsend Plan Inflation.” 
* * *# 
Eager To Hear Sales Talks 


When New York City accident and 
health men staged a sales congress on 
Monday as the opening gun in their ob- 
servance of National Accident & Health 
Week they showed what can be done in 
quick time by committee team work. The 
number of brokers, agents and executives 
who attended far exceeded expectations ; 
a stimulating sales program was put on 
under a system of rotating chairmen; ex- 
hibits were set up by twenty-six com- 
panies cooperating, and so that no com- 
pany got the preference on position, 
numbers were drawn from a hat. 

When the Accident & Health Club of 
New York decided to sponsor the con- 
gress a special committee was named 
with James R. Garrett, National Casualty, 
a veteran in the disability field, as its 
chairman. So that there would be no 
hit or miss scattering of committee activ- 
ities each member of his committee had 
a specific assignment and performed it. 
Fred G. Burgoyne as treasurer rounded 
up acceptances from the companies; 
Harold M. George as secretary secured 
poster display co-operation from the New 
York Police Depaftment and was one of 
the contact men in getting recognition 
from Mayor LaGuardia. This resulted in 
his sending his city chamberlain, A. A. 
Berle, whose address was a fine endorse- 
ment of income protection. 

Chairman Garrett concentrated on get- 


ting Gov. Lehman’s endorsement with 
R. F. Chapman, Royal Indemnity, lining 
up brokers’ activities. Harry A. Usher, 


Aetna Life, had the many details of the 
sales congress itself in hand and in addi- 
tion put on a convincing sales demonstra- 
tion. Finally Julius Ullman, Continental 
Casualty, missed no bets in the publicity 
work to which he was assigned. 

* * s+ 


Edward Brown & Sons 60 Years Old 


The office of Edward Brown & Sons, 
Pacific Coast insurance general agents, is 
sixty years old. Edward W. Brown, 
founder of the firm, died shortly before 


the San Francisco earthquake. He left 
his business to his two sons, Arthur M. 


and Herbert H. Arthur M. is president, 
and his son, Arthur M., Jr., is vice-presi- 
dent. Among companies represented by 
Edward Brown & Sons are Agricultural, 
American Fire & Marine Underwriters, 
Hudson Underwriters, American Home, 
Globe & Rutgers, Pacific National Fire 
and Central Surety & Insurance Corp. 


x * oe 
Stebbins Gives Playground 
Arthur W. Stebbins, at one time one 


of the leading insurance agents in the 
mid-town center of New York. has given 
to the Jewish Centers Association a play- 
ground named after his children, Gerald 


D. and Lilabelle Stebbins. who were 
killed some time ago in an automobile 
accident. The playground was dedicated 


on Sunday, April 14. 
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FIRE INSURANCE Cage 
. INSURANCE COMPANY 
OF HARTFORD 
CAPITAL $ 5,000,000 
= 
Southern Home of J. E. Pearce Advanced 
Carolinas Reinsured By N. J. Rating Office 
WITH EQUITABLE FIRE OF S. C. SUCCEEDS LATE R. MONAHAN - - 5 < 
’ ‘ Zz 
Pearl Assurance, Which Handled Negoti- New General Sup't Wel esee Also in A < a“ - - 
ations, Arranges Reinsurance Treaty New York State; Formerly With © ao 3 > na 
With Equitable Ralph Potter at Syracuse a= . 5 = z > a 
ars xs ed > 4 
Outstanding business of the Southern John Elmer Pearce, assistant to Leon z oes a = a9 
Home of the Carolinas of Charleston, A. Watson, expert of the New Jersey - oa a = THE - < s a 
S. C., has been reinsured in the Equit- Schedule Rating Office for over eleven 2) z sae 
able Fire of Chaclasten and the latter years, has been appointed general super- “ - Z = NATIONAL FIRE B we — 
company will in turn reinsure part of the intendent of the office, succeeding the Mem & 
business with the United States branch late Richard Monahan. z2° 3 INSURANCE COMPANY 3 . 7 
of the Pearl Assurance of London. A re- Mr. Pearce, a native of New Jersey ain OF HARTFORD zs 
insurance treaty also has been arranged, and a graduate of Rutgers College, Class x Zz >) > 
giving the Pearl a share of the Equit- of 1905, is well-known to agents and fe GROUP 
able’s business. The Bondstock Secur- fieldmen in New Jersey and New York F. D. LAYTON, a 
‘ties Corporation, an affiliate of Herrick, State. After leaving college he spent S. T. MAXWELL, a , 
Berg & Co., which has a close financial several years with the General Electric 


connection with the Pearl, bought all the 
stock of the Southern Home from the 
America Reserve Insurance Co. an 
investment with the idea of liquidating 
the insurance business and the Bondstock 
corporation engaged the Pearl’s services 
to make arrangements for handling the 
business of the Southern Home. The 
Pearl also acquires the agency plant of 
the Southern Home. The management of 
the Equitable Fire will remain un- 
changed, it is announced. 

With a capital of $150,000 the Southern 
Home started business in 1911. Increases 
in capital were made until it reached a 


as 


maximum of $750,000 in 1927. Later it 
was reduced to $500,000. The Globe Un- 
derwriters Exchange of New York 


bought a large block of the company’s 
stock and also stock of the Savannah 
Fire in 1929. The Southern and Savannah 
were merged in 1931 under the name of 
the Southern Home of the Carolinas and 
in 1933 the interest of the Globe Under- 
writers Exchange was bought by the 
American Reserve. 

At the close of last year the Southern 
Home had admitted assets of $1,304,418 
and surplus of $458,747. Its earned prem- 
iums last year amounted to $402,956 and 
its incurred losses to’ premiums written 
were 35.3%. The Equitable Fire of Char- 
leston began business in 1895 and now 
has a capital of $300,000. It has done a 
conservative business and obtained good 
results. Assets at the close of 1934 were 
$1,082,290 and its net surplus $524,199. 
Earned premiums last year were $151,007. 





Henne on Time Payments 


For 3 Year Fire Policies 
E. A. Henne, vice-president and West- 
ern manager at Chicago of the America 
Fore Companies, was re-elected presi- 
dent of the Western Underwriters’ Asso- 
ciation at the annual meeting at White 
Sulphur Springs, W. Va., this week. 
Charles F. Thomas was retained as sec- 
retary. Speaking of installment payment 
of reduced rate three and five year term 
policies, Mr. Henne on Tuesday said: 
“This competition has probably made no ma- 
terial advance in certain states where we have 
a high preponderance of clear agencies and few 
or no local stock fire companies or mutuals 
actively developing a home state business. On 
the other hand, however, in states where mixed 
agencies abound and in states having active 
local fire companies and local state mutuals 
offering this privilege, the competition has been 
intensified. 
“Tt is not affected with 
commission allowances 


any nature of extra 
and is more compelling 
than a rate concession. Many thinking agents 
are beginning to see that a move on the part 
of all companies to offer the privilege will have 
the ultimate effect of encouraging the writine 
of all business for an annual term which would 


be disastrous to agency interests. 

“In the small cities and better towns the 
installment privilege is surely drawing term 
business away from our companies and in many 
cases away from our agents.” 


OPEN JACKSONVILLE OFFICE 

Dargan & Co., Inc., of New York City, 
independent adjusters, have opened an 
office in Jacksonville, Fla. 


Co. at Schenectady, N. Y., and. there met 
Arthur Paddon, who was then in insur- 
ance in New York State and who is now 
state agent, with headquarters in Boston, 
of the National Fire of Hartford. 
Through Mr. Paddon’s influence Mr. 
Pearce entered insurance in 1910 with 
the old Underwriters Association of New 
York State. He was assigned to cover 
three counties as electrical inspector, 
with Newburgh as headquarters. In 1913 
he was transferred to Syracuse where he 
became assistant chief electrical inspec- 


tor. Ralph Potter at that time was man- 
ager at Syracuse. Mr. Pearce remained 
there until 1919 and for the next four 


vears was out of the insurance business. 
He returned in December, 1924, joining 
the New Jersey Schedule Rating Office. 


TO SPEAK IN HARTFORD 








Richardson, Graham, Blackall and Dun- 
ham on Hartford Insurance Institute 
Program May 1 
The first annual meeting of the Hart- 
ford Institute since its 
ganization will be held on May 1. Burton 
Kelley of the National Fire is president. 
The speakers will be Senator Blackall, 
incoming Connecticut insurance commis- 
sioner; Howard P. Dunham, retirine 
Connecti cut commissioner ; Mayor Beach 
of Hartford Beach, an insurance man ; 
Frederick Richardson, managing director 
in the United States of the General Acci- 


Insurance reor- 


dent; William J. Graham, vice-president, 
Equitable Society and president Insur- 
ance Institute of America. George E. 


Turner, president, First Reinsurance Co.. 
will be toastmaster. 


GEORGE W. BOOTH INJURED 
_ George W. Booth, chief engineer, Na- 
tional Board of Fire Underwriters, suf- 
fered a double fracture of his right leg 





MECHANICS AND TRADERS 
INSURANCE COMPANY 
HARTFORD 
CAPITAL $ 1,000,000 





NATIONAL FIRE 





SURPLUS AVAILABLE FOR PROTECTION OF POLICYHOLDERS 


From Annual Statements, December 31, 


FRANKLIN NATIONAL 
MECHANICS AND TRADERS 
TRANSCONTINENTAL 


1934 

$ 20,697,494.34 
2,411,451.51 
3,017,186.03 
2,676,750.63 








ILLINOIS FIRE RATE BILL 
Rate Regulation Measure Backed by 
Palmer Would Give Broad Discre- 


tionary Powers to Directors 





A bill covering regulation of rates for 
fire, windstorm, automobile and work- 
men’s compensation insurance has becn 
introduced in the Illinois legislature with 
the support of Director of Insurance 
Ernest Palmer. These regulatory pro- 
visions were originally contained in the 
proposed insurance code but were with- 
drawn and put into a separate bill some 
weeks ago. 

The bill provides that every company 
writing the lines of insurance mentioned 
in the state must either belong to a rat- 
ing organization or maintain one of its 
own. All rating organizations must have 
a license trom the director of insurance 
and also secure his approval to all of its 
schedules, methods or plans for calculat- 
ing rates. The director “shall approve 
only such schedules, methods or plans 
as will effect a reasonable cost according 


to the risk assumed on each individual 
policy.” 
The bill specifies only four points 


which must be complied with by the 
ing formula. 


rat- 
































Wednesday morning when struck by an 1. Rates must be based upon the ex- 
automobile at the corner of John and perience of the company or companies in 
William Streets. He is now at the Or- _ the organization. 
ange (N. J.) Memorial Hospital. The experience must cover five ¢al- 
of New York 
Head Office: 80 John Street, New York 
J. A. Kexsey, President G. Z. Day, Vice-President C. L. Henry, Secretary 
Statement December 31st, 1934 
CAPITAL... eb oi es » « ae 
PREMIUM RESERVE . e e e ‘ ° ° 1,351,369.36 
OTHER LIABILITIES ‘ ; ‘ ‘ e ' . 212,275.00 
CONTINGENCY RESERVE ‘ a " < 23,282.17 
NET SURPLUS . i ‘ . - s 5 ; ‘i 2,587,232.01 
TOTAL ASSETS ‘ ; . ‘ P ‘ ‘ . 5,674,158.54 
Bonds & Stocks val N Y 
ct $66,600.08 in tho chove statement ere depacioed ta, terioee duces ny sagutitige consled 
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endar years ending December 31 preced- 
ing the time of calculation. 

3. The profit derived from underwrit- 
ing shall be limited to 5% of the earned 
premiums, 

4. The rate level must be increased or 
decreased as indicated by the experience 
of the bureau companies. 





March Fire Losses Down 
20% From March of 1934 


March fire losses in the United States 
are estimated at $24,942,703, or 20% be- 
iow the total of $31,312,359 for the same 
month of 1934, according to figures issued 
by the National Board of Fire Under- 
writers this week. In March, 1933, fire 
losses amounted to $35,321,248 and that 
total was not considered exorbitant. For 
the first three months of this year fire 
losses amounted to only $73,454,832, con- 
pared with $90,758,426 for the same period 
last year and $107,530,294 for the first 
quarter of 1933. Fire losses are now the 
lowest for many years and _ predictions 
that they would show an upturn early 
this year after the abnormally low total 
for 1934 have not proved correct. Instead 
the loss figures continue to decline. 





Passage of Illinois Code 
Bill Considered Probable 


The battle to defeat the proposed Illi- 
nois code has apparently about ended. 
At a hearing in Springfield Wednesday 
little opposition developed. Certain 
amendments may be approved _ before 
final votes are taken by the House and 
Senate. The Illinois code bill has the 
support of Director Ernest Palmer, Gov- 
ernor Horner and the local agents’ asso- 
ciation. Opposition has come from i- 
surance companies and various business 
interests. 





TO REPORT 90-DAY BALANCES 

The Eastern Underwriters’ Association 
will start in June to call monthly fot 
reports on balances over ninety days due. 
At present 120 days or more due are 
all that are reported. 
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R. P. Barbour Defends Organizations 
Supported By Stock Fire Insurance 


President of Eastern Underwriters Association Holds That 


Cooperative Effort Along Many Lines Has Been of Ines- 
timable Benefit to Public; Upholds Agency System 


An indirect but strong reply to those 
who criticize stock fire insurance com- 
panies because of the many organizations 
maintained to supervise procedure and 
develop various branches of the business 
was voiced by Robert P. Barbour, United 
States manager of the Northern Assur- 
ance of London and president of the 
Eastern Underwriters Association, when 
addressing the Bay State Club at the 
tenth anniversary meeting in Boston last 
Friday. The Bay State Club is an or- 
yanization of fire company fieldmen. It 
is Mr. Barbour’s contention that much 
of the splendid service rendered by fire 
insurance at low cost is due to coopera- 
tive efforts through organizations. He 
also took occasion to say that “in my 
opinion the American. Agency System, 
whatever its shortcomings, is the most 
reasonable and satisfactory means of 
transacting the fire insurance business. 

Rationalized insurance conditions rath- 
er than haphazardry are of practical ben- 
efit to all concerned, Mr. Barbour said, 
and therefore it follows that the com- 
panies which give time, thought, effort 
and money to the support and develop- 
ment of insurance organizations and the 
details of their work in producing sta- 
bility and fair insurance conditions are 
entitled to the support of the public and 
producers who benefit thereby. 


Business Leans Heavily on Organizations 


On the whole, fire insurance can hard- 
ly be charged with extravagance or over- 
organization, Mr. Barbour said, especial- 
ly in view of existing requirements 1m- 
posed by many of the states. Continu- 
ing he said: 

“But whatever be the number, what- 
ever their purpose and no matter wheth- 
er we might shatter them to bits and 
then remould them nearer to the heart s 
desire, the fact remains that our various 
organizations do produce such degree of 
known and livable insurance conditions 
as are now enjoyed by companies, agents 
and the public. It is not easy to main- 
tain these various organizations. Men 
are tenacious of their opinions and must 
at all times consider the interests of their 
own individual companies. Cooperation 
always means yielding some of one’s own 
cherished plans or views to the will of 
the majority. What keeps men in agree- 
ment is the belief that their larger in- 
terests will thereby be served best in the 
long run. Whatever tends to break down 
organized effort weakens its effectiveness 
and value. ae 

“Those companies which do not join 
in our stabilizing organizations, because 
of a desire to benefit through freedom 
from standards by which others are 
bound, can receive an advantage only so 
long as the organizations are maintained 
and number in their membership the 
preponderating majority of competing 
companies.” 

National Board 


The major proportion of insurance pro- 
tection to the public against loss by 
many hazards is furnished by about 200 
capital stock fire companies “which have 
had a truly marvelous record for solv- 
ency, reliability and real service to the 
public in good times and bad,” Mr. Bar- 
bour asserted. To achieve stability com- 
panies have cooperated in the formation 
of various organizations which are major 
factors in producing rationalized insur- 
ance conditions for all. He then de- 
scribed the splendid work of the National 
Board of Fire Underwriters, including 
the engineering and inspection services, 
cooperation on building and _ electrical 
codes, the national battle against arson 
and the activities of the Underwriters’ 





ROBERT P. 


BARBOUR 


Laboratories. “Truly this organization,” 
Mr. Barbour said, “which has been in 
existence since 1866, is an influence of 
character, beneficence and unquestioned 
worth, which we may regard with great 
pride and satisfaction.” 

Turning to the subject of insurance 
rates and commissions Mr. Barbour em- 
phasized the value of stability and rea- 
sonableness, pointing out the evils fol- 
lowing the payment of excess commis- 
sions. He continued as follows: 

Work of Regional Organizations 

“The need for some measure of control 
and understanding in competitive mat- 
ters has been recognized as serving the 
best interests of all concerned and a 
substantial majority of representative 
stock fire insurance companies are mem- 
bers and supporters of the four major 
regional organizations which exercise a 
general paternalism, where lawful, over- 
rates, rules and commissions. It is al- 
most wholly the initiative of these four 
organizations that has developed the 
present rate structures and systems of 
rate making, the various forms of con- 
tracts in use, the commissions payable 
to agents and brokers and the estab- 
lished rules of practice. All of these 
matters are inter-related and must be 
under some measure of control or su- 
pervision if there is to be order and sys- 
tem, a condition alike for the benefit of 
the public, the insurance companies and 
their agents. The stabilization resulting 
therefrom provides known costs and 
conditions for the public and gives value 
to an insurance agency and to the port- 
folio of an insurance company. 

“Our rate making systems, however 
differing, are alike in granting liberal 
credits for improvements tending to re- 
duce fire hazard and from that angle 
alone serve the public good as a means 
of fire prevention. It may be pointed 
out that the standards erected and main- 
tained by the National Board are those 
relied upon in rating practice, thus illus- 
trating the interrelation of insurance 
company organizations. No credit in rate 
can be given for a fire door unless it is 
a standard door and so labeled. 

“It is a great tribute to the work of 
the stock fire insurance companies that 
support the organizations -herein men- 
tioned that non-member stock companies 
and mutual and reciprocal companies al- 
most invariably adopt the standards and 








the rates made under the general direc- 
tion of said organizations and variations 
from such rates, if made, are almost al- 
ways by percentage. Thus such com- 
petitors gain the benefit of the organ- 
ized effort with little or no sharing in 
the labor or cost involved. 
Standard Forms of Policies 

“While almost every state adopts a 
standard policy the essence of the indi- 
vidual contract is in the form attached 
thereto. The conditions contained in 
such forms are being liberalized every 
year, giving a broader and more com- 
prehensive cover and so endeavoring to 
march in step with public needs. At 
times such action may seem to be de- 
layed unduly, but we need to consider 
the whole radius of a rope tied to a 
stake. A change in form often has a 
vital effect on rate adequacy and exposes 
the contract to greater loss. For ex- 
ample, the inclusion of the hail clause 
in the tornado cover has recently caused 
the payment of nearly $2,000,000 of in- 
surance losses in San Antonio, Texas. 
Hence we have the problem, when broad- 
ening forms, of considering whether a 
charge shall be made therefore and if 
so how much, Our margin is too thin 
to permit of much leeway for experi- 
mentation. Standard forms of contracts 
have one great merit in that they assure 
concurrency where there is more than 
one policy issued on a given property, 
and concurrency is highly desirable from 
every standpoint. Furthermore, there 
are provided forms in such variety and 
in such broad terms as to give adequate 
cover in all but the occasional case. 

“We may feel annoyed at times, either 
as companies or as agents, that the rate 
used in writing a policy must be the 
exact rate to a decimal and the form and 
clauses used must exactly follow those 
adopted as the standard. But on reflec- 
tion we must realize that the very pre- 
cision of our rules is the greatest safe- 
guard against competition between com- 
panies and between agents in slight de- 
viations in rate, or in phraseology, for 
some fancied advantage which in the 
long run would get nowhere. It’s grand 
to be the only one privileged to deviate 
from established practices, but when all 
may do so the advantage disappears. 

Proper Commissions 

“One of the important objects of the 
regional organizations is that of estab- 
lishing and maintaining fair and proper 
commissions. One may tread on delicate 
ground in speaking publicly on the sub- 
ject of agency commissions, but I believe 
we may all agree on certain facts. 

“The commissions paid to agents and 
brokers must come out of the premium 
dollar and, therefore, must be reflected 
directly or indirectly in the rate just as 
losses are, or taxes on the premiums or 
other operating costs. 

“Fairness to the public requires that 
insurance indemnity be furnished at rates 
as low as they reasonably can be made; 
therefore commissions paid should be no 
greater than such as shall give to agents 
and brokers a fair and proper return for 
their labor and for the service which 
they render both to policyholder and to 
insurance company. 

“Moderate commissions are a_ safe- 
guard in more than one direction. If 
too high the premium rate, if it reflects 
the commissions allowed, will be higher 
than is fair to the insurance buyer. If 
too low then proper service cannot be 
given to the public, nor men of intelli- 
gence and ability retained as agents and 
brokers. There should be a happy me- 
dium fair to all concerned. 

“Generally speaking, I believe that, out- 
side of certain definite areas, the com- 
missions established by a majority of 
stock fire insurance companies through 
their organizations are fair and mod- 
erate and that a great service is ren- 
dered to agents quite as much as to the 
companies and to the public by those 
who endeavor to maintain them. The 
reason for that statement, so far as 
agents are concerned, is because experi- 
ence has shown that in every locality 
where commissions have gone beyond a 
moderate figure there spring up in in- 
creasing numbers sub-producers of vari- 








ous and sundry kinds with whom the re- 
cording agent has to split his commis- 
sion, thus substantially reducing his net 
return from the business passing through 
his office. 


Commends Agency System 

“Further than this, the greater amount 
of commissions available tempts more and 
more people into the business so that 
premium volume is split among a much 
larger number of producers, each new 
one taking some business away from 
those already in the field. In my opin- 
ion the American Agency System, what- 
ever its shortcomings, is the most rea- 
sonable and satisfactory means of trans- 
acting the fire insurance business. It is 
menaced wherever conditions _ bring 
agents into direct competition with in- 
surance companies and seldom do we 
hear of strictly fire insurance companies 
maintaining so-called branch offices for 
the writing of fire business, except where 
commissions are greater than the aver- 
age scale. Established agents and brokers 
will find more benefit in the long run 
from a moderate commission scale than 
from a high one. Many have so ex- 
pressed themselves time and again. 

“We have a great many other organ- 
izations than those referred to hercto- 
fore, but we need not name them in 
detail, useful and valuable though they 
may be. The opinion is expressed at 
times that we have too many. That may 
be true, yet which may we discontinue 
or merge with others and save expense 
without sacrifice of necessary work or 
necessary effectiveness? That has been 
the subject of a great deal of searching 
inquiry, particularly in the last few years, 
resulting in but few organic changes. 
There is opportunity here and there to 
combine rating organizations and | have 
long held the opinion that our rating 
schedules should be simplified, rates less 
easily changed, fewer specific rates pro- 
mulgated and that we should rely more 
on general minimum rates, but all that 
is another story. One reason which in- 
creases the number of organizations is 
the variance of membership, some com- 
panies belonging to one and not to 
others.” 





Gough Gives Itinerary Of 
Commissioners’ Trip West 


Deputy Commissioner C. A. Gough of 
New Jersey, who is chairman of the ex- 
ecutive committee of the National Con- 
vention of Insurance Commissioners and 
in charge of transportation arrangements 
for, the annual meeting in Seattle July 
9-11, has announced the itinerary for per- 
sons going from the East and Middle 
West. On July 4 the Hotel LaSalle in 
Chicago will be used as headquarters for 
the party, which will leave Chicago on 
9 o'clock that evening routed over the 
Chicago Northwest-Great Northern Rail- 
roads. The train will arrive at Glacier 
National Park on the morning of July 6 
and the day will be spent touring the 
park. 

The westward journey will be resumed 
at Belton and the train is due to reach 
Seattle late in the afternoon of July 7 
Reservations for accommodations on the 
train should be made as early as possi- 
ble through Mr. Gough at Trenton, N. J 
Convention headquarters in Seattle will 
be at the Olympic. 





Fester, Fothergill & Hartung 
Move Offices to 90 John St. 


Fester, Fothergill & Hartung, United 
States managers for several reinsurance 
companies, have moved their offices from 
110 William Street to 90 John Streci, 
New York. 

J. A. Heinze is manager of this firm, 
which represents as United States man- 
agers the Urbaine Fire Insurance Co., 
Union & Phenix Espanol Insurance Co., 
Jupiter General Insurance Co., Ltd. and 
The French Union & Universal Insur- 
ance Co. The firm also acts as sub- 
manager for the Baltica Insurance Co, 
Ltd. 
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Esmond Ewing Succeeds 
Late Robt. H. Williams 


ADVANCED BY TRAVELERS FIRE 








Becomes Vice-President and Secretary; 
Robert D. Safford Becomes Vice- 
President and Ass’t Sec’y 


Esmond Ewing has been appointed 
vice-president and secretary of the Trav- 
elers Fire succeeding the late Robert H. 
Williams and Robert D. Safford has been 
made vice-president and assistant sec- 
retary. The appointments were an- 
nounced by President L. Edmund Zacher 
following the regular monthly meeting 
of directors on Monday. Both Mr. Ew- 
ing and Mr. Safford became vice-presi- 
dents last year. 

Mr. Ewing, a native of Nashville, en- 
tered the insurance business with the 
local agency of W. D. Gale & Co. in 
that city after completing his education 
at the University of the South at Se- 
wanee, Tenn., and Vanderbilt University 
at Nashville. He took up field work as 
special agent of the Royal in Tennessee, 
Alabama and Arkansas and joined the 
Travelers Fire as district manager with 
headquarters at Atlanta, Ga., in August, 
1925. In February, 1927, he was called 
to the home office as manager of the 
Southern department and later that year 
was elected secretary of the Southern 
department. 


Career of Mr. Safford 


Mr. Safford entered fire insurance as 
a clerk in the home office of the Michi- 
gan Fire & Marine at Detroit in 1902. 
He rose through the ranks to chief ex- 
aminer and in 1910 was made Indiana 
_and Ohio special agent. In 1915 he was 
transferred to the Michigan field and in 
1916 was appointed Michigan state agent 
of the Liverpool & London & Globe. In 
1921 he was advanced by that company 
to the position of assistant Western man- 
ager in the department office at Chicago 
and in 1922 he was made assistant West- 
ern manager at Chicago of the National 
Fire of Hartford. He joined the Trav- 
elers Fire at the time of its organization 
as manager of the Western department 
at the home office in Hartford, and in 
the latter part of 1927 was given charge 
of the newly created agency department 
which he has since headed. 








Pennsylvania Qualification 


Bill Backed by O. B. Hunt 


A bill designed to raise the standard of 
agents and brokers in Pennsylvania has 
been introduced in the state legislature 
with the approval of Insurance Commis- 
sioner Owen B. Hunt. The bill calls for 
a year’s apprenticeship as a solicitor in a 
broker’s or agent’s office for anyone de- 
siring to sell insurance. Before being 
licensed as an anprentice he must pass an 
examination and pay a license fee of $10. 
At the end of his vear’s apprenticeship 
he must take another test for either 
agent or broker. This bill does not affect 
agents or brokers now licensed. How- 
ever, it will mean an increase in their 
licensing fee of $10 at the expiration cf 
their present licenses. Now brokers pay 
a $5 license fee. agents of non-resident 
companies pay $2 and agents of Pennsyl- 
vania companies pay 50 cents. 


MUTUALS USE S.E.U.A. SERVICE 


Twenty-four mutual fire companies 
have already subscribed to the rating and 
stamping office service of the Southeast- 
ern Underwriters Association. At its 
February meeting the S.E.U.A. decided 
to sell this service and also forms to 
mutual companies operating in the terri- 
tory. The assessment to be paid by the 
mutuals is 75% of the rate of assessment 
on member companies with an added 5 
cents per $100 premiums for forms. The 
subscribing mutuals will in all likelihood 
conform to the S.E.U.A. rates as most 
mutuals do use bureau rates when 
available. 


Chamber of Commerce 
Meeting April 29-May 2 


TO BE HELD IN WASHINGTON 





Presentation of Fire and Health Awards; 
C. B. Robbins and H. H. Hei- 


mann Are Speakers 





Many features of interest to insurance 
men are included in the program of the 
twenty-third annual meeting of the 
Chamber of Commerce of the United 
States which will be held in Washington 
April 29 to May 2. The presentation of 
awards to the winning cities in the 1934 
Inter-Chamber Fire Waste and Health 
Conservation Contests will take place on 
the afternoon of April 29. Paul B. Som- 
mers, president of the American of New- 
ark, will present the awards to the win- 
ning cities in the Fire Waste Contest 
and Dr. Hugh S. Cumming, Surgeon- 
General of the United States, will pre- 
sent the awards to the winners in the 
Health Contest. President Harriman of 
the National Chamber will preside at 
the meeting. 

On Tuesday afternoon, April 30, an 
insurance round-table conference will be 
held in conjunction with the annual 
meeting at which John C. Harding, chair- 
man of the insurance committee of the 
chamber and manager, western depart- 
ment, Springfield Fire & Marine Insur- 
ance, will preside. Col. Charles B. Rob- 
bins, manager and _ general counsel, 
American Life Convention, will address 
the meeting on the “Policyholders’ Stake 
in American Business Stability,” and 
Henry H. Heimann, executive manager, 
National Association of Credit Men, will 
address the gathering on “Fire and Cas- 
ualty Insurance from the Business Man’s 
Point of View.” These addresses are 
to be followed by general discussion from 
the floor. 


Other Sessions of Interest 
In addition to the insurance features 
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Eagle Fire Insurance Company (New Jersey) 
Baltic Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 
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there will be a number of other sessions 
that will attract the insurance man. The 
American Trade Association Executives 
and the National Association of Com- 
mercial Organization secretaries will hold 
informal dinners on Tuesday evening, 
April 30, and luncheon meetings will be 
held on April 30 and May 1. At these 
meetings addresses will be given by 
leaders in American business life on such 
subjects as taxation, business under 
codes, national safeguards and the Fed- 
eral budget. 


The annual dinner of the National 
Chamber takes place on May 1. The 
toastmaster will be Henry I. Harriman, 
president of the Chamber, and the main 
speaker Hon. Henry J. Allen of Kansas. 


The election of directors to the board 
of the National Chamber is always a 
matter that receives the attention of the 
delegates. Insurance men who are can- 
didates this year are John C. Harding, 
who is unopposed as candidate for the 
insurance directorship; Lee J. Dougher- 
ty, president, Guaranty Life Insurance 
Co., candidate for the sixth geographical 
district, and Samuel F. Clabaugh, presi- 
dent, Protective Life Insurance Co., can- 
didate for the fourth district. 


CAMDEN FIRE DIVIDEND 
The board of directors of the Camden 
Fire has declared a semi-annual dividend 
of 10%, or 50 cents a share, payable May 
1 to stockholders of record April 15. 





Seventy-Second Annual Stateme 


nt as of December 31, 1934. 





BUSINESS 


New Insurance Paid-for . . .. . 
Payments to Policyholders and Bene 
Increase of Assets in 1934 


Increase of Outstanding Insurance in 
Increase of Surplus Resources in 193 


Outstanding Insurance 
Admitted Assets... . 


obligations) ee cg as ae 
Including: The legal reserve on polic 
1935 ee, ode 


General Surplus... . 


TOTAL SURPLUS RESOURCES 





LiFE INSURANCE COMPANY 


oF BOSTON. MASSACHUSETTS 


Increase of New Insurance Over 1933 
STANDING AS OF DECEMBER 31, 1934 


Liabilities (or assets definitely pledged in contractual 


Dividends to Policyholders payable in 


Contingency Reserve Held for Asset Fluctuation 


Over a Billion Dollars paid to Policyholders and Beneficiaries 
since beginning business. 


OF 1934 


$532,659,313.00 
91,877,154.03 
28,401,401.11 
37,591,500.00 
1934 62,258,807.00 
oe ee 2,662,644.36 


ficiaries 


$3,473,967,189.00 
684,065,767.43 


ie 622,249,522.73 

ies in force . . $569,442,629.00 

15,709,167.10 
16,500,000.00 
45,316,244.70 
61,816,244.70 
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MAY END RATE SUITS 





Compromise Settlement Possible in Mi. 
souri on Rate Increase to Which 
Department Objects 
Compromise of the Missouri fire jp. 
surance rate litigation, centering aroun 
the 16 2/3% increase put into effect in 
1930 over the protest of the then Super. 
intendent J. B. Thompson, is thought 
possible following a conference last Sa. 
urday at Jefferson City between repre- 
sentatives of the companies and varioys 
state officials. Another meeting will be 
held within a few days at which time 
more definite proposals are expected. |t 
is believed that if the suits now pending 
in the Federal and state courts are set. 
tled new rate schedules may be filed ef- 
fecting an annual savings of about $1- 
000,000 from the present rates which in- 
clude the 16 2/3% increase. 
_It was agreed last week that the nego- 
trations should be continued by Super- 
intendent of Insurance O’Malley and C. 
R. Street of Chicago, representing the 
National Board of Fire Insurance Under- 
writers. Others who attended the meet- 
ing were Governor Park, Attorney-Gen- 
eral McKittrick, Powell B. McHaney, at- 
torney for the Insurance Department: 
former Attorney-General John T. Barker 
and Floyd Jacobs of Kansas City and 
Glern C. Weatherby of Jefferson City, 
special counsel for the department in 
rate cases; Robert J. Folonie of Chicago, 
chief counsel for the companies, and for- 
mer Supreme Court Judge W. T. Rag- 
land of Jefferson City and William L. 
Igoe of St. Louis, president of the St. 
Louis Board of Police Commissioners, 
both of counsel for the companies. 





H.O.L.C. APPROVES FIRE PLAN 





Contract of Stock Company Association 
Will Become Operative on 
July 20 

The Home Owners’ Loan Corporation 
this week approved the constitution and 
by-laws, and the rules of practice adopted 
by the Stock Company Association two 
weeks ago to carry out the agreement to 
insure properties in which the H.O.LC. 
has an insurable interest where the actual 
owner of the property has not procured 
the required coverage. The contract of 
the H.O.L.C. with the Hartford Fire will 
expire on July 20, the same day the 
agreement with the stock companies be- 
comes operative. 

There are now 134 company members 
of the association and membership is on 
a percentage participation basis as pro- 
vided in the agreement. The association 
will be governed by an executive commit- 
tee of nine members, including the presi- 
dent and vice-president. Companies may 
withdraw from the association upon giv- 
ing seven months’ notice in writing 10 


the H.O.L.C. 


W. M. Brown Heads Ky. 


Fire Prevention Division 


W. Malcolm Brown of Lexington, Ky, 
has been appointed manager of the divi- 
sion of fire prevention and rates of the 
Kentucky Insurance Department. He was 
chief deputy in charge of the Fire Pre- 
vention and Rates Department prior t0 
its being merged with the Insurance De- 
partment. Mr. Brown has selected Leo 
Thieman of Louisville, former secretaty 
of the Louisville Board of Fire Under 
writers, and William B. Wessels of Cov- 





ington as field agents for the department. 
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Everyone is a prospect for 
accident insurance. Our 
New Maximum Benefit 
Accident Policy is a sure 
fire premium builder. 


Ask our Special to tell 
you about it ! 


Sarr 


The AMERICA FORE GROUP 


THE CONTINENTAL INSURANCE COMPANY 
AMERICAN EAGLE FirRE INSURANCE COMPANY 
FIDELITY-PHENIX FIRE INSURANCE COMPANY 
FIRST AMERICAN FIRE INSURANCE COMPANY 


Eighty Maiden Lane, 
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NIAGARA FIRE INSURANCE COMPANY 
MARYLAND INSURANCE COMPANY OF DELAWARE 


THE FIDELITY AND CASUALTY COMPANY 
ERNEST STURM - Chairmen of the Boards 
BERNARD M. CULVER, Presiden 
* TOR 
New York,N.Y. 
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At New York City Pond Dinner 


Local Branch of Blue Goose Hears Hard on Political Outlook 
and Duggan on Work of A.A.A.; Mehorter Outlines Plans 
for Grand Nest Meeting in August 


Close to 100 members and guests of the 
New York City Pond of the Blue Goose 
attended the Cotton Blossom Night din- 
ner given in honor of Southern fire in- 
executives at the Down Town 
Club in Newark, N. J., Thursday 
evening. A Southern dinner was served, 
colored entertainment was provided and 
the menus and head table decorations, 
arranyed by Wielder of the Goose Quill 
Max C. W. Buchenberger, were in keep- 
ing with the spirit of the evening, William 
Hard, noted Washington newspaper cor- 
respondent and radio commentator, dis- 
cussed the outlook for the 1936 presiden- 
tial campaign and I. W. Duggan of the 
Agricultural Adjustment Administration 
in Washington described the Govern- 
ment’s efforts to improve conditions for 
cotton and tobacca growers. A_ large 
number of managers of Southern depart- 
ments of fire companies were present. 

Samuel A. Mehorter of the Home, 
most loyal grand gander of the Blue 
Goose, outlined plans for the Grand Nest 
meeting in Atlantic City on August 27-29. 
He asked for a large attendance of Eas- 
tern members of the order and said that 
the Hotel Madison, convention head- 
quarters, is quoting a rate of $6 a day 
for room and meals. The meeting will 
open on Tuesday, August 27, with com- 
mittee meetings and a get-together din- 
ner in the evening. On Wednesday there 
will be business i and a shore 
dinner and on Thursday evening follow- 
ing the final business session there will 
be the annual banquet with Governor 
Hoffman of New Jersey as the probable 
speaker. 

Tribute to Williams and Monahan 

The final meeting of the 1934-35 season 
for the New York City Pond will be 
held in June at which time there will be 
the election of officers for the coming 
year. A nominating committee has been 
appointed consisting of W. E. Mallalieu, 
general manager of the National Board 
of Fire Underwriters, chairman; Freder- 
ick Ackermann, New Jersey general agent 
of the National Union Fire, and Mr. 
Mehorter. Resolutions were adopted by 
the Pond last Thursday on the passing 
of Robert H. Williams, vice-president of 
the Travelers Fire, and Richard Mona- 
han, general superintendent of the New 
Jersey Schedule Rating Office. Copies 
of the resolutions have been sent to the 
families of the deceased. 

Mertimer E. Sprague, assistant secre- 
tary of the Home and supervisor of the 
New York metropolitan department, was 
introduced as a Southerner who had 
achieved all-American football fame at 
West Point. Another Army football star, 
Chris Cagle of the Niagara Fire, was un- 
able to be present. Several members of 
other ponds of the Blue Goose were pre- 
sent including C. B. Cleaves and D. Mc- 


surance 
last 


sessions 


Clay of the Empire State Pond. Joseph 
R. Knowlan of Philadelphia, deputy 
most loyal grand gander, was present 
and aided in the induction of ten new 
members of the local pond. The pre- 
sent membership of the pond is 327. Of 
these 141 carry the Blue Goose group 


life insurance. In this respect the New 
York City pond ranks second only to the 
Illinois Pond which has 176 insured mem- 
bers. 

Hard Expects Three Parties in 1936 


Looking forward to next year Mr 
Hard said it would not be surprising to 
see a three-cornered fight for President 
with the Democrats renominating Presi- 
dent Roosevelt, the Republicans choos- 
ing a liberal-minded candidate and the 
third party headed by Huey Long with 


Senator Wheeler and Father Coughlin 
as likely supporters. Mr. Hard told his 
listeners not to underestimate the ability 
of Senator Long both to arouse people 
and to collect money for a campaign. 
He said Long can talk like a radical and 
get a campaign fund like a reactionary. 
The result of the election will depend on 
to what extent Senator Long can alie- 
nate Roosevelt supporters . 

Mr. Hard expects the Republican party 
to favor reasonable regulation of cor- 
porations, just as it has done in the past. 
He believes the outstanding personalities 
at the moment are Glenn Frank, presi- 
dent of the University of Wisconsin; 
Col. Frank Knox, publisher of the Chi- 
cago News; Arthur H. Vandenberg, 
United States Senator from Michigan, 
and Governor Alfred M. Landon of Kan- 
It was Mr. Hard’s prediction that 
the Republicans will oppose both govern- 
ment competition with private business 
and private monopoly. The crucial bat- 
tle-ground he believes will be the north- 
eastern states, with the Democrats cen- 
tering their attention on this part of the 
country and the South 

In closing Mr. Hard offered some ad- 
vice on the basis of his years at the 
capitol city to business men who go to 
Washington. He asked that they not 
call capitalism the profit system but the 
profit and loss system, as fully half the 
money or capital ever ventured in busi- 
ness has brought loss to those under- 
taking the risk. Do not ask, he said, for 
control of price and production to aid 
business as it is wholly inconsistent with 
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CAPITAL and SURPLUS $2,000,000 


Reinsurance: Fire, Marine & Allied Lines 


Carl Schreiner, President 
70 Pine Street, New York City 





the capital system which depends upon 
competition, 

It is useless to fight proper regulation 
of business Mr. Hard said. Government 
and business cannot ever be separated 
and while government can go too far in 
interfering with business a certain amount 
of regulation is warranted. Resist intel- 
ligently government ownership of busi- 
ness, he said. If the Government were 
compelled to keep its accounts straight 
the public would soon be convinced of 
the folly of government in business Mr. 
Hard predicted. As the final bit of ad- 
vice he urged business men to maintain 
an active interest in politics and national 
problems as there will never be a day 
when major questions are wholly solved. 

A. A. A. Expert on Cotton 

Mr. Duggan of the A. A. A. sumar- 
ized the Government’s program of assis- 
tance to cotton and tobacco growers, 
Saying in part: 

“The present emergency in cotton is 
not the first one experienced by farmers 
of the South. The present program is 
the sixth attempt since 1900 by cotton 
producers to adjust the supplies of cot- 
ton to the demand. There were cam- 
paigns in 1905-06, 1914, 1921, and 1926, 
and from 1928 to date to reduce the pro- 
duction of cotton. Before the World 
War, cotton production was increased, 
both in the United States and in foreign 
countries. However, except for the peri- 
ods already referred to, the situation was 
relatively satisfactory because cotton 
textile mills were expanding their oper- 




















ee 
ations both in the United States an 
foreign countries and there was a deci. 
ded movement from the farm to the cit 
“It was not until 1928 that farmers be. 
gan to realize the extent to which pro. 
duction had been overdone. The eq. 
nomic depression caused a great falling 
off in cotton consumption in practical) 
all countries. It was evident that th 
price on which growers had relied in gy. 
panding their production had not fore. 
shadowed the demand correctly. Cotto, 
prices received by producers fell fron 
an average of 18 cents in 1928-29 to 57 
cents in 1931-32. In January 1933 it stoo 
at 5.6 cents a pound as compared with 
12.4 cents a pound during the pre-wa 
period 1910-1914. While the things far. 
mers bought in 1931-32 averaged 14% 
above the pre-war level, the price they 
received for cotton averaged 54% beloy 
the pre-war level. World consumption 
of American cotton which had fallen 
thirteen million bales in 1929 had con. 
tinued to decline to 10,900,000 bales in 
1930-31 although it rose to 12,300,000 bales 
in 1931-32. 
1933-34 Crop Sharply Reduced 
“In 1931-32 the supply of American 
cotton reached the record total of 2 
million bales, and stood there through 
the season of 1932-33. The abnormal 
large crop that was in prospect for 193)| 
threatened a supply of 29 million bales,| 
which, by several million bales, woul | 
have exceeded previous totals. Immedi-| 
ately upon passage of the Agricultural! 
Adjustment Act in May 1933, an emer- 
gency cotton program was_ launched 
which had as its objective the reduction 
of the 1933-34 crop by some 3 million 
bales. The program actually resulted in 
the plowing under of 10% million acres 
of growing cotton and the elimination 
of approximately 414 million bales of cot- 
ton from the prospective supply. So, in- 
stead of the threatened 29 million bal 
supply, the supply for 1933-34 was redu- 
ced to 24,600,000 bales. This achieve- 
ment not only averted another major 
disaster in the cotton belt but brought 
about an almost complete reversal of the 
very bad economic condition that pre- 
vailed in 1932-and the early months of 
1933. 

“The average price of cotton to the 
producer rose from 6.5 cents a pound in 
1932-33 to 9.7 cents a pound in 1933-4 
Returns to growers jumped from $6; 
329,000 in 1932-33 to $851,872,000 in 193} 
3. This figure includes the farm value 
of the lint and seed as well as $112,00- 
000 in rental and benefit payments, ané 
$50,000,000 cooperating growers receivel 
from options on government-ownel 
cotton. 

Plans for Current Year 

“Upon completion of the 1933-34 pro- 
gram, plans for 1934-35 were developed 
and launched. These provided for reduc 
tion in acreage based upon voluntary 
participation. The goal was to prevetl 
the planting of 40% of the bale cotton 
acreage of 1928-1932. Actual reduction 
amounted to slightly more than 38%, 
with a total reduction in acreage 4) 
proximating 14% million. acres. This 
voluntary program was later supple- 
mented by the passage of the Bankhead 
Act, which became a law on April 2) 
1934. This measure was designed esset 
tially to prevent those who had been ut 
willing to cooperate in the voluntary Pro 
gram from taking advantage of the et 
orts of their neighbors at adjustmet! 
The crop of 9,634,000 bales that resulted | 
in 1934-35 further reduced the supply % | 
American cotton to an indicated total 0 
20,400,000 bales for the current scasd | 
“The estimated farm income from the | 

(Continued on Page 29) 
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Theo. R. Roller Joins 
Rhode Island Group 


WILL SUPERVISE NEW JERSEY 





Special Agent Walter W. Savage is 
Transferred to Enlarged Penn- 
sylvania Territory 





Effective next Monday, April 22, Theo- 
dore R. Roller has been appointed special 
agent for the Rhode Island group, hav- 
the entire state of 
exception of Cam- 


ing supervision over 
New Jersey with the 
den County. He will 
ters in Newark. In joining the Rhode 
Island Mr. Roller leaves the 
Fund with which company he has served 
for several years in the New Jersey ficld 
and recently in the New York suburban 
territory. Heretofore southern New 
Jersey has been supervised for the 
Rhode Island group by Special Agent 
Walter W. Savage who now relinquishes 
all of that territory except Camden 
County to take on an enlarged Pennsyl- 
vania territory. 

Mr. Roller is a native of Jersey City, 
where he was educated at public schools 
and Dickinson High School. At night he 
attended New York University where he 
received the degree of Bachelor of Com- 
mercial Science, specializing in insurance 
subjects. His first job with a fire insur- 
ance company was with the Norwich 
Union, with which company he served 
until he became manager of the New 
York City automobile department. He 
then went with the North British & Mer- 
cantile, first as automobile underwriter, 
then as fire insurance examiner and still 
later he supervised the middle depart- 
ment territory for automobile business. 

Mr. Roller joined Crum & Forster as 
examiner for New Jersey, Maryland and 
Washington, and then became special 
agent in northern New Jersey and subur- 
ban New York. He later went with the 
Travelers as special agent for New Jer- 
sey, and in 1929 joined the Fireman’s 
Fund group, with whom he has sinc 
been associated in the New Jersey and, 
more recently, New York suburban fields. 
At present, Mr. Roller is president of the 
New Jersey Special Agents’ Association, 
an active member of Bergen Lodge, No. 
47, F. & A. M., of Jersey City, and 
Jersey City Lodge, No. 211, B. P. O. E. 
He served in the Navy during the war. 


have his headquar- 


Fireman’s 





MISSOURI CODE CHANGES 





State Senate Votes in Favor of Amend- 
ment to Proposed Code to Suspend 
Reciprocal Licenses 

The Missouri State Senate has voted 
in favor of an amendment to the insur- 
ance code bill to include provisions to 
grant the State Superintendent of Insur- 
ance the power to suspend or revoke the 
licenses of reciprocal insurance’ ex- 
changes and similar insurance organiza- 
tions under certain conditions. The 
amendment was introduced by Senator 
A. Rozier of Perryville and had the sup- 
port of President Pro Tem Donnelly of 
Lebanon. When an oral vote was taken 
but one negative vote was heard. 

It is understood that before final action 
on the code bill by the Senate an effort 
will be made to write in another amend- 
ment to compel reciprocals to pay a 2% 
tax on their gross receipts. The present 
state laws and the code bill now before 
the Senate place such a tax on foreign 
stock and mutual companies. 


MOTION PICTURE DEVICES 

Fire protection devices on motion pic- 
ture projection machines in Pennsylvania 
theatres are required in the Moore bill 
pending action in the legislature of that 
state. It requires installation of a device 
which would prevent fire on a film out- 
side the magazine reaching the film with- 
in the magazine. After six months it 
would prohibit operation of any theatre 
whose projection machines are not 


equipped. 


Alan C. Fobes 25 Years 


An Agent of Continental 


Alan C. Fobes of the Syracuse, N. Y., 
agency of Bowen, Perry & Fobes, was 
presented with a gold watch fob at a 
luncheon given last Thursday to mark 
his twenty-fifth anniversary as an agent 
of the Continental of the America Fore 
Group. Mr. Fobes was mayor of Syra- 
cuse prior to January 1, 1910, when he 


joined the agency, which had _ been 
Bowen & Perry until that time. Com- 
pany representatives at the luncheon 


were LeRoy T. Brown, secretary, and 


John A. Jordan, state agent. 





HOADLEY PROSPERITY PLAN 

Frederick Hoadley, secretary of the 
American of Newark, has written Gov- 
ernor Hoffman of New Jersey, suggest- 
ing economies in government and lower 


taxes as a means for attracting to New 
Jersey industries now in other states. 
Says Mr. Hoadley: “How can we as 
Jerseymen fail to realize how far better 
off we shall be if the increased revenues 
that the state must have can be raised as 
the result of an increase in the number 
and prosperity of New Jersey taxpayers, 
and an increase in New Jersey ratables 
and business prosperity instead of from 
further multiplication of the kinds of 
taxes to be levied?” 





ALVAN S. STRICKLAND DIES 


Alvan S. Strickland, mayor of Bay 
Head, N. J., for three terms and well- 
known as an insurance and real estate 
agent, died last week in the Fitkin Mem- 
orial Hospital at Neptune, N. J., after an 
illness of four weeks. He was 66 years 
of age and had lived in the Barnegat Bay 
region for forty years. Surviving are his 
widow, four sons and two brothers. 
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How to Satisfy Your 
Clients 


Your clients, Mr. Agent, want many things 

homes, comfort, health, better cars. 
a business way they want factories that pay 
profits, stores that sell goods, stocks that 
satisfy their customers. And all these things 
they want permanently. Beyond anything 
else, they want that dream of every man: 


They don’t want insurance for its own sake. 
They will buy insurance because it guarantees 
the permanence, the security of these other 


To all the world insurance has come to mean 
that one thing: security. When you inter- 


view clients, don’t talk insurance, talk se- 
Your clients look to you as the 
vendor of that greatest gift of all. 


To satisfy your clients, to set your own mind 
at rest, to be sure that when you sell this 
security against disaster you will give full 
weight and honest measure, deliver 
policies of one of these companies. 


The 
LONDON ASSURANCE 


The 
MANHATTAN 


Fire & Marine Insurance Company 


The 
UNION FIRE, 


Accident & General Insurance Company 


In 


the 


NEW YORK 

















Halifax Agency Marks 
Its 75th Anniversary 


INSURANCE AND INVESTMEnt; 





A. M. Jack & Son One of the Lead 
Insurance Offices in Maritime 
Provinces of Canada 





A. M. Jack & Son, general insurane 
agents, well-known in Halifax pj 
throughout the province of Nova Scotia 
this year celebrates its seventy-fifth ap. 
niversary. The office started as th 
banking house of W. L. Lowell & (% 
Associated with this firm was Andrew \{ 
Jack, the son of Peter Jack who ha 
come to Halifax as the manager of th 
Bank of British North America. He wa 
one of the committee appointed to draj 
the Canada Bank Act and was respons. 
ble for many of its provisions. 

As the years passed changes were ¢. 
fected in the business and personnel of 

L. Lowell & Co. The name wa 
changed to Jack & Bell, its affairs being 
conducted by Andrew M. Jack and Harn 
H. Bell. The banking end of the bug: 
ness disappeared and was replaced }; 
the general investment and_ insurance 
business. The company branched ow 
even into the industrial field adding , 
fertilizer division. The firm name took 
its present form in 1906 when Peter R 
Jack, the present head of the firm, en- 
tered into partnership. Andrew M. Jack 
died of injuries received in the Halifax 
explosion in 1917 and Peter Jack took 
charge of the company’s affairs. 

Mr. Jack is prominently known 
throughout Nova Scotia as a_ business 
man of wide affiliations. He has been 
active in more than one important phase 
of industrial development in the province 
He was chairman of the original Halifax 
Harbor Commission and in that capacity 
contributed much to the expansion oi 
port facilities. He was official repre- 
sentative of the Dominion of Canada 
during the negotiations which led to the 
establishment of a Canada-West Indies 
steamship service. 

Since 1917 A. M. Jack & Son has 
steadily expanded its business in the in- 
surance and investment channels. The 
fertilizer business was sold in 1931 and 
today the firm of A. M. Jack & Soni 
known throughout the Maritimes as one 
of the leading firms handling exclusivel) 
a general insurance and investment bus! 
ness. 





NEW ENGLAND EXCHANGE MEETS 

The New England Insurance Exchange, 
at its quarterly. meeting in Boston las! 
Saturday, elected to active membership 
W. A. Baumann, special agent for the 
American Equitable in Connecticut, 
Rhode Island and western Massachusetts, 
and George B. Salter. special agent for 
the Providence Washington for Khode 
Island. Dexter F. Bennett and T. H 
Flaherty, who resigned some time agi 
as active members, were elected to hon- 
orary membership. The Exchange ha 
promulgated a new tariff under the mer- 
cantile rating schedule for Addison and 
Chittenden counties. 





CANADIAN AGENTS’ MEETING 


The Canadian Federation of Insuranct 
Agents, made up of provincial organiza 
tions of fire and casualty agents, wil 
hold its annual meeting in Winnipeg ™ 
September, it was decided at a_recet! 
executive meeting. One of the impor 
tant matters before the Federation ' 
the policy of the Dominion Board 
Fire Underwriters in regard to handling 
of tariff business in conjunction with 
non-tariff business. 





ARSON CONVICTION UPHELD 

Max L. Simon, Passaic, N. J., lawye' 
and publisher has lost in the State St 
preme Court his appeal from a sentenct 
of two to three years’ imprisonment am 
$2,000 fine for conspiracy to burn 1M 
Elizabeth Times plant. The convictiol 
was affirmed. 
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LOYALTY GROUP ~ 











FIREMEN’S INSURANCE COMPANY OF NEWARK, NEW JERSEY 


80 YEARS IN BUSINESS 


ORGANIZED 1855 


Surplus to Policyholders, Dec. 31, 1934, $16,006,502.99 





(Securities at Market Value) 








THE GIRARD 
FIRE & MARINE INSURANCE CO. 


Organized 1853 
Surplus to Policyholders Dec. 31, 1934 
$2,087 ,058.35 


Securities at Market Value 
82 YEARS IN BUSINESS 





THE MECHANICS 
INSURANCE COMPANY OF 
PHILADELPHIA 
Organized 1854 
Surplus to Policyholders Dec. 31, 1934 
$935,329.77 


Securities at Market Value 
81 YEARS IN BUSINESS 





NATIONAL-BEN FRANKLIN 
FIRE INSURANCE CO. OF 
PITTSBURGH, PA. 
Organized 1866 
Surplus to Policyholders Dec. 31, 1934 
$1,932,062.99 


Securities at Market Value 
69 YEARS IN BUSINESS 





THE METROPOLITAN 
CASUALTY INSURANCE CO. 
OF NEW YORK 
Organized 1874 
Surplus to Policyholders Dec. 31, 1934 
$1,796,718.88 
Securities at Market Value 
61 YEARS IN BUSINESS 











HAZARDS INSURED 


Fire and Lightning 

Sprinkler Leakage 
Tornado— Windstorm 
Ocean and Inland Marine 
Tourist Baggage 

Riot and Civil Commotion 
Explosion 

Parcel Post 

Loss of Use 

Earthquake 

Aircraft 

Automobile—aAll lines 
Personal Accident 

Health 

Group Disability 

Plate Glass 

Burglary, Theft and Larceny 
Hold-up—Robbery 

Blanket Residence 

Public Liability—All Lines 
Contingent Liability 
Elevator Liability 

Elevator Property Damage 
Golf and All Sports Liability 
Products Liability 
Professional Liability 
Malpractice 

Check Alteration and Forgery 
Fidelity Bonds 

Surety Bonds 








GROUP LOSSES PAID 
Over 
Four Hundred Million 


$429,842,318.00 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


Organized 1852 
Surplus to Policyholders Dec. 31, 1934 
$5,005,480.77 


Securities al Market Value 
83 YEARS IN BUSINESS 





SUPERIOR 
FIRE INSURANCE COMPANY 


Surplus to Policyholders Dec. 31, 1934 
Organized 1871 
$2,081,259.40 


Securities al Market Value 
64 YEARS IN BUSINESS 











THE CONCORDIA 
FIRE INSURANCE COMPANY 
OF MILWAUKEE 
Organized 1870 
Surplus to Policyholders Dec. 31, 1934 
$2,243,727.39 


Securities at Market Value 
65 YEARS IN BUSINESS 





COMMERCIAL 
CASUALTY INSURANCE CO. 


Organized 1909 
Surplus to Policyholders Dec. 31, 1934 
$2,022,134.99 


Securities at Market Value 
26 YEARS IN BUSINESS 








WESTERN DEPARTMENT 
844 Rush Street 
Chicago, Illinois 





CANADIAN DEPARTMENT 
461 Bay Street 
Toronto, Canada 


EASTERN DEPARTMENT 
10 Park Place 
NEWARK, NEW JERSEY 


PACIFIC DEPARTMENT 
220 Bush Street 
San Francisco, Cal. 





SOUTH-WESTERN DEPT. 
912 Commerce Street 
Dallas, Texas 
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Murphy & Jordan to Examine Hess 
Before Trial on Exchange Rules 


Murphy & Jordan, Inc., local agents 
of 270 Broadway, last week were granted 
the right by New York Supreme Court 
Justice S. A. Cotillo to examine Harold 
M. Hess, secretary of the New York Fire 
Insurance Exchange, on April 29, prior to 


a trial in May or June of the agency’s 
charges that amendments to the Ex- 
change’s agreement, effective August 1, 


1933, deprived it of income that it other- 
\ ise would have received. Samuel D. 
Macpeak and Patrick J. McGill are at- 
torneys for the plaintiff while Gilman & 
Unger represent Mr. Hess. The court 
order requires that all records, corre- 
spondence and other data of the Ex- 
change bearing on the question be pro- 
duced. Murphy & Jordan, Inc., lost a 
previous case which was a motion for a 
judgment on the pleadings, without trial. 

E. P. Murphy, president of the agency, 
in his motion last week, said that prior 
to August, 1933, the plaintiff was a“Class 
3” member in good standing of the ex- 
change but that on that date certain 
amendments were effected “wherein and 
whereby the designation and _ classifi- 
cation of the plaintiff was changed, and 
the immediate monetary results there- 
from was the reduction of commissions 


the plaintiff corporation would have 
otherwise earned.” 

The motion says further that “all, or 
substantially all” of the companics the 
agency represented “have agreed to pay 
***o higher rate of commission than that 
permitted by the exchange. The effect 
of the by-laws attacked in this action 
reduces the amount of commissions and 
likewise divests plaintiff of its voting 
rights and prohibits the plaintiff from 
accepting the greater commissions it 
might otherwise earn in the placing of 


insurance coverages in the companies 
above referred to.” The agency also 
contends that “the by-laws are in re- 


straint of trade and an interference with 
vested contract rights.” The plaintiff 
contends that an inspection “of the de- 
fendant’s books, records and accounts is 
material and necessary to the plaintiff's 
cause of action. 

Reasons why the examination before 
trial, pursuant to Sections 288 and 289 
of the Civil Practice Act, is material 
to the Plaintiff's cause of action in- 
clude the need of facts as to the organi- 
zation of the New York Fire Insurance 
Exchange, its officers, committees and 
membership from its organization to the 
present time. 





A. E. HENDRICKS JOINS AGENCY 





Becomes Partner of Willis-Hanssler & 
Co.; In Charge of Engineering and 
Business Development 


A. E 
in the agency 
Inc., 80 John Street, as of 
cording to an 
C. Willis and 


Hendricks will become a partner 
of Willis-Hanssler & Co., 
May 1, 
Arthur 


ac- 
announcement by 


William A. Hanssler. 


Willis-Hanssler & Co., Inc., represents 
the Pearl Assurance Co., Ltd., as metro- 
politan general agent, New York subur- 
ban and nation-wide binding agent. 

Mr. Hendricks will take charge of the 
agency’s engineering and business de- 
velopment departments, thus continuing 


in his new relationship the work he has 
been doing with marked success for the 
Pearl. He has been associated with the 
latter company from the time it acquired 
control of the Monarch Fire, of which 
Mr. Hendricks was vice-president. He is 
a graduate engineer and has handled con- 
siderable schedule work for the Pearl. 


GOLD WATCH FOR WALDECK 


The twelfth annual meeting of the In- 
surance Square Club of New York, Inc., 
was held on Monday at Block Hall. New 
York City. More than 200 of its 420 
members were in attendance, including 
the first president of the club, John P 
Reeve. Seven new members are James 
\. Burkinshaw. James Devine. Jacob K 
Hunter, Dwight R. Perrin, Charles E 
Plath, Edward W. Snell and Tobias 
Saltzman. Past President Peter C. Wal- 
deck presented with a gold wrist 
watch by the club 

The dinner and 
the direction of 
Albert E 
monies. 


was 


floor show was under 
Second Vice-President 
Mezey as master of cerc- 


F. B. STEINBUGLER DEAD 

Frank B. Steinbugler, New York ma- 
rine insurance broker, died on Tuesday 
at his home in Brooklyn. He was 45 
vears old and well-known as a billiard 
player. He is survived by his widow, a 
daughter, his mother, five brothers and a 
sister. 

AUTO AGENTS FOR WORLD FIRE 

McDaniel, Maeser & Co. 15 Gold 
Street, have been appointed New York 
automobile agents for the World Fire 
& Marine of the Aetna Fire group. 


ANNUAL MEETING APRIL 23 





Insurance Brokers’ Association of N. Y. 
a Hotel Astor Luncheon Affair; 
. C. Forbes Guest Speaker 

The gil meeting of the Insurance 
Brokers’ Association of New York, Inc. 
will take the form this year of a lunch- 
eon gathering to be held April 23 at the 
Hotel Astor with B. C. Forbes, nation- 
ally known editor of Forbes Magazine 
and financial columnist, as the guest 
speaker. His subject will be “The Final 
Upshot.” Chairman of the luncheon com- 
mittee is Stanley Gray of McLean & 
McLean, Inc. 

Reports of the various committees cov- 
ering the year’s activities will be heard 
prior to the luncheon including President 
L. J. Rice’s address. The annual election 
of directors will complete the business of 
the meeting. 


Decision on Qualification 


Bill is Delayed Slightly 


called broker’s apprenticeship 
the 


The so- 
bill, which was passed recently by 
New York Legislature and amends the 
broker’s qualification law to require 
either service of an apprenticeship period 
or taking of insurance courses at one of 
several named educational institutions by 


applicants for brokers’ licenses was 
referred back to Governor Lehman by 
the Legislature this week so that he 


can have thirty days in which to consider 
the bill. This is a formality and did not 
call for reconsideration of the bill. 

Due to the flood of bills now on his 
desk, the Governor requested that this 
bill, along with many other measures, be 
sent back to the Legislature to be in 
turn forwarded to him under a resolution 
giving him extra time to study the bills. 
While brokers in New York City and 
other parts of the state feel confident 
that the Governor will approve this meas- 
ure a decision is not expected for about 
two weeks. 


Suburban New York Agents 
To Meet at Astor April 25 





The Suburban New York Association 
of Local Agents will hold its annual 
meeting at the Hotel Astor in New York 
City on Thursday, April 25. The direc- 


tors will meet at 9:30 o’clock that morn- 
ing and the general meeting will start a 
half hour later. The agenda includes re- 
ports of local boards, reports of the 
president and secretary-treasurer, clec- 
tion of officers and discussion of many 
problems affecting local agents. Follow- 
oe luncheon, Rollin M. Clark, Deputy 
Insurance Superintendent of New York, 
and Henry Swift Ives, special counsel 
of the Association of Casualty & Surety 
Executives, will address the agents. 





Twenty-three Pass New York State 


Brokers’ and Agents’ Examinations 


Twenty-three persons passed and 
twenty-four failed the most recent New 
York State examinations for agent’s or 
broker’s certificates of authority. These 
examinations were held at Buffalo April 
3, Rochester April 4, Syracuse April 5 
and Utica April 6. 

Persons knowing of any reason why 
any of the below named should not be 
granted the certificate of authority for 
which he haS qualified are requested to 
communicate with either the New York 
or the Albany Office of the New York 


State Insurance Department. 


Buffalo Examinations 

Agents’ Certificates of Authority 

Harold W. Bantle, Eden, N. Y.: 
Crosson, 3 Melbourne Court, 
Merritt H. Drake, Boston, 
Ellis, Jr., c/o Ellicottville Real 
ration. 14 Washington Street, 
Y.; Emil D. Laufer, 155 Pearl Street, 
N. Y.: Ressell J. McKenna, 725 M. & T. 
Buffalo, N. Y.- Helen W. Spear, 
Sinclairville, N. Y Gladson P. Trimble, 206 
East Main Street, Batavia, N. Y.: Mary Whelan, 
c/o Ellicottville Real Estate Corporation, 14 


John W. 
Estate Corpo 
Fllicottville. N 
Buffalo, 
Bidg., 


East Avenue. 


Washington Street, 
H. Wilson, i * 
1530 


Ellicottville, N. Y.; Myron 
c/o Wilson McBride’ & Co., 
Hanna Bldg., Cleveland, Ohio. 
Brokers’ Certificates of Authority 
John Augustine Daly, 308 Niagara Street, 
Niagara Falls, N. Y.; J. La Fayette Erb, 432 
Woodward Avenue, Buffalo, N. Y.; John S. 


Granata, 467 Water Street, Fredonia, N. Y.; 
Ronald MacDonald, 25 Eiseman Avenue, Ken- 
more, N. Y.: Marguerite P. Sutton, 113 Main 
Street, c/o White & Barker, Springville, N. Y. 
Syracuse Examinations 
Brokers’ Certificate of Authority 

Dean F. Betts, 853 Maryland Avenue, Syra- 

cuse, N. 


Agents’ Certificates of Authority 

Rupert L. Abbott, 301 Herald Bldg., 332 S. 
Warren Street, Syracuse, N. Y.: Grant K. Ellis, 
104 Seitz Blidg., Syracuse, N. ; Lawrence M. 
Sargent, 478 ner ogg Avenue, Syracuse, N. Y.; 
Walden 4, Sundell, 224 Harrison Street, Syra- 
cuse, ° 


eciacrin Agents’ Examinations 

Dwight A. Brice, 607 Case Bldg., 82 St. Paul 
Street, Rochester, N. Y. James ‘A. Widman, 
8 Exchange Street, oS ¥. 


Utica Brokers’ Examination 


oe Nilon, 164 Broadway, Saranac Lake, 
. me . 





NATHAN GREENBAUM 


In addition to his responsibilities as 
head of the brokerage firm bearing his 
name at 116 John Street, Nathan Green. 
baum is active in a large number of or. 
ganizations both in the insurance bus- 
ness and outside of it. A natural organ. 
izer with a vast circle of friends, he is 
much in demand where there is a diff- 
cult job of successfully promoting a func. 
tion of some kind. For instance, for the 
past three years he has been chairman 
of the General Insurance Brokers’ Asso- 
ciation dinner committee. 

Mr. Greenbaum has just been notified 
that he has also been made chairman of 
the dinner committee of the Greater New 
York Taxpayers’ 


in the country many of whose names are 
household words. He is first vice- presi- 
dent of this important association and is 
also a member of its special committee 
to revise the by-laws to give greater 
force and scope to the association’s ac- 
tivities. 

A few weeks ago Mr. Greenbaum was 
elected treasurer and a member of the 
board of trustees of the Kashruth Asso- 
ciation of Greater New York. This board 
is composed of twenty-one rabbis and 
five outstanding business men of the city. 

Among other insurance organization 
posts held by Mr. Greenbaum is that of 
chairman of the insurance committee of 
the East Side Chamber of Commerce 
and he is also chairman of the executive 
committee of the General Brokers’ As- 
sociation of the Metropolitan District. 





THOMS WITH PHOENIX OF CONN. 


Metropolitan Area 
Through Former Connection With 
Liverpool & London & Globe 

George Thoms has resigned his con- 
nection with the brokerage and service 
department of the Liverpool & London 
& Globe and joined the New York Cily 
brokerage department of the Phoenix of 
Hartford. For the last several years the 
Phoenix has been quietly and effectively 
increasing the facilities available to local 
agents and brokers through its office at 
1 Liberty Street. 

Mr. Thoms entered insurance with the 
Niagara Fire and after several months 
with that company he left and later went 
with the Sun Insurance Office in the 
brokerage department. He was there @ 
little less than a year when he became 
associated with the Liverpool & Londos 
& Globe in the brokerage and service 
department in November, 1927, and re- 
mained with that company for more than 
seven years. Last Mav he became 4 
solicitor and held that post until he re 
signed to join the Phoenix. 


Well-Known in 





THOMAS SULLIVAN BACK 
Thomas Sullivan, assistant counsel 0! 
the America Fore Companies, returne’ 
to his desk this week from a Florida 


Association made up of | 
some of the largest real estate taxpayers } 
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COMPANIES GET QUICK VERDICT 





Out Five Minutes After 8 Day 
Trial on Loss at Old Miner’s 
Theatre on Bowery 


Jury 





A jury ina suit involving a fire loss on 
August 8, 1929, to 165-7 Bowery, known as 
the Old Miner’s Theatre, and to the con- 
iguous property, 169 Bowery, which has 
been on trial before Mr. Justice Pecora 
and a jury in Part X of the New York 
Supreme Court here for eight day ‘. 
brought in its verdict for the defendant 
insurance companies Tuesday. rtd 

Plaintiffs claimed a loss of $75,725 on 
the theatre and $20,400 on the next door 
property, in addition to the loss of rent- 
als of approximately $7,500, together with 
fve and a half years’ interest. The evi- 
dence, as developed, showed that a previ- 
ous fire at the same premises on March 
6, 1929, had damaged the theatre prop- 
ety, on which loss the plaintiffs had col- 
lected an adjustment of about $24,000. 
Plaintiffs claimed that since the March 
fre, they had restored the theatre build- 
ing to the extent of $19,000 and that such 
sum had practically restored the theatre 
to its prior condition when the second 
fre of August occurred, thus bringing the 
value of the theatre back to its original 
value of about $79,000. Their further 
caim was that the theatre so restored 
was totally demolished by the second fire. 

The defendant companies maintained 
that little had been spent on the restora- 
ation of the March fire loss at the time 
if the second fire and that the bills for 
labor, materials, etc. introduced by the 
plaintiffs in support of their claim ol 
restoration between the two periods, 
were spurious. The defense pleaded in 
the suit just decided were that the fire of 
August was of incendiary origin and that 
such arson was committed with the 
knowledge and procurement of the plain- 
tiffs and that the plaintiffs were further 
guilty of attempted fraud in grossly ex- 
aggerating the amount of damage in their 
proofs of loss filed with the insurance 
companies. 

Hugo Wintner of Fox & Wintner tried 
the case for the defendant insurance 
companies, David Goldstein appearing for 
the plaintiffs. Photographs taken after 
the fire played a large part in the trial, 
and exhibits, including books, pictures 
statements numbered over: one hundred. 
The jury retired after Judge Pecora’s 
charge as to the law of the case at five 
o'clock and returned with its verdict for 
the defendants in five minutes. Edgar A. 
Knapp, representing the loss committee 
of the New York Board of Fire Under- 
writers, acted for the companies in work- 
ing up the facts of the case in collabora- 
tion with the authorities. 


Joseph A. Hyman Dies; 
Prominent N. Y. Broker 

Joseph A. Hyman, a New York City 
broker and member of the firm of Hyman 
& McCall, died at his home in White 
Plains, N. Y. on Monday morning. Fun- 
eral services were held Wednesday after- 
noon from his late residence. Mr. Hyman 
had been ill for some time and last week 
suffered a severe heart attack. Surviving 
him are his widow, three sons, a daugh- 
ter and two brothers. 

_Mr. Hyman entered insurance about 
lorty years ago with State Senator John 
T. McCall and was his partner ever since. 
Formerly the office handled much of the 
telephone and traction line insurance in 
the city. Mr. Hyman did pioneering 
work in introducing the Pyrene fire ex- 
inguisher and at one time was chairman 
of the board of the Pyrene Manufactur- 
ing Co, ; 

Outside of insurance Mr. Hyman was 
also active. He was a member of the 
National Democratic Club, the Cherokee 
Club, the Empire City Blue Lodge, F. 
& A. M., and Mecca Temple, New York 
He was 64 years old. 





Girard Seymour of the Seymour Agen- 

cy of Bayonne, N. J., is sailing May 4 
on the Stutgart for a month’s trip to 
Ireland, 


Normandie Risk 


(Continued from Page 1) 
has been built. The surveyor made a 
favorable report and submitted certain 
recommendations which the Compagnie 
Gcnerale Transatlantique agreed to 
carry out. The intention is that insur- 
ances should be effected for 150,000,000 
francs, equivalent to’ about $10,000,000. 

The terms of the cover provide that 
underwriters shall be liable only for 
claims in excess of 2,000,000 francs (about 
$140,000). The rate of premium is 2-1/3% 
for twelve months, which represents 3,- 
500,000 francs gross (about $250,000). 
That these terms are considered reason- 
able in the marine market is indicated by 
the readiness with which leading British 
offices and syndicates have underwritten 
substantal lines. 

The policies covering the Norman 
contain a provision to the effect that in 
the event of the vessel incurring a claim 


lie 





The Franke Home for Aged, Charleston, S. C. Scene 
of fire, March 2nd, reported by ‘‘Aero” within 30 seconds 
after it started. Loss—none. 


of the amount of the insured value she 
is still not to be considered a construc- 
tive total The total under- 
writers would then have to pay, even 
though the $10,000,000 claim represented 
only a partial loss. 


loss. loss 


The Normandie, when she sails, will 
be the largest ocean liner in the world 
on the sea today. She is 1,029 feet in 


leneth, her gross tonnage is 79,280, she 
is equipped to carry over 2,000 passen- 
gers and up-to-date and thorough fire- 
proofing methods have been used. 


TO HEAR QUAID AND WATSON 
The Passaic County Association of In- 
surance Agents will meet next Thurs- 
day cvening, April 25, at 7 o'clock at the 
Elks’ Club in Passaic. After dinner the 
agents will hear William Quaid, a vice- 
president of the Home of New York 
group, on “Agency Service” and Leon 
\. Watson, expert of the New Jerse: 
Schedule Rating Office, on “Pointers in 
Insurance Underwriting.” 
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CUNARD WHITE STAR POLICY 


The new Cunard White Star fleet ma- 
rine insurance contract, recently com- 
pieted in London, is unique in several re- 
spects. In the past both fleets have been 
insured on conditions which were prac- 
tically full sea perils with a substantial 
excess but this year only the two ships 
of largest value, the Georgic and Britan- 
nic, will be covered with the clauses un- 
modified. The other nineteen vessels will 
be insured on special terms, the essential 
point being that the risk of total and/or 
constructive total loss is not covered, and 
is warranted uninsured; also on these 
vessels underwriters are not liable for 
any claim in excess of 50% of the insured 
value except for general average and 
claims under the “Running Down 
Clause.” 

G. & R. ENTERED IN IOWA 

The Iowa Insurance Department has 
licensed the Globe & Rutgers to do busi- 
ness in that state. 





“Less than 30 seconds after the fire started 


the Fire Department was on the way... 


4/ 


At 10:58 A. M. on March 2nd, fire broke out in the basement of the Franke 
Home for the Aged, in Charleston, S. C. The promptness of “Aero” in 
sending in the alarm less than thirty seconds after the fire started undoubtedly 
prevented what might have proved a tragic and costly disaster. 

The Matron of the Franke Home gave her report of the incident 


as follows: 


“I was doing my regular work this morning as usual when the A.D.T. Alarm 
sounded. I looked around and at first did not see anything. Then all of a 
sudden I saw smoke coming through the cellar door, but I knew we were safe 
as the “Aero” had already sounded, and I could already hear the fire 
department coming”. 


This is just one of the hundreds of instances where the “Aero” Automatic Fire 
Alarm has prevented serious fire damage by summoning the fire department to the 
scene in those vital first few minutes that so often spell the difference between a 
trivial fire and disaster. 

By reducing fire losses to the minimum, A.D.T. protection safeguards con- 
tinuity of premium income and clients’ good will. By recommending A.D.T. Central 
Station Protective Services you can show your clients how to obtain better protection, 
and often bring about immediate and substantial economies. May we send you 
explanatory literature—or have a representative call to explain A.D.T. possibilities 
and arrange to cooperate with you? 


A. D. T. 


PROTECTIVE SERVICES 

SPRINKLER SUPERVISORY AND WATERFLOW ALARM SERVICE - 
MATIC FIRE ALARM SERVICE - 
FIRE ALARM SERVICE - 


“AERO” AUTO- 


WATCHMAN SUPERVISORY AND MANUAL 
BURGLAR ALARM AND HOLDUP ALARM SERVICES. 


Controlled Companies of AMERICAN DISTRICT TELEGRAPH COMPANY 


15S SIXTH AVENUE : NEW YORK, N. Y. 


Sm A NATION-WIDE PROTECTION SERVICE AGAINST FIRE, BURGLARY AND HOLDUP 
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Ma TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Just as an affection exists for inani- 
mate things, so for an old pair of slip- 
pers among stay-at-homes, so among 
traveling men there is a kind of bond 
between them and valises and brief cases 
that they have used for years. On Sun- 
days or evenings in the silence and lone- 
liness in a hotel it seems good to see the 
old things that have been with you for 
many years in foul or fair weather de- 
posited in your room. It adds to the 
‘scenery” in a bleak, standardized hotel 
room. The old leather brief case I have 
with me has been a silent companion for 
over fifteen years and has been in every 
Eastern state, North and South Dakota, 
Minnesota, Wisconsin, Illinois, Ohio and 
from coast to coast in the Dominion of 
Canada several times. It has been re- 
paired so often that a large part of the 
old case is plastered over or sewed over 
or repaired, but it still does its job well, 
something like its owner. 

A story could be written about all the 
documents and “agenda” it has “housed”: 
all the correspondence, personal, business, 
distracting, annoying, perplexing, dum- 
founding; “ukases,” letters from promi- 
nent insurance men, dead and _ alive; 
messages of joy and sorrow, etc.; pro- 
motions, demotions, failures, successes, 
and what not. For instance, it bears a 
slight blister from a Canadian forest fire, 
as well as blisters from Pullman sleep- 
ers and radiators. I have also used it as 
a cushion against an all-night ride on a 
train that had no sleepers. If it could 
talk it could relate a lot of interesting 
goings-on in the rooms in which it has 
been, both business and personal. And, 
come to think of it, I am glad it can’t 
talk. 


* * * 


Knack of Remembering Things 
Friends of mine have remarked on the 


fact that I have a retentive mind. It is 
a matter of training, and not inborn, 
which training I received in college and 


then later on in business life I kept it up. 
It came mighty handy when I had to 
write up a lot of survey slips days after 
and sometimes weeks after I had made 
the survey. We prided ourselves in the 
old Germania on writing a slip that 
would give a good idea to the home of- 
fice of the risk. This system of memor- 
izing obviated the necessity of making 
notes as you passed through a risk, al- 
lowing you to concentrate your mind on 
the risk as a whole. 

I am speaking of special hazards, of 
course, not simple dwelling and mercan- 
tile hazards. In memorizing names and 
addresses I follow an “association of 
ideas” system, something like the 
tems advertised, only I did it long be- 
fore such systems were advertised. For 
instance. the street number of The East- 
ern Underwriter is ninety-four, “four” 
commencing with letter “f,” which is also 


SVS- 


SL OANES 


the first letter of Fulton Street, address 
being 94 Fulton Street. We followed a 
similar system in memorizing higher 
mathematical formulae at college, which 
system I applied to simple formulae when 
I was mastering the fundamentals of 
electricity. Strange as it may seem, there 
were very few electric lights used up- 
state in the early nineties. 

I remember names by comparison to 
natural objects like Wood and Forrest 
(names of special agent friends of mine), 
Krank (S. A. of Hanover) because it 
means something in German; Reid be- 
cause allied to red. I remember events 
of long ago by the town in which they 
happened. When I revisit a town after 
a long period nearly everything that hap- 
pened in that town interesting to me 
flashes on my mind like on a _ photo- 
graphic plate. The workings of the hu- 
man mind are to me a miracle. 

* * * 
The First Snowfall 

I had two cousins who were born in 
Peru and lived there until they were 
about ten years old. When their parents 
had to come back to the United States 
on account of the long and bloody war 
with Chile in the eighties I still remem- 
ber when they saw the first snowfall of 
their lives in Brooklyn. They had seen 
snow glistening in the sun on top of the 
Andes but never a snowfall. They were 
beside themselves at the phenomenon. 

oe * ok 
Holy Roman Empire 

Our newspaper boys delight in quoting 
Napoleon. who said regarding the Holv 
Roman Empire which he “destroyed” 
(though at his time it was merely a loose 
federation of German states) that it was 
neither Roman nor holy. IT don’t think 
he said it, but if he did he was wrong. 
The real name of the empire which 
Charles the Great created, the Frankish 
Empire, which embraced all of present 
Germany, Austria, Hungary, Bohemia 
and France, was named “The Holy Ro- 
man Empire of German Nation.” 

“Holy” because Charles had _ himself 
crowned bv the Pope at Rome and ac- 
knowledged the supremacy of the Holv 
See, and “Roman” because constructively 
he considered himself as the successor of 
the Caesars, and the German pronuncia- 
tion of the German title “Kaiser” is ap- 


proximately the way the great Julius 
pronounced his name, according to the 
hest philological authorities. He was in 


fact the “Caesar” of the continued Ro- 
man Empire. 
* * 
An Anecdote About Grant 

It is related that when the very mod- 
est U. S. Grant came to Washington un- 
announced right after his appointment by 
President Lincoln as generalissimo he 
registered at a leading hotel, but before 
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doing so he asked the haughty clerk if 
he could spare accommodations for him. 
This young boob looked him all over and 
did not approve of him, but told him to 
register and he would see what he could 
do for him. Then grim old Grant reg- 
istered and when the young ass read the 
name he wished the earth would swallow 
him. As a young boy I saw Grant at 
Long Branch and later somewhere, al- 
ways smoking his large black cigar. He 
died at Mount McGregor near Saratoga 
in July, 1885, and when I came to Sara- 
toga in 1894 they were still running a 
narrow gauge steam road to the cottage 
where he died, near Wilton, N. Y., which 
was patronized bv people who visited 
that place almost like pilgrims to a 
shrine. It was junked a few years later. 


Philemon Hoadley With 


Fireman’s Fund in N. J. 


Philemon Hoadley, who has been con- 
nected with the Schedule Rating Office 
of New Jersey for more than eleven 
years, this week joined the Fireman’s 
Fund as an engineer and will devote him- 
self to rating and inspection work in New 
Jersey. He is thoroughly acquainted with 
rating schedules and their application, 
Mr. Hoadley is making his headquarters 
at the Fireman’s Fund service office at 
9 Clinton Street, Newark. 








NEW JERSEY INCORPORATIONS 
Two New Jersey agencies have been 
incorporated during the past week. They 
are the Roach Agency at Dover, with a 
capital of $25,000, the incorporators be- 
ing John Roach, Jr., Nellie Roach and 
E. C. Dixon, and the Legg Agency at 
Paterson, with a capital of $25,000, the 
incorporators being Alfred Legg, Laura 
A. Legg and Dorothy Leonhard. 





OKLAHOMA STORM LOSSES 

Oklahoma adjusters have been swamped 
with claims that will aggregate several 
hundred thousand dollars, following the 
series of wind and hail storms in wide 
areas of the state, according to Elmer 
Hoyle, manager of the Fire Companies’ 
Adjustment Bureau at Oklahoma City. 
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HAROLD C. DAVIS ADVANCED 


Becomes Assistant Secretary of New 

York Underwriters Ins. Co.; Was 

Executive Special Agent 

Harold C. Davis, executive special 
agent of the New York Underwriters In- 
surance Co., was last week elected an 
assistant secretary of the company. He 
will continue to devote much of his time 
to field work but will have a larger terr- 
tory. He joined the company more than 
ten years ago after having been with the 
Stoney Bureau, an inspection organiza- 
tion. After spending some time in the 
special risk department he was made 
special agent in- that department. 

Mr. Davis later was successively special 
agent in Central Ohio and in eastem 
Massachusetts and Rhode Island before 
he was recalled to the home office an( 
made executive special agent. 





VIRGINIA FIELD CLUB MEETS 

The Fire Insurance Field Club of Vir 
ginia held its annual meeting last week 
at the Cavalier Hotel at Virginia Beach 
and elected Herbert C. Taylor as pres 
dent. J. N. Jacobs becomes vice-pres- 
dent, O. B. Roberts secretary and Albert 
C. Word, treasurer. Members of the 


executive committee include C. T. Lloyd, 
Louis Reuger, Jr., W. C. Saunders, Jr, 
John H. Baker, Bernard P. Carter, T. 
Prescott, 
Chenery. 


John H. Cato and R. 
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The Supreme Court of Appeals of 
West Virginia holds, Central Trust Co. 
y, Hartford Fire, 177 S. E. 868, that in 
an insurance policy against loss on ship- 
ments of money, etc, excepting loss 
caused by the dishonesty of the em- 
ployes of the sender or the addressee, 
the word “employes” was not meant to 
apply indiscriminately to all employes of 
the sender and the addressee, but to em- 
ployes who may reasonably have been 
expected to contact the subject-matter 
of the insurance. 

The court said: “To give full meaning 
to the policy exception, it must be tak:n 
to refer especially to employes of lesser 
erades who may reasonably have been 
expected to contact the subject-matter 
of the insurance and who did not have 
the right to represent the addressee. 

The action was on a policy covering 
shipments of money by registered mail 
from the time of leaving the office of 
the consignor until delivered at the office 





———— 


Carl M. Spencer, Deputy 
Vermont Commissioner, Dies 


Carl M. Spencer, Deputy Insurance 
Commissioner of Vermont for the last 
four years, died last week at the age of 


73 years. He had been associated with 
the insurance business for more than 
thirty years. Born in East Burke, Vt., 


he was graduated from St. Johnsbury 
Academy and studied law at Columbia. 
He was in the banking and manufactur- 
ing business for some years and then 
moved to Iowa in 1897, where he became 
chief insurance examiner for Iowa. After 
eight years in that post he resigned to 
form the Iowa National Fire, of which 


he was first secretary and later vice- 
president. 
Mr. Spencer returned to his native 


state in 1931 when Governor Wilson ap- 
pointed him as Deputy Insurance Com- 
missioner. He was reappointed for a 
second term and this year named for a 
third term. He is survived by his widow 
and two children. 





WITH HOME FOR 50 YEARS 

Fifty years in the fire insurance busi- 
ness, all of which period has been spent 
in the service of the Home of New York, 
was celebrated by Henry L. Culver of 
Pewaukee, Wis., on April 15, when he 
was honor guest at a banquet tendered 
him by the company, through Cornell H. 
Anderson of Milwaukee, state agent for 
Wisconsin. Mr. Anderson presented Mr. 
Culver with a golden jubilee award on 
behalf of the company. The Wisconsin 
field staff of the Home attended the 
dinner, 





INSURANCE STOCK ANALYSIS 

Clinton Gilbert & Co. of New York City, 
members of the New York Stock Ex- 
change, have just issued an analytical 
Comparison of insurance company stocks 
based on the financial statements of De- 
cember 31, 1934 and 1933. The tables 
list capital, surplus, unearned premium 
reserves, admitted assets, net premiums 
written, underwriting and investment 
Profits, dividends declared, profits and 


















losses per share, liquidating values, divi- 
on rates and current market quota- 
tons. Over forty fire companies’ figures 
are reviewed. 





G. C. HUSKINS OPENS AGENCY 
George C. Huskins has announced his 
resignation from the General of America 
group staff at Los Angeles and the for- 
mation of his own general agency, which 
will operate under the name of Huskins 
0., with location at 707 S. Hill Street, 
#8 Angeles. D. D. Batcheler is asso- 
cated with Mr. Huskins in the new firm. 
Fi was formerly with the Old Line Un- 
twriters of Los Angeles. 


Court Interprets Clause Dealing 
With Dishonesty of Employes 


; THE EASTERN 
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or place of address of the consignee, with 
the above-mentioned exception. The in- 
sured shipped $2,500 in currency by reg- 
istered mail from Charleston, W. Va., to 
A. H. Boyd, Miami Beach, Fla. to an 
apartment house, one of the apartmenis 
of which was occupied by Boyd. The 
manager of the apartment house received 
the package, Boyd being absent, and 
placed it on a table in Boyd’s apartment. 
It was stolen by Boyd’s chauffeur and 
cook. The trust company recovered $325 
of the money and sued for the balance 
on the policy. Judgment for plaintiff 
was reversed for the reason stated and 
the action dismissed. 

One judge concurred in the interpre- 
tation by the court of the word “em- 
ployes,” but did not agree that a mere 
chauffeur or cook, not shown to possess 
other actual or apparent authority, is 
reasonably expected to contact a package 
belonging to the master of $2,500 in cur- 
rency. 





Frederick W. Popp With 
Alan H. Bonito & Co., Inc. 


Frederick W. Popp, who has been in 
the inland marine field for over twenty 
years, has joined Alan H. Bonito, 80 John 
Street, as an underwriter handling in- 
land marine, coastwise and inter-coastal 
risks. Mr. Popp started in inland marine 
insurance with George H. Smith & Hicks, 
formerly marine managers for the Home. 
When the Home opened its own inland 
marine department in 1923 he went to 
the company’s home office, remaining 
there until now. 





Blue Goose 
(Continued from Page 22) 


1934-35 crop, including rental and benefit 
payments, is $838,666,000. Our program 
for 1935-36 seeks a further reduction of 
the burdensome surplus. If we acquire 
a 35% reduction, the most that can be 
asked this year, cooperating cotton farm- 
ers will receive approximately $127,000,- 
000 in rental and benefit payments. 
Those of you with agencies in the South 
doubtless have shared in the increased 
prosperity in that area since the Agri- 
cultural Adjustment Act was passed. 


The Processing Tax 


“The processing tax, like tariff, tends 
to increase the cost to the consumer on 
all products on which it is levied, but it 
is a tax for the farmer’s direct benefit 
since it provides the funds for rental 
payments and other cash benefits to far- 
mers. The cotton processing tax is not 
borne by cotton mills, but is passed on in 
the price of finished goods, and is paid 
ultimately by the consumers of cotton 
articles in the United States. The cot- 
ton processing tax adds 1.3 cents to the 
cost of cotton required to manufacture a 
yard of muslin, approximately 3 cents for 
a work shirt and about 8 cents for the 
cotton required to manufacture a pair of 
overalls. 

“At present there is considerable agi- 
tation for the removal of the processing 
tax, particularly on cotton. The oppo- 
sition to the tax comes largely from pro- 
cessors. At the instigation of opponents 
in the processing tax, the relief bill re- 
cently passed by Congress gives the 
President authority if it should be in his 
discretion to do so, to finance rental and 
benefit payments under our agricultural 
adjustment programs out of the huge 
sum appropriated for relief. ‘In my opin- 
ion, if this discretionary power should be 
exercised in the processing tax removal, 
it would amount to forcing our cooperat- 
ing farmers onto the relief rolls. I can 
see as much justification for this as there 
would be in removing the tariff on cotton 
goods and putting manufacturers on the 
same relief rolls.” 




















Selling a policy to an assured is 
only half the job... it’s the “follow- 
through” by the insurance com- 
pany that determines whether or 
not an agent's client stays sold. 
North America’s world-wide 
service, 143-year record of prompt 
and equitable claim settlements 
and its unique financial stability 
furnish dependable insurance 
for the business good-will of 
North America Agents. 


See the North American full-page advertisement in The Saturday 
Evening Post, April 20th; Time, April 22nd and Fortune. April issue. 
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Oil Map of Oklahoma 
Show New Drilling 


The Oklahoma 
issuing a new oil map 


Inspection Bureau is 
of Oklahoma City, 
of the oil drilling 
zone authorized at the city election April 
2. The new map will definitely show the 
new as well as the former boundary line 
and will be ready for distribution in 
about two weeks, Chief Engineer H. J. 
Clark announced. Locations have already 
been made for wells in the recently au- 
thorized area and derricks will soon be 
in evidence as far north as Sixth Street, 
Clark said. 

The extension, which won by a slim 
margin, includes more than 200 acres 
northeast of the state capitol and ex- 
tends from Twenty-third Street to Thir- 
ty-sixth Street and is bounded on the 
west by Laird Avenue. This brings the 
area in which oil development is permit- 
ted within two blocks of one of the fine 
residence districts of the city and a few 
blocks of the state capitol. 

A small strip extending the western 
boundary of the former drilling zone to 
Walnut Avenue from First Street almost 
to Eighth Street and including Style: 


following the extension 


SWANN YORKSHIRE SPECIAL 

Coy Swann has been appointed Vir- 
ginia special agent for the Yorkshire 
succeeding E. Bruce Fraley who is now 
supervising Virginia in a similar capacity 
for the Agricultural. Mr. Swann was 
formerly examiner for the Virginia-Caro- 
lina department of the Dixie group of 
companies at Greensboro in which the 
Yorkshire is included. He has already 
entered upon his new duties 


F. E. McLEOD GENERAL AGENT 
The Insurance Co. of North America 
has appointed F. E. McLeod general 
agent in its Southern department at the 
home office in Philadelphia. He was with 
the Southern department of the company 
at Atlanta for several years prior to its 
removal to the home office. This pro- 
motion follows a long period of efficient 
service. 














City to 
Boundary Line 


Park was also added. This is a district 
very congested and thickly populated 
and includes several schools, churches, 
apartment houses, small business build- 
ings and hundreds of from one to three 
story frame residences. 

As a whole this section was consid- 
ered a conflagration district with most 
of the buildings having shingle roofs, 
and although the fire hazard will be in- 
creased by the drilling of oil wells, Mr. 
Clark cited depreciation of property value 
as the most serious consequence. The 
result of this and the preceding city elec- 
tion lays the city wide open to oil de- 
velopment as any oil company desiring 
to obtain an extension in any part of the 
city can do so by obtaining a lease on 
the property and applying to the city 
planning board and agreeing to bear the 
cost of an election. 

A storm of protest has gathered among 
property owners of certain sections and 
a bill has already passed the House of 
Representatives prohibiting drilling with- 
ina mile of the state capitol which would 
cut off a large portion of the newly au- 
thorized drilling zone. 


LOCAL BOARD ADVERTISING 

The Pontiac (Mich.) Association of 
{nsurance Agents is advertising on a co- 
operative basis in the local daily news- 
paper. Recently the board has been seek- 
ing to impress the public with the need 
for maintaining a fair degree of insur- 
ance to value now that property and 
merchandise values generally are rising. 
“Remember, the present upswing is in- 
creasing values,” a recent “ad” warns. 
Adequate fire insurance, it is stated, 
“costs so little that the risk of insuffi- 
cient coverage isn’t worth it.” 


CANADIAN TORNADO RESULTS 

The experience of companies writing 
tornado insurance in Canada in 1934 was 
decidedly better than in the previous 
year, with the net loss down to 32% from 
103% in 1933. There are about 110 com- 
panies writing this type of business. 





Pennsylvania Law Lowers 
Minimum Mutual Surplus 


A new Pennsylvania law, just signed 
by Governor George H. Earle, reduces 
the surplus required to relicense mutual 
companies of other states which trans- 
acted business in Pennsylvania prior to 
June 23, 1931. The lower surplus re- 
quirements, which become effective im- 
mediately, are the same as had been in 
effect prior to the 1931 amendment. The 
higher requirements are retained for mu- 
tuals admitted to Pennsylvania since 
1931. 

The law applies to mutual fire, mutual 
marine, and mutual fire and marine com- 
panies of other states. For companies 
writing fire, lightning or explosion cov- 
erage on buildings and household prop- 
erty, the surplus requirement of $150,000 
for newly admitted companies is reduced 
to $100,000 for companies licensed in 
Pennsylvania June 23, 1931, and to 
$50,000 for companies transacting busi- 
ness continuously in the state for five 
years or more. For companies writing 
inland marine, automobile, and marine 
coverage, the $400,000 surplus required 
for newly licensed companies, is reduced 
to $250,000 for relicensing of companies 
licensed in Pennsylvania in 1931. 


LARGE GERMAN ART POLICY 


The German ministry for art has con- 
cluded an agreement with some German 
insurance companies under which ll 
works of art, which term includes also 
industrial art of every kind, being shown 
in an exposition licensed by the German 
Chamber for Culture are insured against 
all transport and exposition hazards. The 
agreement runs for five years and covers 
the entire Reich as well as Danzig. Those 
managing such an exposition must see 
that the necessary declarations are made 
and the Reich’s Bureau licensing such 
expositions is also held responsible for 
proper declarations. 








EXAMINERS TO HEAR AFFELD 

Francis O. Affeld, Jr., well-known New 
York insurance lawyer, will speak on 
“The Standard Insurance Policy” before 
the April meeting of the Fire Insurance 
Examiners Association of New York City 
at Lofts Grill Room on Cortlandt Street 
on Thursday evening, April 25. 
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Indiana May Carry 
Risks on State Buildings 


Some thought is being given by Ih. 
diana legislators as to the advisability oj 
the state carrying its own insurance on 
public buildings, not only purely state in. 
stitutions, but all buildings owned by 
governmental agencies in the state. At 
the close of the last legislature in March 
it was agreed that a special session would 
be necessary some time during the 
summer, at which time taxation, social 
relief and other special legislation would 
be presented. The governor named a 
special committee of senators and repre- 
sentatives to decide what should be in- 
cluded in this legislation. An insurance 
subcommittee now is at work. The sub- 
committee has decided to ask the State 
Insurance Department to make a survey 
before any attempt is made to write a 
bill providing for state insurance. 


CANDIDATE FOR LEGISLATURE 
The Michigan legislature is likely t 
have another spokesman for insurance 





in its ranks as a result of a special elec- f 


tion recently to fill a vacancy in the 
house due to the resignation of Repre- 
sentative Duncan C. McColl, Port Huron 
lawyer. The Republican nominee for the 
position is Fred A. Cowan, newly elected 
president of the Port Huron local board 


and a son of the late Alex Cowan, who ff 


served the district in the state senate for 
several terms and was chairman of the 
senate insurance committee for a time 
Mr. McColl was a Republican and the 
district has always been an almost in- 
pregnable Republican stronghold it is an- 
ticipated that Mr. Cowan will win over 
his Democratic rival, Mervin W. Tomlin 


TAKES CHARGE OF AUTO DEPT 

Frank J. Greer, vice-president and 
treasurer of the Monarch Fire of Cleve- 
land, in addition to his other duties has 
assumed supervision over the automo 
bile business of the company and of the 
affiliated Pearl Assurance and the Ev 
reka-Security. This work was previously 
handled by T. F. Senft, who was killed 
in an automobile accident at Spring Val 
ley, O., on March 24. The three compa 
nies in the Pearl American group wrote 
about $1,000,000 in automobile premiums 
in 1934. 


EDWIN C. FRENCH LOSES WIFE 








Mrs. Edwin C. French, wife of the a 
sistant vice-president of the Inter-Ocean 
Reinsurance at the New York City oF 
fice, died suddenly of a heart attack at 
their home here last week. The body o 
Mrs. French was taken to Greenwo0 
Miss., for interment in the family plot. 


C. W. PIERCE TALKS TO AGENTS 

C. W. Pierce, vice-president of the 
America Fore Companies, addressed the 
members of the Richmond County Asso 
ciation of Local Agents on the problem 
of overcoming mutual competition 3! 
their April meeting on Tuesday at > 
George, Staten Island. 
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Brief reports on fire hazard conditions 
in a number of Massachusetts cities were 
issued recently by the field engineering 
staff of the National Fire Protection As- 
sociation. These reports, covering Brock- 
ton, Chelsea, Gardner, Lowell and Quincy, 





follow : i ; 

Brockton, Mass.—The active fire pre- 
vention committee of the Brockton 
Chamber of Commerce is continuing to 
work for much needed fire safety mea- 
sures in local schools in accordance with 
recommendations of our engineers. Many 
hazardous conditions were remedied last 
year. The fire prevention bureau of the 
Brockton Fire Department is doing good 
work. Inspections have been steadily in- 
creased and the demolition of over 300 
dilapidated buildings secured. 

Chelsea, Mass.—Our engineers visiting 
Chelsea last month report gratifying 
progress in this city. The fire prevention 
committee of the Chamber of Commerce 
in cooperation with the fire prevention 
bureau of the fire department is contin- 
uing the thorough investigation of all 





COURT ON EXPLOSION LOSS 





Greater Speed of Light Made It Appear 
That Fire Had Preceded Explosion; 
Plaintiff Loses Suit 


In an action on a fire policy covering 
store fixtures and equipment destroyed 
when the frame building containing them 
had been destroyed by an explosion and 
fire, the plaintiff claimed the explosion 
had been caused by a preexisting fire 
and that the fire was the proximate cause 
of the loss and not the explosion. 

It was conceded that the burden was 
on the plaintiff to prove that the loss 
was caused by a fire which preceded the 
explosion to the exclusion of the fact 
that the loss was caused by the explo- 
sion. 

Some of plaintiff’s witnesses testified 


_ to seeing a blue flame shoot into the air 


a few seconds before the explosion. The 
court took judicial notice of the differ- 
ence in time between the speed of light 
and the speed of sound to explain this, 
taken in combination with the testimony 
of other witnesses that the flame and 
the noise appeared to be simultancous. 
Plaintiff testified that there were no ex- 
plosives on the premises. 

The Supreme Court of Appeals of Vir- 
ginia, Pearcey v. St. Paul Fire & Ma- 
rine, 177 S. E. 843, held that the plain- 
tiff had failed to sustain the burden of 
proof as stated above and affirmed judg- 
ment for the defendant company. 





| Camden Fire Garden Will 


Soon Be In Bloom Again 


Tucked away in the rear of the home 
office of the Camden Fire Insurance As- 
sociation and facing the offices of Presi- 
dent Reed and Vice-President Gilliams 


| 8a small patio consisting of a garden 
| with gravel walks, privet hedges and a 


fountain. It was originated by J. Lynn 
Truscott, now retired. 

Each year as spring approaches the 
gravel is carefully removed and washed; 
the hedges trimmed, the white marble 
fountain scrubbed, and then the little 
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the Camden Fire starts work on its gar- 


; den, one can depend upon it that spring 


is here again. 


CZECHOSLOVAKIAN LAWS 
Josef Horn, assistant manager of the 
Slavic Mutual Insurance Bank at Prague, 
has Placed on the market a year book 
containing a compendium of all insurance 





) aws now in force in that country. It 


comprises 850 pages and covers private 
surance. It is written in the Czecho- 
Slovakian language. A copy is on file 
in the library of the Insurance Society 
of New York. 


N.F.P. A. ae Issue Reports 


On Several Massachusetts Cities 


fires. The building department is con- 
ducting a campaign for demolition of 
hazardous buildings with good results. 
An isolated and fire-resistive building 
has been erected to house adequate new 
fire alarm apparatus. The fire loss in 
Chelsea in 1934 was the lowest in many 


years. Better training work in the fire 
department is a principal need in this 
city. 

Gardner, Mass.—The Chamber of 


Commerce in Gardner has appointed a 
committee to work with the city govern- 
ment in raising the standard of fire pre- 


vention and protection services in the 
community. 
Lowell, Mass.—Political interference 


with the fire department in this city is a 
disturbing factor and responsible city 
officials have no protection against re- 
moval from office. Fire defenses are un- 
satisfactory. Much of the fire fighting 
apparatus is old and unreliable. The city 
has long outgrown the antiquated fire 
alarm apparatus which is _ hazardously 
housed. The building code is obsolete 
and inadequate. The joint fire prevention 
committee of the Lowell Planning Board 
and Lowell Chamber of Commerce have 
carried on a good campaign on dilapidat- 
ed buildings resulting in approximately 
300 buildings being razed or repaired. 

Quincy, Mass.—Following a visit by 
our engineers here last month a fire pre- 
vention committee is being organized in 
the Chamber of Commerce to carry on a 
continuous program. Principal needs sug- 
gested for attention of the committec 
include an adequate number of fire de- 
partment officers, a fire department drill 
school and tower, a fire prevention bu- 
reau, a modern building code and an or- 
dinance to require fire retardant roofing 
throughout the city. 








$4,100,770.02 


of an AMICO franchise. 


Home Office: 





AMICO REPORTS 


another record-breaking year 
During 1934 premium income increased $764,184.71 to 


Assets increased $508,128.21 to $4,857,094.33 
Surely such a consistent record of accomplishment is eloquent testimony to 


the security, service and saving discriminating buyers of Automobile insur- 
ance find in this company—and to the volume and profit-building value 


AMERICAN MOTORISTS 
INSURANCE COMPANY 


James S. Kemper, President 


Chicago, U. S. A. 
NATIONWIDE SERVICE FACILITIES 








C. W. Pierce Warns of Fire Risks 
In Night Clubs and Roadhouses 


In a warning of the fire menace in 
constructed cabarets and 
similar places Curtis W. 
Pierce, vice-president of the Continental, 
points out that buildings which under 
certain circumstances may be consid- 
ered reasonably safe against loss of life 
from fire can become extremely danger- 
ous when used as places of assembly. 
The statement, though inspired by the 
recent tragic roadhouse fire near Chi- 
cago, did not refer to specific conditions 
there, but to hazards which may exist 
in and near many towns throughout the 
nation. 

“Hundreds of night clubs, cabarets and 


improperly 
amusement 











Alliance Agent". 


"Your car?" asks the Alliance national advertising for 


April, illustrating an automobile "graveyard". 


As the reader pictures all the hazards that can hurry 
his car to the junk-heap, the advertising explains the 
financial protection of an Alliance Comprehensive 


Automobile Policy—telling motorists to "Ask the 
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THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch Street, Philadelphia 











beer halls have sprung up since the re- 
peal of prohibition,” said Mr. Pierce 
“Depression in other theatrical lines may 
have made it easier for proprietors of 
many small establishments to obtain the 
talent necessary to make such amuse- 
ment places more attractive to the pub- 
lic. In many instances of course, due 
to enforcement of fire regulations, or 
the foresight of owners, the places are 
relatively safe. Others, however, are not. 

“Flimsy and ill-planned construction as 
a hazard should be avoided. When build- 
ings, originally intended for other pur- 
poses, are converted into entertainment 
resorts, due regard should be given by 
the authorities and owners to the 
changed potentialities of danger. A 
building may be suitable as a store or 
warehouse, yet not safe to house a large 
crowd of people.” 





LANE BACK IN MICHIGAN DEP’T 
Charles V. Lane has regained the posi- 
tion of assistant state fire marshal of 
Michigan under the Insurance Commis- 
sioner, John C. Ketcham. Mr. Ketcham, 
who holds the rank of fire marshal ex 
officio, announced the appointment a 
few days ago. Mr. Lane 
Sam Robinson, appointee of Charles E. 
Gauss, former commissioner, as active 
head of the fire marshal’s office. Robin- 
son had replaced Lane who had served 
under two previous insurance commis- 
sioners. Both Lane and Robinson, by 
coincidence, are Charlotte men and 
served that community as fire chiefs. 


succeeds 


MEANS RAY REELECTED 

Means Ray, prominent Jefferson City 
insurance agent, has been renamed mayor 
of Jefferson City for a second term. 
Mr. Ray, a Democrat, defeated his Re- 
publican opponent, Dr. Hugh G. Dallas, 
by approximately 1,000 votes at the elec- 
tion held on April 2. 





NORMAN F. COSTELLO DIES 


Norman F. Costello, who was assocti- 
ated with his father, T. E. Costello, in 
the general insurance business bearing 
their name in Bradford, Pa., was fatally 
injured in an automobile accident near 
Limestone, N. Y., recently, passing away 
a short time after in a Bradford hospital 





JOIN N. J. SPECIALS’ ASS’N. 
Three new members have been elected 
to the New Jersey Special Agents’ Asso- 
ciation. They are James McKay, Home 
of New York; W. T. Ratchford, Liver- 
pool & London & Globe, and Joseph 
Sorge, Virginia Fire & Marine. 
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MARINE & AUTOMOBILE 





Underwriters to Appeal 
Atlantique Decision 


WILL PRESENT T NEW EVIDENCE 





Claim That Electrical Installation Was 
Faulty When Vessel Was Put 
Into Commission 





The underwriters of the French liner 
L’Atlantique have now decided to appeal 
to the Court of Cassation against the 
judgment of the Paris Court of Appeal, 
which was given on December 28 last 
in favor of the owners. 

At the hearing before the Court of 


Appeal, counsel for the underwriters 
maintained that his clients were under 
no liability, because the owners were 


aware that the electric wiring of the ves- 
sel was defective and they should have 
disclosed this knowledge to the under- 
writers at the time of effecting the in- 
surance. He asked the court to defer 
its decision until the criminal inquiry 
into the cause of the fire, which was 
being held by an examining magistrate 
at Bordeaux, had been concluded, and 
his report had been issued, as, under the 
conditions of the policy, the underwrit- 
ers were not liable for a loss due to 
inherent defect of the object insured. 


Court Decision Prior to Examination 


The Court of Appeal, however, refused 
to defer its decision, and in the course 
of its judgment said that it had been 
decided by the criminal investigation at 
Bordeaux that the electrical installation 
was not the cause of the fire. This rul- 
ing was given despite the fact that the 
magistrate had not made his report and 
was still actively pursuing his inquiries, 
and had before him new evidence given 
by a former workman of the shipbuilders 
to the effect that the wiring was seriously 
defective when the vessel was placed in 
commission. As a result of this work- 
man’s evidence the magistrate ordered 
an examination of the electrical installa- 
tion on board the ship at Cherbourg on 
December 22 last—six days before the 
decision of the Appeal Court—and again 
on February 25 and 26. 

The underwriters claim that these in- 
vestigations have revealed defects which 
confirm the documentary evidence they 
placed before the Paris Court of Appeal, 
but which the Court disregarded. The 
results of these investigations have now 
to be examined by the magistrate when 
considering the question of responsibility 
for the fire. 

Maitre de Moro-Giafferi, counsel for 
the underwriters, has filed an applica- 
tion with M. d’Uhalt, juge d’instruction 
at Bordeaux, who is in charge of the 
judicial inquiry into the causes of the 
fire, asking that the inquiry should not 
be closed until the plans of the electrical 
installation of the liner have been sur- 
rendered by its owners. These plans have 
not yet been produced. Counsel de 
Moro-Giafferi is asking not only for the 
production of the plans but also for an 
expert examination of those parts of the 
electrical installation which were not de- 
stroyed in the fire. Counsel Leon Dor 
for the owners of the vessel contends 
that the inquiry should be closed without 
further evidence being supplied on these 
points. It is a battle of wits and skill 
between two of the most brilliant mem- 
bers of the Paris bar. 


PROTEST ‘SAFETY LEGISLATION 

The Union of Swedish shipowners has 
filed a protest against further legislation 
to advance security on the high seas. 
It is claimed that there is no need for 
such legislation and that in fact Swedish 
shipping is already overloaded with reg- 
ulations referring to safety of shipping 
to an extent which exceeds such regula- 
tions in all other countries. 










Expect Roosevelt To 
Approve Hague Rules 


RATIFIED BY SENATE APRIL 1 





Bill to Conform Rules to American Prac- 
tices Will Be Introduced in Congress 
This Week 





Marine underwriters and shipping in- 
terests who have sought adoption of the 
Hague Rules by the United States are 
confident that President Roosevelt will 
approve the Hague Rules Convention 
which was ratified by the United States 
Senate on April 1. It had been before 
the Senate for years but no action had 
ever been taken until this year. A bill 
trimming and fitting the provisions of 
the Hague Rules to American law and 
wishes has been drafted and will likely 
be introduced in both branches of Con- 
gress this week. Favorable action on 
the bill is hoped for. 

The Convention now awaiting the 
President’s signature is the inter-govern- 
ment agreement which was adopted some 


years ago at the Hague and has since 
been approved by several governments 
The Hague Rules seek to secure uni- 
formity in bills of lading and to elimi- 
nate many evils which have arisen in 
foreign trade through lack of control 
over bills of lading provisions. If the 


Convention is signed by the President 
it will be sent to Brussels and then be- 
come effective in six months. 

The new bill to clarify the 
to shape them to American 


Rules and 
practices 


states that the Rules apply to foreign 
trade only, fixes $500 in lawful American 
money as ‘the maximum liability of car- 


riers for any single package, allows one 
year in which suits bot be brought and 
incorporates the seven changes agreed 
upon at the 1931 meeting of the United 
States Chamber of Commerce. 

Charles S. Haight, prominent admiralty 
lawyer of New York City and an author- 
ity on bills of lading, has been the leader 
of the campaign in this country for adop- 
tion of the Hague Rules. He has been 
continually active for years and has 
pointed out the advantages of bills of 
lading uniformity here and abroad. 





N. F. P. A. MARINE MEETING 

The annual meeting of the marine sec- 
tion of the National Fire Protection As- 
sociation will be held at the Engineerine 
Societies Building, 33 West Thirty-ninth 
Street, New York City, at 10 o’clock Fri- 
day morning, May 10. Reports of the 
various committees of the section will 
be presented for discussion and approval. 
The meeting will last all day and ar- 
rangements for luncheon at the Ergi- 
neers Club will be made. 
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Wise brokers choose 


ATLANTIC 


Small wonder that a rapidly increasing number of 
brokers who are practical as well as conscientious 
are turning to the Atlantic for marine insurance. 


Atlantic is the largest mutual marine and transpor- 
tation insurance company in the world writing 
INLAND, YACHT and TRANSPORTATION 
insurance. It is 93 years old. 


OCEAN, 


Atlantic is strong financially. Its present surplus is 


more than $9,000,000. 


Atlantic writes a profit-sharing, but non-assessable 
policy at standard market rates. Present cash divi- 


dend is 15%. 


Atlantic’s reputation for prompt and equitable loss 
settlement is second to none. 


Atlantic pays commission to brokers on the same 
basis as other reliable companies. 


Consult our Brokerage Department 
for full information. 


ATLANTIC MUTUAL INSURANCE CO. 


Home Office: 49-51 Wall St. (Atlantic Bldg.) New York 


BALTIMORE « BOSTON « CHICAGO « CLEVELAND « PHILADELPHIA * WASHINGTON 


Spicer to Move Marine 


Office to 150 William St. 

H. W. Spicer, well-known New York 
marine underwriter and manager for sev- 
eral companies, has announced that on 
Saturday, April 27, the United States 
branches of the Thames & Mersey and 
the North China and the marine depart- 


ments of the Liverpool & London & 
Globe, the Star and the Federal U nion 
will move from their present | 





33 South William Street to 15 
Street, the home office of the Royal- 
erpool groups. 


MARINE UNION SECRETARY DIES 

Theodor Freiherr von Ritter, general 
secretary of the International Union of 
Marine Insurance, died suddenly recent- 
ly. He succeeded the late Fraulein 


Frenzl, who likewise passed away sud- 
denly at the 1933 annual convention of 
the Union. 











New York: 25 Gold Street 

Atlanta: 1 Pryor Street 

Boston: 141 Milk Street 

Chicago: Insurance Exchange Bldg. 
Dallas: Frank Rimmer 


Kirby Building 


APPLETON & COX, INC. 
UNDERWRITERS 


8 South William Street 
NEW YORK 


ALL FORMS OF MARINE 
AND INLAND INSURANCE 


Branch Offices and General Agents: 


$$$ 


Detroit: First National Bank Bldg. 


New Orleans: George S. Kausler, Ltd. 
Hibernia Bank Building 
San Francisco: Pacific Marine Ins. Agency 
114 Sansome Street 
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Yacht Clauses Amended 
By London Underwriters 


The Institute of London Underwriters 
on April 1 introduced the  followia 
amendments in their yacht clauses: 

The following warranty will be insert: 
ed: “Warranted excluding boats having: 
designed speed exceeding 20 m.ph.” 

The following clause will be inserted 
“With leave to sail or navigate with or 
without pilots, to go on trial trips, ani 
to assist and tow vessels or craft in dis- 
but without the approval of u- 
derwriters, the vessels shall not be towed 
except in the ordinary course of nav 
gation or when in distress nor undertakt 
towage or salvage services under a prt 


tress, 


arranged contract made by _ owners 
and/or charterers.” 

The words “subject to the Free 
Average Warranty” in line 28 of the 


clauses are being amended to read: “Sub- 
ject to the Free of Average Warranties 
The Roadstead Clause reading: 
“Provided that in no case shall 4 
when the within named ve 
exposed and 


always 
return be allowed 


sel is lying in a roadstead or in 


unprotected waters or whilst being used 234 
house boat unless specially agreed.” 
is being set out as follows: 

“Provided always that in no case shall é 


return be allowed when the within named ves 
(a) is lying in a roadstead or in exposed ait 





unprotected waters; (b) is being used as a hous 
boat unless specially agreed.” 

The words “as follows for every 
15 days, etc.,” in line 64, are being amended 
to read: 
for every consecutive 15 days, etc.” ; 

As from the same date a separate clause ® 
issued agreeing, in consideration of a speci 
additional premium, to cover the risks excluded 
by lines 45 and 50 of the Institute Yacht Pre 
tection and Indemnity Clauses in so far as they 
relate to the crew of the insured vessel. 


consecutiv FF 


“As follows, subject to previous notitt & 
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90 At N. Y. Accident and 
Health Sales Congress 


JAMES R. GARRETT CHAIRMAN 


All Day Meetings At 60 John Street; 
26 Companies Have Exhibits; City 
Chamberlain Berle Represents Mayor 


If the interest shown by New Yorkers 
in National Accident & Health Week is 
any indication.then the first annual coun- 
ty-wide observance of this income pro- 
tection week can be viewed as a complete 
success. Weeks of preparatory mission- 
ary work among agents and brokers be- 
gan to reap returns on Monday when the 
New York City observance was auspici- 
ously opened by an all-day sales congress 


Annual A.8&H. Congresses 

The indications are that an accident 
and health sales congress will be an 
annual feature in New York City, 
judging from the responses to a ques- 
} | tionnaire which was passed out at this 
week’s gathering. Another expected 
development is a series of monthly 
sales meetings at which accident and 
health policy contracts will be dis- 
cussed in detail. Such meetings could 
easily be held at a convenient location 
in the insurance district at the close 
of the business day. 

The idea of having a questionnaire 
feature can be credited to a commit- 
tee of three on which was represented 
Robert Schroeder, Ocean Accident; 
Edward H. O’Connor, U. S. Casualty; 
and Leslie Winslow, Fireman’s Fund 
Indemnity. Of the four questions 
asked one was this: “Are you active 
in solicitation of accident and health 


| insurance ?” 
L 











held in the 60 John Street Building. It 
was estimated that 900 persons visited 
the nineteenth floor during the day, find- 
ing it profitable to listen to some excel- 
lent sales and educational talks and to 
examine the exhibits set up by twenty- 
six companies cooperating in the cam- 
paign. 

The program, under the leadership of 
James R. Garrett, National Casualty, who 
was chairman of the Greater New York 
Accident & Health Week Committee, ran 
with clock-work precision, and the only 

| disappointment was the absence of Edson 
S. Lott, president, United States Casu- 
alty, because of illness. 


“Insure Your Income” Theme 


The theme, “Insure Your Income,” was 
given a fine send-off in the introductory 
addresses by Chairman Garrett, W. 
Franklyn White, Royal Indemnity, presi- 
dent of the Accident & Health Club of 
New York, and Louis J. Rice, president 
of the Insurance Brokers Association of 
New York. Messrs. Garrett and White 
ave the underwriter’s viewpoint, and 
Mr. Rice the producer’s, on the need for 
Increased public appreciation of an un- 
Interrupted income, especially in view of 
| Seater possibilities today of death, dis- 
memberment or disability from accidents. 
| Itis, therefore, the duty of sellers of per- 
sonal accident and health insurance, to 
use Mr. White’s words, to impress upon 
the insuring public the importance of 
Protecting earning power — their most 
Valuable possession. 
_The special committee came in for jus- 
tified recognition in Mr. White’s address 
lor its good team work in setting the 
‘tage for the congress. Daily newspaper 
and trade paper advertising, window dis- 
Plays and direct mail were effectively 













used; a big banner was strung across 
William Street at John. An endorsement 
of the week was given by Governor Leh- 
man, Senator Royal S. Copeland and 
Mayor LaGuardia who, unable to attend 





The 


Travelers 


Courtesy of 


the congress, sent A. A. Berle, city cham- 
berlain, whose address is reviewed clse- 
where. 


Many Company Executives Attend 


Recognizing the significance of the oc- 
casion ‘well known casualty company ex- 
ccutives along William Street attended 
including E. C. Bowen, secretary of the 
Aetna Life, who is past chairman of the 
Bureau of Personal Accident & Health 
Underwriters; T. J. Grahame, vice-presi- 
dent, Globe Indemnity; John S. Turn, 
general manager, and E. H. Morrell, Jr., 
assistant general manager, Aetna Casu- 
alty & Surety’s New York office; Donald 
St. C. Moorhead, vice-president, United 
States Casualty; Dr. C. V. Everitt, vice- 
president, Preferred Accident; C. A. 
3arkie, vice-president, Norwich Union 
Indemnity; Samuel L. Dunseith, vice- 
president, New Amsterdam Casualty, and 


Alonzo Gore Oakley, vice-president, 
United States F. & G. 
The Bureau of Personal Accident & 


Health Underwriters was represented by 
Edward H. O’Connor, United States Cas- 
ualty, who is this year’s chairman of its 
governing committee, and Ralph M. 
Brann, assistant secretary. Both were 
on hand throughout the day. 

Ably assisting Chairman Garrett in 
planning the affair, which was sponsored 
by the Accident & Health Club of New 
York, were Fred G. Burgoyne, treasurer 
of the committec; Harold M. George, 
United States F. & G., secretary; Russell 
F. Chapman, Royal Indemnity, brokers’ 
activities; Harry A. Usher, Aetna Life, 
sales congress, and Julius Ullman, Con- 
tinental Casualty, publicity. 

Cooperating Companies 


The companies supporting National 
Accident & Health Week and who con- 
tributed to the success of the New York 
City observance are the following: 

Life, Commercial 
Connecticut General Life, Continental 
Employers’ Liability, Fidelity & Cas 
ualty, Fireman’s Fund Indemnity, General Acci 
dent, Globe Indemnity, Great American Tndem- 
nity, Hartford Accident & Indemnity, Indem 
nity Co. of North America, London & 
Lancashire Indemnity, Maryland Casualty, Mas 
sachusetts 
National 
Norwich 


Guarantee, 


Aetna 
Casualty, 
Casualty, 


Century Indemnity, 


Ins. 


Massachusetts 
New 


Indemnity, 


Bonding, 
Casualty, 
Union 


Indemnity, 
Amsterdam Casualty, 
Ocean Accident & 
Accident, Royal Indem 
nity, Standard Surety & Casualty, United States 
Casualty and United States F. & G. 


Preferred 


Further reports on National Acci- 
| dent & Health Week activities to be | 
| found on Page 37. 


NEWARK SAFETY COURSE 


A five-week safety course-under aus- 
pices of the Newark Safety Council be- 
gan Tuesday night in the Public Service 
Terminal lecture room for women super- 
visors, executives and forewomen. Sara 
A. Carr. educational assistant at the 
Western Electric Kearny Works, is di- 
rector and chairman. 
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FIRE AND LIFE 


ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager. 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 




















Etna Life’s William Street Exhibition 
Gives Safety Hints During A. & H. Week 


One of the units in the New York City 
insurance district that joined in the acci- 
dent and health week activity is the 
permanent exhibition room of the Aetna 
Life on the ground floor of the building 
at 100 William Street and which draws 
about fifty or sixty visitors a day. The 
present exhibit, which opened last week 
and which will stay for about a month in 
all, is built upon the theme of safety from 
accidents, especially in the automobile 
line. 

The chief feature is the “reactometer” 
machine which tests the quick-braking 
ability of automobile drivers. The ap- 
paratus was built originally for the Hart- 
ford automobile show, the builders being 
the Aetna Life in cooperation with Pro- 
fessors Mark A. May and Robbins B. 
Stoeckel of Yale. Professor Stoeckel 
was formerly motor vehicle commissioner 
of Connecticut and won a great deal of 
fame for his safety activities in that of- 
fice. 

Pictures of the “reactometer” were 
published in last month’s issue of the 
Aetna-Izer. No sooner had the magazine 
reached New York than a query was sent 
up to Hartford relative to securing the 
apparatus for the- New York exhibition 
room. 

This is the way the reactometer works: 
The driver places his foot on an acceler- 
ator and looks at a green light. When 
the light changes to red he shifts his foot 
and steps on the brake. A series of 
lights shows how long it takes to use the 
brakes, counting in eighths of seconds. 
The average time is three-fourths of a 


second and a car would go thirty-five 
feet at thirty miles per hour before the 
brakes would begin to slow it. 

Among the accident and health angles 
of the current exhibit have been posters 
showing the company’s accident insur- 
ance advertising material and posters, 
cards advertising the special sales con- 
gress which was held this week, and dom- 
inating everything a great black curtain 
bearing the words “National Accident 
and Health Week” and the date. 

Sometimes Shows Movies 

The exhibition room varies greatly in 
appearance from exhibit to exhibit. Not 
long ago it served as a sound movie 
theatre, when many showings were given 
of the Aetna Life’s film, “Saving Sec- 
onds.” Other films may be shown later. 

Touring service is another feature of 
the room. Road maps of all states are 
kept on hand for distribution. Sugges- 
tions for routing are given. Printed sales 
material used by the company is avail- 
able, and the demand is heavy. 

Changes of displays are made about 
once a month. During the first few days 
the attendance frequently goes over the 
hundred mark per day. 

E. H. Morrell, Jr., assistant general 
manager for the Aetna Life in New York 
City, is the executive who supervises the 
displays. The room is directly in the 
charge of Walter B. Vaughan, superin- 
tendent in the agency brokerage depart- 
ment, and stationed at the exhibit, to 
operate the displays, give out material 
and answer questions, is Miss Mable 
Wharry. 





Surety Bond Neglect Cause 
Of Wis. Official’s Removal 


Neglect in failing to file the required 
surety bonds within the period specified 
by statute is one of the major causes for 
the removal from office by Governor La 
Follette of Wisconsin of John W. Kelley, 
Milwaukee 
who in January began his second two- 


register of deeds of county, 


year term in that office. Following the 
discovery of a shortage of approximately 
$10,000 in the accounts of John H. Kelley, 
his son and deputy, steps were taken to 
remove the _ register from office on 
charge of malfeasance and misconduct 
in office, inefficiency and neglect of duty. 

The governor ordered a hearing and on 
the report of his special investigator 
found Kellev guilty, removed him from 
office, and appointed as his successor 
George A. Bowman, former district at- 
torney of Milwaukee county.’ A court 
battle over the office is now in progress. 

The hearing disclosed that the register 
had filed but one surety bond for $3,000, 


RALPH M. WADE RESIGNS 





Joining Michigan Mutual Liability on 
May 1 as Comptroller; Leaves 
Michigan Department 
Ralph M. Wade, second deputy com- 
missioner of the Michigan insurance de- 
the able 
young men in the insurance departments, 
has resigned and on May 1 will become 
comptroller of the Michigan Mutual Lia- 
bility, Detroit. He has been with the de- 

partment a dozen yéars. 


partment, and one of most 


RATE COMPLAINT DISMISSED 

Complaint filed by the County of Hen- 
rico, Va. with the state corporation com- 
mission that rates on public official bonds 
were too high has been dismissed by that 


body. 


and that he neglected to file either in his 
first or second term, an additional $1,000 
bond required by state law and an addi 
tional $5,000 required by county ordin- 
ance, 
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William St. Personalities 


MARTIN W. LEWIS 


Assistant Manager, 
TOWNER RATING BUREAU 


No. 8 in Series 








One of the most brillant insurances 
vatherings of the past year was. the 
twenty-fifth anniversary dinner of the 
Towner Rating Bureau given at the 


New York, with 


founder of the 


Waldorf-A 
Kutherford H 


Bureau, 


Hot l, 


Towner, 


oria 


reeciving public recognition of 


the business for his work as pionect 
surety rate-maker. Many joined in mak 
ine this tribute a success, but few worked 
harder in setting the stage than Martin 
W. Lewis, right hand man to Mr. Towner 
for the past decade—second only to him 
in grasp of fidelity and surety rating 
And in secking none of the evening's 
acclaim for himself because of his keen 
admiration for his boss, Martin Lewis 
was running truce to torm 


Was National Surety Office Boy 


In his own right, however, M1 
progress in the surety world since start 
ing as an office bov in September, 1912, 
for the old National Surety Co., has been 
compelling im its stimulation, especially 


to the younger men in- the business 
Kleven years in company ranks followed 
by the past cleven years in the Towner 
Bureau have given him a broad-cauged 


background, particularly valuable in a job 
uch as his which requires diplomacy, 
mdement and a judicial attitude in mak 


ne rate d-eisions, For almost daily he 
must make deetsions which are upset 
tim to some of the Bureau's subseribers 
And even thouvh he is often put in ia 


ficult positron by such decisions, there 
n't an ex underwriter im the 

business auestions the 

intcllzence of his ruling 


cutive of 


who sinceruy of 


Fairness and Square Dealing 


Not so lon aro Robert S. Hart, vn 
president and erctary of the Fidelity 
é 1) posit, told the writer that ore of 
Martin Levis’ most important charac‘er 
istics was his sense of holding the bal 


between conflicting 


ance even interests 
of the various subscribers to the Bureau 
and said that this has given him recog 
nition quite generally in the surety field 


“as a model of fairness and square deal 
ing.” This quality was put to a severe 
test last summer when a_ non-Bureau 
company decided to enter the larger field 
of bankers’ and brokers’ blanket bonds 
In a tense atmosphere Martin Lewis took 
a leading role in negotiations which were 
carried on back and forth, culminating 
in approval by the New York Insurance 
Department of the new bonds and rates 
which gave neither side the advantage 
It was a happy completion to what might 
have been a destructive chapter in blan 
ket bond history 

For this reason the 
sion from Georee H. Reaney, president, 
United States Guarantee, has unusual 
significance. “It may seem odd to some 
that a non-subscriber of the Bureau, to 
which Martin Lewis so ably lends his 
talents, should be not only willing but 
anxious to bestow praise upon one with 
whom, theoretically at least, an armed 
truce, if anv truce at all, should prevail 

“In point of fact, recent developments, 
upon which it is well perhaps to dwell 
liehtly, have given occasion for many 

etines between Martin Lewis and my 
self, thereby 


purposes 


following expres- 


two wvrry 
upon 


serving tor mm 
first, to enlarac 
the opportunity to extend a friendsh'n 
1 afford an appraisal ot 


and. second te 
himself in a manner not her« 


the man 





Lewis’ 


tofore possible, Those things which cach 
of us had to say and do were at times 
not easy for cither of us, but ncvcr has 
it been accorded to me to d al voth «n 


more straightforward and sympathetic to 
the other point of view without in the 
least’ sacrificing or retreating frem his 


own principles 

“lam most happy to think of Martin 
Lewis as a good, true friend, and | earn 
estly desire that he should include me in 
the same category.” 


Knows Science of Rating 


Close association with Mr. Towner, 
working with him on the rate make-up 
of both routine and special bond forms, 
coupled with a keen mind and quick 
urasp of conditions, has given Mr. Lewis 
a working knowledge of the science of 
rate making possessed by few. His early 
days with the National Surety Co. also 
figured in his development, and looking 
back them Mr. Lewis much 
credit to William B. Joyce, then its pres 
ident, for his early training in the basic 
problems of fidelity bond underwriting 

Mr. Joyee said the other day about 
him: “He came into the National Surcty 
Co. as an office boy and showed remark 
able aptitude in learning the business 
Ile fully merited promotions which wer« 
viven to him. When Rutherford 1 
Towner asked for his Marth 
Lewis, demonstrating his lovalty, told me 
he would not accept the new post unless 
| approved. Promptly | told him it would 
be a great loss to the company to have 
him go, but | regarded the outlook for 
his own advancement and felt it) was 
inv duty to recommend that he acecpt 
the offer.’ 

From a $20 a month job (he asked for 
and pot a raise of $2.50 a month at the 
start) in its fidelity department, Martin 
Lewis was advanced successively to clerk, 
assistant chief of fraternal orders and 
public service division, manager of fidel- 
ity bond development, assistant superin- 
tendent of the department, then office 
manager and finally superintendent of 
the department and assistant secretary 
of the company. He held this post until 


ovel Lives 


services 


Tune 3%, 1923, when Mr. Towner select- 
ed him as his principal assistant. 
While with the old National Mr. Lewis 


participated in the early development of 
the blanket bond business and represent- 
ed his company at Surety Association 
and Towner Rating Bureau meetings. He 
recalls the pioneering work of Mr. 
Joyce, Joel Rathbone and E. A. St. John 
in this line, and says that at its height 
“the old National participated in prac- 
tically every blanket bond for stock 
brokers and investment banking houses 
during the years 1918-1921, either as di 
rect business or by way of reinsurance.” 

But no matter how Mr. Lewis may feel 
about his formative vears with the Na- 
tional it is his boast today that no one 
ever said, privately or publicly, that his 
influ 


former company association has 
enced his rate decisions And this is a 
rule, zealously lived up to, never to be 


violate d 
Vincent Cullen an Admirer 


Another of Martin Lewis’ admirers ts 


Vincent Cullen, now leader of the Na 
tional Surety Corp: who first heard 
about Lewis early in 1920. At the time 


Cullen connected with an agency 
representing the company in Baltimor« 
and was in cons‘ant touch with the home 


about different business matters. 


was 


office 


MARTIN W. LEWIS 


judicial in rate decisions 


He says: “One man stood out in the 
company who was helpful to me and 
who, | appreciated from the beginning, 
inust be a very aggressive, intelligent fel- 
low. That was Martin Lewis. He was 
then head of the fidelity department, and 
every time I called him I got instant and 
intelligent cooperation. 

“It has been my pleasure on several 
occasions to be with Martin Lewis when 
he was debating his rate structure with 
opposing groups and he handled himself 
beautifully. Every time he left such a 
mecting it seemed to me that the op- 
posing groups were his friends.” 

In Mr. Cullen’s opinion one of Mr. 
Lewis’ outstanding qualifications is his 
rueged honesty, about which he writes: 
“We do not compliment a man when we 
call him honest, and I do not mean it 
in that sense. Martin Lewis is ruggedly 
honest in his statements, in his thoughts 
and in his actions. What he has to say 
is spoken briefly and bluntly, leaving no 
misunderstanding about his statements. 
Finally, he has a distinct value in our 
business and even though he is very 
often in a very difficult position he has 
more friends in every company than any 
man | know. If we had a few more 
men like him in the industry we would 
be much better off.” 

Such a tribute more than bears out the 
observation that in selecting Mr. Lewis 
as his assistant manager Rutherford H. 
Towner evidenced remarkably good 
judement. Since he became associated 
with the Bureau in July, 1923, he has 
helped direct all of its functions not only 
with subscribers but with the insuring 
public and insurance departments. With 
diplomacy and resourcefulness he has 
done much to maintain friendly relations 
with non-bureau companies, the best ex- 
ample of which is the aforementioned 
blanket bond conferences with the United 
States Guarantee. 


Educational Activity 


In addition to his busy daily program 
Mr. Lewis has been active over a period 
of years in educational work, always 
willing to aid in training the young men 
in the surety business. He has served 
on the surety committee of the Insur- 
ance Society of New York for more than 
five years and for one year conducted 
the entire lecture course himself. In this 
way young surety men have received the 
direct benefit of his surety knowledge 
which has been described by Robert S. 
Hart of the F. & D. as “profound.” 

Said Mr. Hart: “Il am constantly more 
than surprised at Mr. Lewis’ memory of 
names, dates, figures and companies car- 
rying or competing for individual risks. 
Constantly he sneaks to me about mat- 
ters in which this company was directly 
concerned which have largely passed out 
of my mind or have become dulled by 
time.” 

Picking a 


few high 





spots out of 


a recent interview with Mr. Levis , 
garding trends in the business he g,, 
that fidelity underwriters can safely loo 
forward to a return of a normal jy 
ratio in place of the adverse ratio of the 
past five years and to further improv. 
ments resulting from standardization 4 
underwriting practices. The applicatin 
of loss prevention requirements instea 
of increased rates is also helping. As 
public official business, he thinks the ip. 
provement will come from amendmen 
to laws relieving officials from the &. 
pository hazard and the appropriation 9 
greater sums by state legislatures anj 
municipal bodies for auditing and super. 
vision. The more frequent the angi 
the more careful the supervision, the le 
hazardous the risk becomes, he emphy. 
$1zes. 

Mr. Lewis agrees with other studen 
of the business that the depository bong 
line will never again return to its former 
position of prominence in premium yo. 
ume. This is solely because the com. 
panies have learned their lesson and yj 
not again expose themselves to that ha. 
ard to the same extent as_ heretofor. 
The Federal Deposit Insurance (on, 
has also reduced the need for depositor 
bonds. j 

Regarding the surety outlook Mf 
Lewis does not expect the volume of 
business in force in 1927 to be approached 
despite the present impetus of the Fed. 
eral building program until the state 
and municipalities are in a_ position to 
borrow money at favorable rates of in. 
terest for needed improvements. 


His Personal Side 


Once wrapped up in his subject Mr 
Lewis can easily talk for hours on boni- 
ing trends but just as easily he can drop 
the cares and problems of business and 
relax after office hours with Mrs. Lewis 
and his two children, June C., age eight, 
and Martin T., age five and a half. The) 
live in Brooklyn where one of his gooé 
friends is Albert L. Carr, vice-president 
of the National Surety Corp., who say: 
that Mr. Lewis likes nothing better than 
a social time with his real friends, of 7 
which he has a host, in addition to in ' 
numerable acquaintances. Mr. Carraluy %, %@ 
refers to his fondness for Havana cigas)) ,%, 
with a green wrapper. 

A Brooklyn civic activity in which } 
is especially interested is the Manhattan 
Terrace Civic Association of whch hes 
now president after three years as trea 
urer. It is an organization of home ow- 
ers and directing its affairs enables Mar- 
tin Lewis to give definite expression t 
the interest he takes in contributing t 
the welfare of the community in whic 
he resides. 











PUT ON ADVERTISING SKIT 





“Behind the Scenes” Staged at Barbize | 
Hotel by H. B. Pickering; Radio 
Stars Impersonated 
Harold B. Pickering of Edwin Bir 
Wilson, Inc., and George M. Davison, |! 
of Higgins & Low, New York City a 
vertising men who are favorably know} 
in insurance advertising circles, took pathy 
in a skit “Behind the Scenes of Adverts 
ing” given recently at the Barbiz 
Hotel, New York. The affair was * 


ranged by Mr. Pickering and in his tah ; 
he sketchily traced advertising from !*§ 
days of the caveman to the present tim 
He then took a slap at testimonial adver FF 
tising and wound up by giving a burles : 
que on modern radio commercial pI 


grams with the aid of some well know 
radio voices. Mr. Davison was among 
the radio impersonators who were put] 
through the courtesy of Milton J. Cros 


of N.B.C. 4 





he 


APPROVES MANUAL REVISION Fp 

Proposed amendments and revisions © 
the automobile casualty manual covetili § 
bodily injury liability and property @ 
age submitted by the National Bureat® 
Casualty & Surety Underwriters 0! 
Virginia state corporation commis 
have been approved by that body. ™ 
change in rates is involved. 
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SUAN DARD UNAUGUIRAES 


ANOTHER NATIONAL ADVERTISING CAMPAIGN 
DESIGNED TO HELP STANDARD AGENTS SELL 


AGAIN . . . EYES ARE TURNED TO STANDARD AND ITS REPRESENTATIVES 


STANDARD has another strong national advertising cam- prompt and fair settlements. ¢ STANDARD is proud of its 
paign for 1935 ... a campaign that is fundamentally record during more than 50 years of service .. . 
sound . . . prepared only after extensive research proud of its representatives who have helped to build 
as to the type of advertising which will prove most bene- it. This new advertising campaign is dedicated to 
ficial to STANDARD representatives. e STANDARD adver- STANDARD agents everywhere ...in the firm belief that 
tisements for 1935 will feature the local STANDARD agent it will assist them to more sales . . . to greater profits. 
prominently ... as well as the fact that STANDARD e Agents throughout America are invited to watch for 


writes all forms of casualty insurance these advertisements in leading na- 


and bonds; that it hens paid over OVER 50 YEARS tional mageuines. Tiny agnet a gente 
$139,000,000 to policyholders; that opportunity for every STANDARD agent 


it has a traditional reputation for da GOOD COMPANY for . . . for every stock company agent. 
GOOD AGENTS 


STANDARD ACCIDENT INSURANCE COMPANY 
OF DETROIT 
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On the Production “Firing Line” 








Frank T. Priest of Wichita 


Active in National Affairs of Insurance Agents, He Has 
Brought Prominence to His Home Town; Started 
Life’s Work at Age 10 


By Spencer Welton, Peripatetic Vice-President 


Wichita, Kansas, doesn’t waste time or 
printer’s ink on such 
tions as calling itself the 


town in the good old U.S.A.,” but it does 


Rotarian fulmina- 


“biggest little 
proclaim itself, and perhaps with some 
authority, the air 
More significant to the casual 
however, are the hosannas of optimism 


capital of the country. 
visitor, 


ascending on all sides. 

year a meteorologic 
and alcoholic Sahara, all ambition mum- 
mified by the dry winds of despair, now 
cries “We've fought Indians, grasshop- 
pers and droughts, and licked ’em all. 

“Now we'll lick the depression.” 

With no wish to play upon words, it 
may be stated that this febrile litany is 
chanted longest and loudest by that 
Wichita Priest whom you know as a 
member of the executive committee of 
the National Association of Insurance 
Agents. All of this is the modern equiva- 
lent of the “Spirit of ’76”, or something, 
and as it should be except that if the 
aforesaid Priest talked less about Kansas 
and more about himself the job of the 
volunteer biographer would be vastly 
simplified. 

Of the Modern School 

Frank Priest of the general agency of 
Dulaney, Johnston & Priest rates his- 
torical review on three counts—what he 
is, what he has done and what he seems 
likely to do in the future. 

He is an insurance man of the modern 
school, well grounded in the mechanics 
of his chosen profession — resourceful, 
more than a little tormented by the am- 
bitions common to his trade and genera- 
tion but with the intelligence to firmly 
plant one foot before lifting the other. 

Maturity has tempered mid-Continen- 
tal informality and breeziness of man- 
ner to an infectious cordiality which 
readily wins friendship and holds it. 

Happily this admirable restraint has 
not extended to his most engaging qual- 
ity, enthusiasm, lessened his civic pride, 
or dulled his appreciation of worthiness 
in others. 

“Kansas,” he 


Kansas, just last 


” 


will tell you “ * * * 


“And as for our Wichita Chief of 
Police**** !” 
Frank Priest’s boyhood automaticaliy 


qualifies him for the leading role in any 
conventional success story. 

He got his first job at the age of ten 
and has worked steadily ever since, his 
schooling having been a catch-as-catch- 
can affair, subordinated always to the 
pursuit of such Kansas dollars as could 
be coaxed from not-too-generous em- 
ployers. 

In that process he was variously gro- 
cery boy, freight hauler in a candy fac- 
tory, paper carrier, mailer and press-boy 
for the Wichita Beacon to whose oracu- 
lar utterances the thought of half of 
Kansas owes it genesis. 

There was no time for active participa- 
tion in sports but he did manage an occa- 
sional game of sand-lot baseball and even 
today always finds time to stop and 
watch and maybe umpire one. 

When January ushered in the New 
Year of 1913 it found Frank Priest on 
the threshold of his life’s work even 
though up to that time it had to him 
been just another job 

Member of the Firm at Age 22 

In May, 1912, he had begun working for 

the well established agency of Dulaney & 





FRANK T. PRIEST 


Johnston on a part-time basis but a few 
months there disclosed to the young clerk 
a vista of opportunity which fired him 
with the determination to be an insurance 
man. 

So with that fixity of purpose which 
distinguishes all his undertakings he con- 
centrated mightily on the business of 
mastering the business and did it so well 
that three years later, in 1916, he became 
a member of the firm and at the age of 
twenty-two. 

If that isn’t a Horatio Alger story it 
will, in the Kansas idiom, “do till one 
comes along.” 

Came then the World War and Captain 
Frank Priest of the 130th Field Artillery, 
35th Division, eventually found himself 
in France. 

The Captain himself follows the ortho- 
dox custom of making no reference to 
his citations, medals and other evidences 
of distinguished service and is equally 
reticent about possible victories over the 
brothers Vinblanc and rouge. A _ con- 
cession, no doubt, to the memory of 
Carrie Nation. 

There is probably no factual basis for 
the rumor that once on leave in Paris he 
was heard to admit, albeit reluctantly, 
that the French (¢ ‘apital compared favor- 
ably in some ways with the “air capital 
of the U. S. A.” but it is indisputable that 
he did return to Wichita with the broad- 
ened viewpoint of an internationalist. 

Soon thereafter Frank Priest began to 
think and talk of insurance in terms of 


community service instead of regarding 
it solely as a way to earn a living and, 


perhaps, eventually, a competence. 

His voice began to be heard in agents’ 
meetings and heard to such purpose that 
he became a member of the executive 


committee of the Wichita Local Board, 
of the Kansas Association and finally of 
the National Association from 1927 to 
1930. 


A natural public speaker but entirely 
free from the affectations and platitudin- 
ous redundancies of the professional ora- 
tor, he has been drafted to address gath- 
erings of insurance men held in half of 
the states of the Union. Although always 
competently articulate, it was not aston- 
ishing to learn from a casual remark that 


comparatively recent he took a course 
in public speaking. 
Has Abhorence of Slovenliness 

Anything less than a workman-like 
performance seems to him inexcusable 
and his abhorence of slovenliness in any 
form amounts almost to a phobia. In 
1933 he became chairman of the finance 
committee of the National Association— 
another tribute to Kansas and the lessons 
taught by its enforced regimen of fru- 
gality. 

In 1934, his responsibilities were in- 
creased by re-appointment to the execu- 
tive committee, that being the first time a 
retired executive committee member was 
recalled and the first time both those 
offices have been held simultaneously by 
one individual. 

He who reads as he 
in this an augury of greater honors in 
prospect but that’s as it may be. Some- 
where along this march of progress, our 
Mr. Priest was startled to find that the 
lovely lady of his choice had capitulated, 
proving again that grim determination is 
sometimes adequately rewarded. 

The petite and arrestingly modish Mrs. 
Priest, whose name turns out to be 
“Eve”, has presented her liege lord with 
a son—the apple of his eyes—and two 
Shirley Temple-ish daughters who, to 
continue the fruitful metaphor, are a pair 
of peaches plus. 

A Wichita Booster 

On the civic side, one finds Frank 
Priest appropriately involved in Kiwanis 
Clubs, community chests, chamber of 
commerce, American Legion Posts and 
such-like. 

He engages in those interests as a 
matter of course, believing them to be 
responsibilities a citizen owes the com- 
munity in which he lives and that Wich- 
ita, being the modern Utopia, deserves all 
the support he can give it. 

Few men live life with greater zest 
than Frank Priest, yet his avocations are 
few. In those daylight hours he can spare 
from business, golf proves absorbing. 
For the rest, he is content to spend his 
time in the Eden of his household, mar- 
veling at his Eve and the aforemen- 
tioned apple and peaches plus. 

And if you would like to hear a few 
words about Wichita ****! 


runs may observe 





W. J. PEDRICK & CO. GROWING 


Two New Appointments and More 
Space; Represent Standard Accident 
for Bonding Lines Only 


Two new appointments have been made 
by William J. Pedrick & Co., Inc., gen- 
eral insurance firm, with the leasing of 
additional space in the Empire State 
Building, New York. George B. Van, 
with fitteen years’ insurance experience, 
joins the organization as manager of its 
general insurance department. And to 
assist Mr. Van in the bonding depart- 
ment, Benjamin G. Podlesney has been 
added to the staff. He has also had fif- 
teen vears in the business, specializing 
in fidelity and surety lines, and previ- 
ously was in the metropolitan bonding 
department of the Eagle Indemnity. 

William J. Pedrick & Co., Inc., whose 
president is head of the Fifth Avenue 
Association, represents the Standard Ac- 
cident as general agents uptown for the 
bonding department only. That com- 
pany’s casualty borough agent uptown 
for many years past is August Bischoff. 


TO HAVE OUTING IN MAY 


The Automobile Casualty Underwriters 
Association of which Samuel K. Craw- 
ford, Standard Surety & Casualty, is 
president will hold its annual outing the 
week of May 20 at the Carmel Country 
Club, New York. This organization, com- 
posed of casualty home office automobile 
underwriters, has enjoyed a_ healthy 
growth during the past year. 


JOHN J. KING BACK 
John J. King, president Hooper-Holmes 
3ureau, has returned from the Pacific 
Coast. While there he played golf with 
a number of insurance men on numer- 
ous links. 





a 
HAS NEW SALES KIT 


Standard Accident Gets Favorable 3, 
sponse From Field as to It; 
Effectiveness 

The Standard Accident is distribyj,, 
to a limited number of its field fore, 
new sales building kit which has bee 
produced only after considerable reseay; 
and thought by agents, company officia) 
agency men and others. Its first distrib 
tion was favorably conducted as a 
case to determine its effectiveness ip », 
ing in with the activities of local agen 
who have been invited to write the cp. 
pany as to the value of the kit and 
make suggestions for improving it. 
Enclosed in the kit are six file § 
ers with the headings: (1) national a 
vertising, (2) direct-mail campaigns, 
sales closers, (4) advertising novel, 
(5) sales letters, (6) miscellaneous adye- 


tising. The contents of each of th 
file folders would furnish a story i 
themselves. In the direct-mail Campaig 
folder, for instance, is included a » 


campaign on personal accident and hea! 
insurance that is rich in human inter 
and selling effectiveness. 





PRAISE FOR ROLLO E. FAy 


His Results as P. C. Acquisition Cos 

Chairman Pointed to by A. W. Hil. 

back, Recent N. Y. Visitor 

Alfred W. Hillback, joint manager 
the Great American Indemnity on {4 
Pacific Coast with Daniel McPeak, wa 
recent New York visitor and he broug 
a message of cncouraycment as to bu: 
ness recovery in the far west, telling of 
much improved competitive situation ; 
regards casualty lines in California: ic 
creased premium volume and better |x 
ratios. 

Mr. Hillback credited Rollo E. 
one time Century Indemnity manager a 
now chairman of the casualty acquisiti 
cost conference on the ccast, for the ir 
provement in the competitive  situatiof 
which has brought about a better feeling) 
among company men. “The new acquis 
tion cost setup for casualty lines has be 
surprisingly effective,” said Mr. Hillbad 





HONOR FOR WM. L. KICK 


Production Manager of Century Inden 
nity in N. Y. Elected President of 
Teaneck Board of Education 
_ William L. Kick, metropolitan prods 
tion manager of the Century Indemnij 
in New York as well as accident 2 
health manager, has just been honor 
by election to the presidency of the Te 
neck, N. J., Board of Education, havo 
previously been president of the Pareti 
Teachers’ Association there, his ho 
town. Having just completed an elemap 
tary school, making seven in all, one? 
Mr. Kick’s first responsibilities as boa 
president is to get under wavy ona $i 
000 wing to the Teaneck high school 
Well known along William Street, 
Kick is an active member of the Ac 
dent & Health Club of New York wi! 
his brother, Irving C. Kick, who is ¥! 
the London & Lancashire Indemnity. bf 
fore joining the Century he was with! 
Alliance Casualty and Maryland Ce 
ualty. 

















PHILA. A. & H. ELECTION 
Edward Kenney, U. S. F. & G, 
been elected president of Philadeljhff 
Accident & Health Association. Ot 
new officers are John Sassman, Loni 
Guarantee, vice-president; D. E. Maj 
Lean, Massachusetts Indemnity, sect 
tary; E. B. Branson, Hartford Accide! 
treasurer; H. B. Yerkes, Hooper-Holt' 
director two year term; L. L. Long, 4 
tail Credit, director one year term. 





JOINS AETNA C. & S. 
John C. Brown has resigned as ™ 
ager of the insurance department of! 
Dick & Reuteman Co., Milwaukee ™ 
tor firm, after eight years’ servic, 
become associated with the Milwat' 
branch of the Aetna Casualty & Su 
under A. C. Wortmann, manager. 
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New York Congress Sets Pace For 
Week’s Accident Insurance Production 


Big Program Topped by Harry Usher’s Sales Demonstration 
and Ralph Robbins’ Pep Talk; A. A. Berle Gives 
New York City’s Endorsement 


The Greater New York Accident & 
Health Week Committee presented six 
speakers of note, including A. A. Berle, 
chamberlain of the city of New York, 
and a lively sales demonstration at its 
all-day sales congress on Monday which 
drew 900 people and set the pace for 
the week’s production. After introduc- 
tory remarks the keynote was sounded 
by Andrew J. Mountrey, Standard Sure- 
ty & Casualty, whose biggest point was 
that since income provides the necessi- 
ties of life, pays the bills, educates the 
children, maintains the home and pays 
for life, auto and fire insurance, an agent 
or broker lamentably fails as his client’s 
insurance doctor if he does not insist 
upon accident insurance protection of 
that income. 

To illustrate this point Mr. Mountrey 
had on the platform a cardboard pyramid 
on which the aforementioned items were 
displayed? He said: “When your in- 
come is insured this pyramid stands, the 
home is happy. But let something un- 
expected happen to income (with pro- 
tection lacking); then misery, sorrow 
and, worst of all, charity follow.” 

Pays Tribute to W. E. Potter 

Mr. Mountrey prefaced his income pro- 
tection appeal with the observation that 
past neglect of the accident line was at- 
iributable largely to the great multi- 
plicity of policies, so confusing to the 
producer. The result was his disinclina- 
tion to familiarize himself wth their pro- 
visions and go out to sell them. But 
the poicy standardization program of the 
Bureau of Personal Accident & Health 
Underwriters, said the speaker, put an 
end to this multiplicity evil, and he cred- 
ited Wilfred E. Potter, president of the 
Preferred Accident, for his foresighted- 
ness in calling the companies together a 
few years ago to inaugurate this pro- 
gram. 

Fred G. Burgoyne, as chairman, intro- 
duced Mr. Mountrey as one of the ex- 
perts of the business and as Columbia 
University lecturer on disability insur- 
ance, 


Vigorous Talk by Ralph Robbins 


The sales tempo of the meeting quick- 
ened with the appearance of Ralph Rob- 
bins, one of the big life and accident 
insurance producers of New York City. 
Representing the Preferred Accident for 
twenty-five years, he told how he re- 
cently renewed the first accident policy 
he sold for the twenty-fourth time. And 
last year out of $30,000 in accident pre- 
miums he lost only $150. A million dol- 
iar life insurance writer, his paid-for in 
1934 was $800,000. 

Ralph Robbins was the sales hit of 
the congress, dynamic in his delivery, 
generous in his suggestions on how to 
build up a clientele. He recommended 
accident insurance as the best entering 
wedge to life insurance sales, and said 
the smart agent is he who dramatizes 
the settlement of a claim by delivering 
the check personally to the client. In 
his opinion accident insurance is easier 
to sell than life insurance but harder to 
sell than fire insurance. 

If you want to know who your most 
dangerous competitor is, watch closely 
the life insurance man who has an acci- 
dent insurance clientele,” was one of his 
“ips. Then he said: “Every life gen- 
eral agent, I believe, ‘should encourage 
his men to go after accident business. 





Always remember that whenever you 
make prompt settlement of a claim it’s 
your big opportunity to get leads from 
a satisfied client. This keeps you scec- 
ing your people; you quickly get to ap- 
preciate the value of accident insurance 
in conjunction with life and fire insur- 
ance.” 


Berle Pinch-Hits for LaGuardia 


Mayor LaGuardia, who had accepted 
an invitation to speak at the noon hour, 
was forced by pressure of city affairs to 
cancel the date but he sent A. A. Berle, 
New York City Chamberlain, who gave 
a fine endorsement of the “Insure Your 
Income” idea. Introduced by President 
W. F. White, Mr. Berle said that the ac- 
cident insurance men in his opinion were 
probably working on one of the funda- 
mental depression solutions which exists 
at this time: for primarily “you are sell- 
ing security; you are sharing the risk.” 

Mr. Berle indicated that the city of 
New York is interested in having its 
people insured because if they are not 
and reverses come “we may have to take 
over the protection of them.” His sug- 
gestion was that insurance men sell to a 
wider circle of the public, carefully adapt- 
ing their contracts to the needs of their 
clients so that adequate protection would 
be given for the premium paid. “You will 
then have secured, satisfied policyhold- 
ers.” 

The speaker brought a laugh when he 
delved into English history and brought 
up the fact that some 200 odd years ago 
when accident insurance was first de- 
veloped, it was assailed by the clergy 
of England as sinful. 


Usher’s Sales Demonstration 


With the noon-hour attendance at its 
height Harry A. Usher, Aetna Life, gave 
a rapid fire sales demonstration. He 
was assisted by C. J. Burns as the in- 
surance broker; by M. F. deBaun as 
the prospect, and by Miss Gregerson as 
the secretary, all of whom are with the 
Aetna Life. The first scene was in the 
broker’s office and Mr. Usher, the com- 
pany underwriter, talks nis broker friend 
into taking more interest in accident in- 


Gov. Lehman’s Letter | 


| 
In recognizing National Accident & 
Health Week Gov. Lehman of New | 
York State said in a letter to Chair- | 
man Garrett that he hoped it would 
prove of great educational value in the 
fulfillment of its purpose “to focus 
public attention upon accident and 
health insurance as a means of allevi- 
ating financial distress during periods 
of disability caused by accident or dis- 
ease.” He further emphasized: 
“Just as life insurance serves a most 
important social function in caring for 
the needs of widows and children 
when death takes the heads of fam- 
ilies, accident and health insurance 
frequently provides funds with which 
to pay medical, hospital and nursing 
bills, or to furnish other income dur- 
ing incapacity.” 








| 





surance selling. 3ut the broker pleads 
no time to go out and make sales calls. 
3y persistence Mr. Usher draws out of 
him the name of a prospect and makes 
a deal: that if he can sell him a line 
of accident insurance, the broker will 
then make up a list of prospects for per- 
sonal canvassing. 

In the prospect’s office for the second 
scene many obstacles are put in the way 
of a successful closing. Using the in- 
come appeal, Mr. Usher suggests a life 
indemnity contract with medical reim- 
bursement feature. But he stresses that 
the prospect must be in excellent phys- 
ical shape in order to qualify for this 
contract. Easing the sale to a close isn’t 
so simple because the prospect gets sus- 
picious of leading questions asked. He 
also balks at the application blank flashed 
on him. But Mr. Usher refuses to be 
turned down, finally convincing him of 
the need for income protection after the 
prospect had argued cleverly “I can’t 
afford it.” 


Heyer on Organized Selling Program 
James C. Heyer, vice-president, Com- 
mercial Casualty and Metropolitan Cas- 
ualty, who earlier in his career was a 
big personal producer of accident insur- 
ance, brought a plea for an organized 
program of conducting the sale instead 
of on the hit or miss basis. He listed 
introduction, desire, contract and closing 
as the four chief steps in insurance sales- 
manship, then described each in detail. 
Mr. Heyer frowned on misrepresenta- 
tion in the approach but said he would 
not always tell at first just what he had 
in mind to talk about. His set annroach 
was: “I have a proposal in the form of 


(Continued on Page 38) 





2. Once in, be brief. 
time. 
side. 
unless he invites you to do so. 


4 


be “eased” into buying. 


thing I know of. 


disturber which shouldn’t disturb. 


insurance.” : 


own head at the right times. 


for a check?” 





Ralph Robbins’ Sales Philosophy 


Among the many suggestions given by Ralph Robbins to conduct an 
accident or life insurance sale to a successful close were the following which 
are a part of his own sales philosophy: 

1. Show deference and respect to telephone girl and secretary in enter- 
ing prospect’s office. They are your best bets in getting in quickly. 

Hand the prospect your card. 
his question as to “what it is all about” until he has asked for it a second 
That makes him think more intently about it and you. 
3. Clear-headedness is needed in his office; leave cigar or cigarette out- 
No liquor on breath; clean shaven, clothes pressed. 
Cut out everything that might offend him. 
the prospect is the nervous, jumpy, sharp-faced type he must 
Congenial type easier to close. 
5. Never be awed by personalities, titles, background or fine offices. 
A Van Dyke beard has frightened more salesmen out of a sale than any- 
And a pair of pince-nez glasses with ribbon is another 


6. If the prospect argues “my income has dropped,” flash back at him 
that such being the case “you can least afford today to be without accident 
‘ 


If you want your prospect to end up with a 


If you’re stumped as how best to collect a premium this opening 
diplomatic phrase has helped me: “Would I be out of order if I asked you 


Don’t answer 


Don’t sit down 


“ves” try nodding your 











Special Events Mark 
National Observance 


DR. S. S. HUEBNER BROADCASTS 


Pa. Insurance Commissioner Calls For 
“Slaughter of Peace” Demonstration; 
Chicago Activity 

Personal accident and health insurance 
came into their own as a protector of 
incomes this week which was observed 
country-wide as National Accident & 
Health Week. Just as New York City 
had its all-day sales congress on Mon- 
day, the opening day, so Philadelphia, 
Chicago, Detroit and other big cities had 
their own special attractions to draw the 
insurance producers’ attention to the de- 
sirability of writing disability lines. Dr 
S. S. Huebner, eminent educator of the 
Wharton School of the University of 
Pennsylvania, took a leaving part in the 
Philadelphia observance. He delivered 
a fine address on “Accident and Health 
Insurance and Home Security” before a 
luncheon gathering of leading casualty 
men of the city, held at the Philadelphia 
Insurance Society. 

Dr. Huebner’s talk, also broadcasted t 
radio listeners in four adjacent states, 
was featured by this frank statement 
“A family head, so shockingly careless, 
or so gambling in nature if the sienifi 
cance of the insurance has been called 
to his attention, has really no right to 
have a family if he does not carry in- 
come protection.” In fact, in his opin- 
10n, not to insure against accident and 
ill health is the height of folly; a rank 
gamble, contemptible and inexcusable. 
where a dependent family is at stak« 


Three Days’ Fast Work 


Deciding the middle of last week to 
hold the luncheon affair the Philadelphia 
Accident & Health Association accom- 
plished a lot in three days. Radio Sta- 
tion WFIL volunteered to broadcast th¢ 
addresses of both Dr. Huebner and In- 
surance Commissioner Owen B. Hunt, 
with no charge for time and the associa- 
tion agreeing only to defray the wire 
charges entailed. This charge was un- 
derwritten proportionately by Philadel- 
phia’s home office companies and othe: 
companies on the Street. 

Not only did the observance get on 
the air, but the association also received 
valuable newspaper publicity, in which 
the week was stressed as having the two- 
fold objective of cutting down the num- 
ber of traffic accidents and the protcc- 
tion of the family income in the daily 
Philadelphia papers of last Thursday, 
Saturday, Sunday, yesterday and today 

With telling effect Dr. Huebner said 
accident and health insurance, owing to 


its moderate cost, vitally supplements 
any existing life insurance. He felt 
strongly, in fact, that a life insurance 


program, as family protection, remains 
incomplete unless there is incorporated 
provision for accident and sickness dis 
ability protection. Life insurance and 
accident and health insurance are team- 
mates. Either one alone fails to serve 
as complete family protection and leaves 
the insured a gambler with respect to 
his economic and social obligations to 
his dependents. 

One of Dr. Huebner’s closing thoughts 
was that the field, as regards future op- 
portunity, is immense if only the public 
can be made conscious of its responsibil- 
ity, morally and socially. 


Hunt Sees Slaughter of Peace 


Major Owen B. Hunt, insurance com- 


missioner of Pennsylvania, gave the 
crowd plenty to think about when hi 
called for a demonstration against “the 


slaughter of peace.” He hammered hom 
that within the coming year enough peo 
ple will be killed in accidents in th 


United States to populate a city the siz« 
of Reading. 
living in Philadelphia will be 


“More people than are now 


injured 
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Many of them will be maimed for life. 
\ large number of them will be children 
who will have to go on living fifty, sixty, 
perhaps seventy years as cripples. The 
does not begin to compare 


toll of war 
with this. We have demonstations every- 
where against war, but when does any- 


body speak out against the slaughter of 
peace ?” 

Chicago Gave Noon-Day Meetings 

In Chicago the interest centered on 
the series of noon-day meetings arranged 
by the Chicago Accident & Health Ciub 
at which the following talked: 

Armand Sommers, Continental Casualty, 


day, April 15. 


Mon- 


Life, Tuesday, 


H. G. Royer, Great Northern 
April 16, 

Isaac M. Hamilton, Federal Life, Wednesday, 
April 17, 

James F. Ramey, Washington National, Thurs- 


day, April 18. 

Harold R, Gordon, Health & Accident Under- 
writers Conference, speaking today. 

Posters displayed throughout the city 
yave plenty of advance publicity to the 
sales meetings as a result of which the 
attendance was good. The talks were in- 
formal and entirely along sales lines. For 
cxample, Mr. Sommer, who is president 
of the National Accident & Health As- 
sociation, one of the prime movers in the 
National ig idea, stressed the fact 
that today » have to get back to sales 
ehammenana” He emphasized that there 
are three classes of prospects: (1) Busi- 
ness and Professional; (2) Employes; 
and (3) Unemployed. Mr. Sommers then 
elaborated on the three classes, stressing 
that an approach to the business and 
professional class would be effective via 
the “total disability route.” 

He said in part: 

“Total Disability is something an as- 
sured can’t get from his life company, 
generally speaking, and for that reason 
sales approach based on offering some- 


a 

thing a man has been denied is an excel- 
lent entering wedge. Usually every com- 
pany has some policy particularly 


adapted as a substitute for total dis- 
ability,” For the employe a_ business 
approach was suggested through the em- 
ployer, again with the thought that es- 
sentially every company has some type 
of policy which could be geared up to the 
franchise type of sale. 


NOVEL TRAVELERS AD 


Pays Tribute to Group of Better Known 
Artists of Country Who Help Prepare 
Company’s Publicity Messages 





Much favorable attention was accorded 
to the Travelers’ double spread which 
appeared in the insurance press last 
week under the eye-catching heading of 
“They’re Drawing on Your Account” be- 
cause of the novelty of copy treatment. 
The theme was that since pictures save 
time, the Travelers has given recognition 
to this fact as a means of conveying cer- 
tain sales ideas. The company in human 
interest fashion then pays tribute to the 
better known artists whose talents are 
being utilized in Travelers publicity 
messages, each of whom was first intro- 
duced to the insurance field by that com- 


pany. They include Don Herold, Albert 
Dorne, F. Vaux Wilson, Sherm Volz, 
Frank Owen, Hyphen Smith, Ray R. 
\llen, Bill Holman, Morton Hansen, 
Frank Lefevre, J. I. Milliman, E. V. 
Johnson, Sam Berman, Marge, Otto 
Peichert, Ralph Stein, Howard Scott and 
George Giguere. 


NATIONAL’S MARCH PROGRESS 


The field forces of the National Surety 


Corp. were advised this week by Vincent 
Cullen, president, of the progress made 
during March in keeping with the prac- 
tice of keeping the field informed on re- 
sults. The figures follow: 
Net Premiums Written...... ceeeee$ 698,909 
Number of claims received during 

March same 2,153 
Number of claims pending Feb. 28.. 2,685 
Number of claims disposed of in Mar. - 1,943 
Number of claims pending Mar. 30 2,895 
CaSh position March 30, 1935.......$ 1,178,345 
Market value of securities in our 

portfolio as of March 30, 1935..... $10,115,647 





Promotions Made By 
Seaboard Surety Co. 


L. C. AMOS 1ST VICE-PRESIDENT 


G. B. Slattengren of Chicago Made Home 
Office Vice-President; E. W. Briggs 
Retires; 1934 Results Good 


Several promotions figured in the an- 


meeting of the Seaboard Surety 
which the 


year were submitted 


nual 


Co. last week encouraging 


results of the past 
L. C. Amos, vice-presi- 


committee 


to stockholders. 
dent, director finance 
chairman, moved up to first 
dency; G. B. Slattengren, Chicago branch 
maneger up to this time, was elected 
vice-president and will be transferred to 
the home office, and T. W. Miller, pre- 
viously cashier and assistant treasurer, 
was elected treasurer. 

President C. W. French was re-elected 
as were R. M. Smith, vice-president, and 
Harold W. Rudolph, secretary and gen- 
eral counsel. The retirement of E. W. 
Briggs as first vice-president and treas- 
urer was also made known. 


and 
vice-presi- 


Assets and Surplus Gain 

Gains were made in both assets and 
surplus last year; reserves were strength- 
ened and net operating results after all 
charges (excluding Federal income tax) 
showed a profit of $138,454 as compared 
to an operating loss of $57,282 for 1933. 
In his stockholders’ report President 
French also called attention to 1934 net 
premium volume of $1,117,857 as com- 
pared with $601,040 in 1933. He said: 

“The company’s incurred operating ex- 
pense was 46.1% of the net premiums 
written compared to 54.8% in 1933, a 
decrease of 8.7%. The increased volume 
of business was largely responsible for 
the improvement in the expense ratio. 

“The ratio of losses incurred to earned 
premiums was 44.6% as compared to 
71.4% for the year 1933. This decrease 
in the loss ratio has been most encour- 
aging. 


A. & H. Congress 


(Continued from Page 37) 
an investment which may prove to be 
of interest to you” and although this 


no mention of insurance it aroused 


gave 
interest. The hardest part of the sale, 
he felt, was to create desire. He is 


against what he called “the T.N.T. meth- 
od of springing a series of horrible ex- 
amples.” Instead he would try to create 
a state of mind where the prospect 
“wants what you have.” 


Coming to the contract, Mr. Heyer 
said he never used the word “policy” 
for, in his opinion, “contract” sounds 


impressive. He never used circu- 
lars or sample policies; all he needed 
was a plain sheet of white paper on 
which to write down and total the bene- 
fit and weekly indemnity figures undcr 
the accident policy he was selling. 

Getting the prospect into a “yes” 
of mind by diplomatically framed ques- 
tions which called for an affirmative an- 
swer is helpful in reaching the “close,” 
the speaker said. 

The two speakers winding up a stimu- 
lating day’s program were Charles Bel- 
linger of > L. Perrin & Son, and Col. 
Henry B. Fairbanks, agent of the Con- 
necticut General Life. Julius Ullman, 
also of the “ rrin office, was in the chair. 
One of Col. Fairbanks’ good suggestions 
accident in- 


more 


frame 


was to cultivate wives for 
surance. “This has been a_ neglected 
field; it is rich in sales possibilities,” he 


recommended. 

Col. Fairbanks believes an instructive 
knowledge of human nature is necessary 
for selling insurance as no two men can 
be approached in the same way. High- 
spots from his sales philosophy were: 

“The insurance business is not a lazy 
man’s business so if you want to suc- 
ceed, make up your mind to start out 
each morning and do an honest day’s 
work. Every street, both business and 
residential, is likened unto a gold field. 
Take a selling nick and shovel and go 
out and dig. You'll get your pay dirt and 
you'll also uncover a nugget now and 
then in something that is really big.” 





Gentleman’s Agreement on Equity Rated Risks 
Planned By N. J. Casualty Underwriters Ass’n 


agreement on equity 
risks between mem- 


Asso- 


A gentleman’s 
rates on auto fleet 
bers of the Casualty Underwriters 
ciation of New Jersey was the big topic 
of conversation at its monthly luncheon 
meeting Wednesday at the Downtown 
Club, Newark. The consensus was that 
such an agreement, properly observed by 
both bureau and non-bureau companies, 
would do much to stabilize the rating 
situation in New Jersey as regards large 
auto fleet risks. After considerable dis- 
cussion, which was led by Walter A. 
Schaefer, Newark agent, who is chairman 
of the special equity rating committee, 
and participated in by E. C. Graff, Gen- 
eral Accident, president of the associa- 
tien; Byron Conklin, O’Gorman & 
Young; H. W. Hutchinson, New York 
Casualty; Douglas Schenck, Jersey City 
agent, and others, the following motion 
was passed: 

That the rating committee be instructed to 
prepare a gentleman’s agreement plan on hand- 
ling equity Auto fleet risks to be submitted 
to members of the association and the National 
& Surety 
discussion and 


rated 
Bureau of Casualty Underwriters for 


consideration, vote at the next 


meeting of the association. 

Compensation Committee Complimented 
Appreciation was given to the special 

See” Rea committee of the associa- 
n, headed by Byron Conklin, for their 

ane work during the past two years. 

Serving with Mr. Conklin are Messrs 

Schenck, Graff and Walter Schryver. It 


was voted that this committee be con- 
tinued. One of its future activities will 
probably be periodic conferences with 


members of the state industrial commis- 
sion. A report of the executive commit- 
tee was made by Mr. Schenck in which 
he told of recent meetings with the Hud- 
son County Underwriters in regard to 
what they consider auto rate discrimina- 
tion between Bayonne and Jersey City. 
The Casualty Underwriters Association, 
officially informed that Bayonne had pro- 
tested strenuously the lack of considera- 
tion its auto experience had received, 
took the matter up with National Bureau 
officials. The loss figures on file in the 
bureau for Bayonne seemed to bear out 
the bureau’s judgment that the city was 
not yet entitled to a rate reduction. It 
was felt that the Hudson County Under- 
writers would be satisfied with the ex- 
planation given by the bureau that the 
Bayonne rates were predicated upon 
agency experience of companies doing 
business there and when this experience 
indicates that a rate cut is justified (as 
was indicated in Jersey City) it would be 
made. 
Discuss Compensation Report 

The report of the New Jersey Legisla- 
tive Compensation Commission, made 
public this week, also came in for atten- 
tion, particularly the recommendation 
contained therein that the injured or dis- 
eased worker should have the right to 
select his own doctor, “provided such 
doctor is licensed to practice.” It was 
pointed out by Walter A. Schaefer that 
C. W. Scott of Jersey City, minority 
member of the special committee, had 
filed a minority report expressing unqual- 
ified opposition to this free choice by 
workmen of their medical attention under 
the compensation law. 
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United States Fidelity & Guaranty ¢, 
with which is affiliated 
Fidelity & Guaranty Fire Corp, 
Home Offices: Baltimore, Md, 


————— 
Emil P. Scheitlin New 
Treasurer of Globe Ind, 


HARRY FURZE HAS RETIRED 

Both with Company Since 1912; Newly 

Elected Officer Prominent in Casualty 
Actuarial | Circles 











Emil P. 
treasurer of the 


Seclictélins | is te newly elected 
Globe Indemnity  sye. 
ceeding Harry Furze who has been fe. 
tired after twenty-two years of creditable 
service to the organization. The ney 
treasurer, with the company since 1912 
is prominent in actuarial circles being a 


EMIL P. SCHEITLIN 
charter member of the Casualty Actu- 
arial Society. Born and educated in 


Switzerland he spent five years with La 
Preservatrice, oldest and largest French 
casualty company in Paris, where he was 
attached to the statistical and actuarial 
departments. He then came to this coun- 
try and in 1912 joined the Globe. wst 
getting under way, and put in charge of 
similar activity. 

For many years Mr. Scheitlin has 
served as a member of the actuarial com- 
mittees of various boards and _ bureaus, 
and in addition has devised statistical 
systems and procedures necessary in the 
conduct of a casualty company. He is 
highly regarded in the profession, a 
worthy successor to Mr. Furze. 

Furze Lawn Bowling Expert 

Harry Furze, recently retired, joined 
the Globe in 1911 as comptroller, later 
becoming treasurer. He had previously 
been in business in Canada, coming to 
the States early in the century to join the 
Ocean Accident as chief accountant in 
its New York head office. One of his 
chief interests outside of business was in 
lawn bowiing and he did much to advance 
the art here. He was chairman of the 
publicity committee of the American 
Lawn Bowling Association and attends 
faithfully the annual winter tournaments 
in St. Petersburgh, Fla. He was aiso 
very active in former years in the Boy 
Scout movement. 


F. & D. DIVIDEND 
The directors of the Fidelity & De 
posit on April 10 declared a dividend o! 


50 cents a share, payable April 25 to 
stockholders of record April 15. A dive 
dend of the same amount was paid om 
January 15, 1935. 
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Provucu deep while sluggards sleep,” said 
Benjamin Franklin. 

The dictionary tells us that a sluggard is a man 
who is habitually lazy. Of course the sluggards of 
the insurance business can’t find the time to 
‘plough through” an insurance periodical in 
search of selling ideas which will mean increased 
income for them. But the ambitious insurance 
agent or broker who is not afraid of a little hard 
work will find in the April issue of The Em- 
ployers’ Pioneer information which will prepare 
him for the cultivation of prospects and policy- 
holders. 

To paraphrase another quotation from Poor 
Richard’s Almanac, for want of an idea a sale was 
lost; for want of asale a commission was lost; for 
want of a commission an insurance agent was 
lost. The titles of some of the articles in the 
April issue of The Pioneer may suggest to you the 
ideas that are yours for the asking: Deferred 
Payment Installment Floater; Fire Insurance 
Definitions; Those Special Taxes; A Casualty 
Company Must Be Ever and Always Solvent; 
Fidelity Bond Production; Residence Burglary; 
Spring House Cleaning; A Just Sentence. 


These articles cover some interesting phase of 
practically every kind of insurance except life. 
They should help you. If you wish to “plough 
deep while sluggards sleep” get the April Pioneer. 
It may help with your “‘ploughing.”’ 

To get your copy of the April issue, simply ad- 
dress your request to The Publicity Department, 
110 Milk Street, Boston. There is absolutely no 
obligation on your part, should you decide to get 
this particular issue of this publication which is 
edited by insurance men, for insurance men. 
The Employers’ Group, publishers of The Em- 
ployers’ Pioneer, includes the world’s pioneer in 
liability insurance, The Employers’ Liability As- 
surance Corporation, Ltd.; The Employers’ Fire 
Insurance Company and the American Employ- 
ers’ Insurance Company. 


THE EMPLOYERS’ GROUP 


110 MILK STREET, BOSTON 


Practically every kind of insurance except 
life, including fidelity and surety bonds. 















































AMERICAN EQUITABLE ASSURANCE COMPANY 
or New YorK 
Organized 1918 Capital, $1,000,000.00 


Giose & RepusLic INSURANCE COMPANY 
OF AMERICA 
Philadelphia, Pa. Established 1862 
Capital $1,000,000.00 


KNICKERBOCKER INSURANCE COMPANY 
oF New York 
Organized 1913 Capital $1,000,000.00 











MERCHANTS & MANUFACTURERS FIRE 
INSURANCE COMPANY 


Newark, N. J. Chartered 1849 Capital $1,000,000.00 


New YorkK Fire INSuRANCE COMPANY 
Incorporated 1832 Capital $1,000,000.00 


Sussex Fire INsuRANCE COMPANY 
NewakRkK, N. J. 


Organized 1928 Capital $1,000,000.00 








A REMARKABLE CONTRACT 


It may be said safely that business inter- 
ruption indemnity (use and occupancy) is 
a contract without parallel in all insurance. 
It meets exactly the hazard of the loss of 
net income to an entire business. 


Its intention is to replace the income cut 
off by fire, the income needed to pay un- 
avoidable expenses and the net profits that 
would have been earned during the replace- 


ment period. 


Other contracts pay lump sums. This 
one aims to pay income, the exact income 
that is required during interruption of busi- 


ness—just enough for expenses and net 


profits. It might almost be called the per- 
fect contract of insurance. Even the sal- 
aries of indispensable employees are paid, 
so that their services will again be available. 


Has the need of this protection ever been 
greater than now? Present it as the meas- 
ured income that will be necessary to 
replace the loss following a fire, the con- 
tract that guarantees resumption of business. 
Sales resistance will be removed by this 
presentation. Naturally it is assumed that 


the agent will review this cover and be pre- 


pared to discuss it convincingly in all 
respects with his prospects. 


CORROON & REYNOLDS 


-aOTh 


cL 


92 William Street 


ston 


New York, N Y. 
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